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MORRISON 


Finely engineered and nicely fabricated and al- 
ways ready for active work. The compound lever 
action of handle is the last word in effective vol- 
ume control at all pressures. 

Suitable for the mechanism of practically any 
modern pump. 

Regularly furnished with flexible or rigid spout. 
Also supplied with the Fig. 291 special tube. 

The Morrison Fig. 226-F nozzle comes ready for 
use in cast brass, chrome, nickel and cast alum- 
inum, and is supplied in satin or fully polished 
finishes. 

It is custom made for the finest pumps. 


LASTING FLEXIBILITY 


This finely armored synthetic rubber spout is the latest 
development in permanently tight flexible tubes. It is 
furnished in bright brass or lustrous nickel silver finish. 
First to design and manufacture a self-closing set hose 

nozzle, Morrison Bros. Co. now makes over 100 styles 

and sizes. This is all to your better service. 
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OIL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 























The Houdry Unit at Toledo has a crude oil charging capacity of 
28,000 Barrels per day and will catalytically crack 19,000 Barrels per 
day. The Unit will produce catalytically treated, high octane motor fuel. 

There are 15 Houdry Units under design and construction, or 
in operation. Their combined catalytic cracking capacity is 150,000 


Barrels per day. 


E. B. BADGER & SONS CO. 


Engineers and Contractors 


for Petroleum Distillation and Refinery Equipment 
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George W. Holland 


rey 


Congress has just extended the Connally “Hot’’ Oil Law for an- 

other three years—and that scarcely made a splash in the news- 
papers. But it was headline news several years ago, when the Con- 
nally Law dammed up the “hot” oil output in East Texas, which had 
been demoralizing tank car markets throughout the U. S. 

Today, the dam still holds, but the “hot” oil law’s machinery 25 
functions quietly. At the helm, is George W. Holland, director of 
the Petroleum Conservation Division of the Interior Department un- oi] 
der Secretary Ickes. té 

Mr. Holland is a government career man, with more than 30 years 
in civil service. Born in Minneapolis, he spent his early years in Ok- 
lahoma and then came with his father to Washington in 1898. His re 
contacts with the oil industry date back nearly a quarter century. ge 

Shortly after receiving his law degree from Georgetown Uni- 3 
versity in 1908, he entered the Interior Department’s General Land 20 


Office, transferring to the Geological Survey in 1917. During NRA th 
days he was assigned to work with the Central Committee of Calli- “eh 
fornia producers. Returning to Washington after the NRA, he be- of 
came last chairman of the Petroleum Administrative Board which sti 


had administered the oil code. 

When Secretary Ickes converted the PAB into the Petroleum 
Conservation Division on April 1, 1936, with the Connally Law as its lie, 
chief work, Mr. Holland was named director. The associate directors tio 
are Dr. John W. Frey and E. B. Swanson, both also long time gov- : 
ernment career men. 
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FDR Suggests New Oil Legislation to Congress 


Cole Oil Committee to Study Bill 
Reporting to Congress in January 


WASHINGTON, July 24. 


N. P.N. News Bureau 


Federal oil control is 


again in the spotlight at Washington. 
President Roosevelt is expected this week to send 
a letter to Chairman Cole of the congressional oil sub- 


committee 
servation of petroleum and 


outlining proposed 


legislation for ‘“con- 


prevention of waste.” 


Disclosure that the President would take such ac- 
tion followed a conference July 20 at the White House, 
attended by Interior Secretary Ickes, Director George 
W. Holland of the department's Petroleum Conservation 


Division, Rep. Lea 


(Calif.), 


chairman of the House 


Interstate Commerce Committee and Rep. Cole (Md.), 
chairman of the oil subcommittee of the Lea committee. 
It is not expected that the President will seek enact- 


ment of oil legislation at this session. 


Rather, he will 


ask the Cole oil committee to study the matter and 
report to Congress when it meets in January. 


While no inkling could 
legislation which the 


President 


be obtained as to type of 
will propose, observers 


here were today re-examining recommendations early this 
year of the National Resources Committee regarding oil 
and gas conservation (See, N.P.N., Feb. 22, 1939). 

The resources committee, of which Secretary Ickes 


is chairman, in its report 


discussed somewhat 


vaguely 





“minimum standards for pro- 
duction and transportation of 
oil and gas” and the “need” for 
a federal agency being empow- 
ered to require that oil and gas 
be produced without’ waste. 
Coupled with this was the state- 
ment that such conservatior 
measures should be “built on 
the foundation of state and fed 
eral co-operation.” The report 
goes on to state “constitution- 
al grounds” for federal regu 
lation of production. 


has 
observers 


Combining these 
suggested to some 
that the proposed legislation 
might provide some sort of 
“standards” for production and 
that a federal regulatory agency 
would step in if the states failed 
to meet these “standards.” Oil 
production not produced in com- 
pliance with such “standards” 
would be barred from interstate 
commerce. 

Thus, the club of federal oil 
control could be used to “per- 
suade” the oil-producing state 
to enact and enforce oil and 
conservation laws which federal 


ideas, 


authorities deemed “adequate.” 
The following definite recom- 
mendation was made by the Na- 


tional Resources Committee 
early this year: 
“We propose that a _ federal 


oil conservation board or com 
mission should be created with 
in the appropriate government 


department to: administer the 
federal interest in the oil and 
gas industry and to make 


necessary rules and regulations 
concerning the production of 
and commerce in oil and gas. 
it should have the authority to 
require that oil and gas be ex- 
tracted by such methods as are 
adequate to avoid waste and to 
protect the interest of all pro- 
ducers drawing from a common 
reservoir.” 

If the National Resources 
Committee’s recommendations 
are carried out in toto, how 
ever, the oil industry would be 
to be 


given an_ opportunity 
heard as to the type of regula- 
tions adopted. The resources 


committee said: 
“Tt is recognized that the de- 





Probe Involves 
Louisiana Oil 


By Telegraph 


NEW ORLEANS, La., July 
25..-That part of Louisiana’s 
muddled political affairs per- 


taining to the regulation of the 
oil industry in the state have 
taken several unexpected 
bounces here. 


Conservation Commissioner 
William K. Rankin, who had 
repeatedly opposed efforts to 
get records of his department 
“opened to the public’, handed 
in his resignation to the new 
governor, Earl K. Long. About 
the same time the governor 
ordered Dr. J. A. Shaw, who 
had been ousted on instructions 
of Long three weeks ago rein- 
stated as head of the Minerals 
Division of the Department. 

Shortly after Rankin resigned 
Attorney General David N. El- 
lison ruled that the conserva- 
tion department’s books should 
be opened to the public. His 
ruling was made following re- 
quest for an opinion when a 


committee of New Orleans busi- 
ness men asked to see the rec- 
ords after Rankin announced he 
Would turn over to the Louisi- 


ana State University a check 
for $91,000 as the unspent bal- 
ance of a $450,000 legislative 
propriation for constructing and 
maintaining a new. geology 
building at the university. 


One of the “pertinent ques- 
tions” the Times-Picayune had 
asked in its Monday morning 
edition was “why has it taken 
Attorney General Ellison 
long to render a decision as to 
whether tax payers are entitled 
to see the books of the con- 
servation commission?” 


So 


Meanwhile, the federal grand 
jury investigating the scandals 
that have broken in the state 
are understood to be interested 
in the conservation § depart- 
ment’s records. One report was 
that the U. S. marshal already 
had been instructed to take 
possession of the entire set of 
records. 


Two more federal investiga- 
tors have arrived, meanwhile, 
to assist in the “hot” oil probe 
ordered last week by Interior 
Secretary Ickes. Jack Steele, 
chairman of the Federal Tender 
Board No. 1 in the East Texas 
field also has arrived in New 
Orleans to establish another 
tender board in Louisiana. 

The federal investigators 


21) 


are 


(Continued on page 





Marketers in Many States 
Praise ‘Hi Neighbor’ Plan 


N.P.N. News Bureau 
CLEVELAND, July 24.-Pian 
of Oklahoma City oil marketers 
to seek the public’s aid in end- 
ing price wars, as described in 
last week’s NATIONAL PE- 
TROLEUM NEWS, struck a re- 
sponsive chord among jobbers 
and dealers throughout the U. S. 
More than a hundred Okla- 
homa City jobbers and dealers 
are participating in the plan 
which aims to educate the pub- 
lic generally on the disastrous 
effects of cut-prices not only on 
station operators but the entire 
‘ommunity. 

Through a non-profit organi- 
zation, Neighbors, Inc., formed 
by the Oklahoma City market- 
ers, has campaigned for public 
support for fair prices, pledging 
in return that the participating 


Stations would give “friendly 
service and quality merchan- 
dise,” treating all customers 


alike that is, no discounting off 
their posted prices. 

So impressed by the NPN 
articles was J. H. Parker, New 
Bern, N. C., of Coastal Oil Co., 
that he intends to bring them 


to the attention of North Caro- 


lina Oil Jobbers Ass’n. at its 
meeting August 5 at Wrights- 
ville Beach, N. C. Mr. Parker 


is president of the association. 

Jobber association officials in 
other states also had high praise 
for the Oklahoma City plan, 
pointing out that there was no 
reason why its basic principles 
could not be used successfully 
in other areas. 

One pointed out that the Ok- 
lahoma City jobbers and dealers 
were capitalizing on an asset 
“commonly neglected” by mar- 


keters.-that is the “localizing 
their business.” 

Praising the “Hi Neighbor” 
movement, another said “there 


are too few oil men in the mar- 
keting branch who have enough 
intestinal fortitude to post a 
price and stick to it.” 

Wilmer R. Schuh, Milwaukee, 
president of the National Ass'n. 
of Petroleum Retailers, said the 
plan embodied the fundamentals 
of sound marketing—-service to 
the public, truthful prices (sell- 
ing only at posted prices with 

(Continued on page 19) 
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velopment of minimum stand- 
ards for the production and 
transportation of oil and gas de- 
signed to further the national 
interest in conservation of these 
resources is a complex problem, 
and that such standards should 
be developed in co-operation 
with the state regulatory agen- 
cies and the representatives of 
the industry. It is recommended, 
therefore, that the Connally Act 


be extended for such time as 
may be necessary for the fram-| 
ing and enactment of an ade-| 
quate federal oil and_= gas) 
measure.” 

Again, if the committee’s| 
recommendations are followed, 
the proposal for federal regula- 
tion will be based on a plan of 
federal-state co-operation. Dis- 
cussing this phase, the report 
said: 


Federal-State Co-operation? 


“Considerable advance in con- 
servation laws, regulation and 
enforcement has been made in 
several states during recent 
years, and federal legislation in 
the form of the Connally Act 
has supplemented such state ac- 
tivity. Work already accom- 
plished has the advantage of 
having been tested legally, and 
a substantial recognition of the 
validity of these conservation ef- 
forts has been accorded. The 
gains so far accomplished by 
some of the states and the fed- 
eral government should not be 
lost, and _ future legislation 
should be built upon this founda- 
tion of state and federal co- 
operation. ... The recognition 
of the mutual interests of the 
states and the federal govern- 
ment--each in its spécial field 
of activity—must serve as the 
basis for the enactment of more 
comprehensive legislation on oil 
and gas.” 

It is possible, also, that the 
proposed legislation will set up 
a national policy with regard to 


exports and imports of petro-| 
leum and products, a subject 
which was touched on by the 
committee report thus: “Regu- 
lation under federal auspices 
should be co-ordinated with a 
national policy concerning ex-| 
ports and imports of petroleum | 
and undertaken with the aim of 
conserving the _ nation’s. re-| 
sources.” 

Some revision of the “mis- 
chievous law of capture” (to 
quote the committee report) | 
may also be expected in the 
attempted measure. The com-| 
mittee declared that “errone- | 
ous analogies” had been used as 
a basis for establishing the law 
of capture and the “ruling that 
oil and gas belong to the owner 
of the well from which it is 
taken, regardless of whether or 
not it had migrated from a 
neighbor’s land.” 

The resources committee also | 
recommended the federal gov- | 
ernment take over oil-bearing | 
tidelands—a proposal backed by | 
the Navy Department. 


Pre-NRA Days Are Relived 


Memories of pre NRA and 
immediately-post-NRA days 
were rudely awakened when the 
purpose of last week’s White 
House conference became 
known, and, unless observers 
here are mistaken as to the con- 
tent of the bill to be “suggested” 
by the President, it will fit into 
the picture as neatly as if cut to 
order. 

The New Deal was hardly a 
month old before a conference 
of oil state governors recom- 
mended that the President ap- 
point a “czar” for the industry, 
close all flush pools, and pro- 
hibit interstate shipment of 
“hot” oil. At the same time the 
governors’ representatives asked 
that the oil producing states en- 
act conservation statutes. (There 
had been studies of the oil in- 
dustry by _ interdepartmental 
boards during the Coolidge and 
Hoover administrations, but 
nothing ever came of them in 
a legislative way.) 

While President Roosevelt did 


not go quite so far as the gov- 
ernors’ conference had recom- 


mended, he embraced the “hot” 


oil proposal, and bills introduced 
by Sen. Capper (Kans.) and 
Rep. Marland (later governor of | 
Oklahoma) included a_prohibi- 
tion against interstate shipment 
of “hot” oil, among other regu- 
latory proposals, including au- 
thority for the Interior Secre- 
tary to establish marketing and 
production quotas, regulate im- 
ports and exports, and study 
pipeline ownership by oil com- 
panies. 

It was while all this agitation 
was still going on that the Re- 
covery Act (NIRA) was passed, 
whose Section 9-C outlawed in- 
terstate shipment of “hot” oil. 
While the NRA oil code vzas still 
in effect, Sen. Thomas and Rep. 
Disney, both of Oklahoma, spon- 
sored a bill, early in 1934, which 
would have given Interior De- 
partment authority to determine 
demand and regulate production, 
establish quotas, and similarly 
regulate the production branch 
of industry. 

This bill was killed by the 
House _ Interstate Commerce 
Committee, which, at the same 

(Continued on page 11) 
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FDR Sends Federal Oil Bill to Congress 


WASHINGTON The letter from President Roosevelt, 
along with the “suggested” federal oil conservation bill have 
been received in the offices of Representatives Cole, Md., Lea, 
Calif., and Rayburn, Tex., but their contents will not be released 
until Mr. Cole returns from his home at Towson, Md., where 
he is confined with bronchitis. It may be Thursday or Friday 
before there will be any release, it was indicated. 

* * * 


Illinois Output Nears 300,000-Barrel Mark 


NEW YORK, July 25. Crude oil production in southern 
Illinois averaged 283,150 barrels daily in the week ended July 
22, up 19,200 barrels from the previous week, according to re- 
port of the American Petroleum Institute today. U.S. produc- 
tion averaged 3,583,000 barrels daily, up 54,005 barrels—high- 
est since week ended May 27 when it was 3,585,250 barrels. 

* * * 


Takings of Illinois Crude Increased by Majors 


CHICAGO, Ill.—-Standard Oil Co. of Indiana is now pur- 
chasing about 12,000 barrels of crude daily from southern IIli- 
nois, according to a company announcement here today. ‘The 
Indiana Standard company began taking approximately 5000 
barrels daily from the Oklahoma Pipe Line Co. last spring. 
The crude is being moved to the company’s Wood River, 
Illinois refinery. 

“Meanwhile, Standard of New Jersey is reported taking 
5000 barrels daily of Illinois crude for shipment via pipeline 
to its Bayonne, N. J., refinery. 

* * * 


Oil Truckers Plan Fight on CFA Rate Cuts 


CLEVELAND Petroleum truck transporters operating 
in Central Freight Ass’n territory are reported planning to 
ask the Interstate Commerce Commission to suspend the 
railroad freight cuts scheduled to become effective Aug. 20. 
A tariff (ICC No. 3322), embodying the rate reductions, was 
filed July 19 with the ICC. Reductions are said to amount to 
approximately 33 per cent for distances up to 130 miles, and 
are “considerably below” truck rates in many instances. 

* * * 


‘Equalizing’ Rate Cuts from Mid-Continent Asked 

TULSA An emergency proposal calling for an approxi- 
mate 33 per cent cut in petroleum‘rail rates from the Mid- 
Continent to destinations in the Central Freight Association 
territory has been filed with Southwestern Freight Bureau by 
the Petroleum Rail Shippers Association. The proposal is 
expected to be published and docketed some time this week. 

Proposed rates would use as base the 33 per cent cut in 
CFA territory petroleum rail rates effective Aug. 20. Provi- 
sion is made, however, that so-called Group 3 rates shall 
not exceed those in effect Feb. 29, 1916. 

Proposal affects destination points in all parts of IIli- 
nois, Indiana, Ohio, Michigan, West Virginia, Pennsylvania 
and New York. 

Rail rates from Tulsa (Group 3) to Indianapolis would 
be reduced approximately 16 cents per cwt. (1.05 cents a 
gallon gasoline), from 48 cents per cwt. (3.16 cents a gallon) 
to 32 cents per cwt. (2.11 cents a gallon on gasoline) under 
provisions of the proposal. 

ok 


* * 


Indiana Standard Subsidiary Plans 480-Mile Line 


WASHINGTON Construction of a 480-mile pipeline 
from Salt Creek and other Wyoming fields to Salt Lake 
City, Utah, is proposed in a registration statement filed by 
Utah Oil Refining Co., with Securities Exchange Commission, 
covering 150,000 shares of $5 par value common stock which 
will be offered for subscription by shareholders, on a pro rata 
basis in accordance with their present holdings, at $7 a share. 
Statement says that Standard Oil Co. (Indiana), parent of 
the Utah company, is committed to take 112,750 shares. 

Net proceeds from the sale of the stock (estimated at 
$1,040,000) will be applied toward construction of the Wyom- 
ing-Utah pipeline. Total cost is estimated at $4,500,000. 
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Federal Oil Control Bill 
‘Suggested’ by White House 








(Continued from page 10) a report was made early this} 
time, set up the Cole sub-com- year, and which is regarded as | 
mittee and provided for its the basis for this new move for 
sweeping investigation of the federal oil control. That, in, 
oil industry. The Cole oil in- brief, is the picture. 
vestigation started in Sept. 

1934, and a preliminary report 
was issued in Jan. 1935, but 
no recommendations for fed-Coal States Support | 
eral control were contained ° 
therein, the committee deeming Federal Oil Control, 
that state efforts then under a 
way to regulate the industry seme wk Meme aiaiiaaee | 
should be given a chance first, = ee ee a 
and also, the committee pre-, WASHINGTON, July ae 
ferred to wait until after the The coal industry particularly | 
decision of the Panama ana/the anthracite end of it contin: | 
Amazon cases, then in Supreme ues to rear its sooty head to 
Court, testing constitutionality shout for federal oil control. 
of Section 9-C. “'and for more federal money to 
conduct experiments aimed at 

With the decision in these more uses for its products. 
cases, the federal government’s 
power to regulate interstate 
sage of the Connally “Hot” Oil the oil industry, it may be ex 
Law, still on the books and the pected that i i has even the 
only federal “regulatory” meas-|iNdirect effect of giving the; 
ure in effect as far as oil js |COAl mncustry _ “eage the ‘ead 
concerned, (if, indeed, it can be people will get in behind it. 
called “regulatory”. Latest of several bills to ap-| 

Shortly after the Panama- es oe ae ee — 

Eg ee iar Gan, Perimentation wi anthracite 
Sh San, SNe mee is that of Rep. Moser, Pa., which 
cate of federal oil control, be would provide $54,500 for the’ 
came more vocal in his de- Bureau of Mines to “conduct 
mands, but the only legislation nes and a — 
passed was the Connally Law. new and extended chemical and} 


” 


Regardless of what President 
Roosevelt “suggests” regarding 


retary Ickes, always an advo 


other uses for coal... 
In August of 1935, Rep. Cole 
introduced his bill to give Con- hints vated « Vente 
gressional consent to the inter- piotone te an maven (ander! 
a oe cones Seeaeres See cptuiiane of extension of re-| 
the "Ovi Ss shriary P 5 . a 
ee February), and marks), supporting the anthra-| 
Se te Pareee e cite experimentation subsidy | 
ministrative board, giving it Kin, in which he declared: 
authority to administer the Con- ; ay vel 
nally Law. “Greater efficiencies, however, | 
mes , have been effected in using coal | 
Things went along relatively ,<* ng : 8 
quietly then, for a while in than in the use of fuel oil and! 
the ae net ae the C1 oo “a natural gas. Since more labor 
Act, the sli ot anes 7 ee i ow ee, oe 
the Hesean of ‘Mines abate a producing of coal than for the 
waits tigger Meare prderngisteedcin production of the other two 
servation statutes, and periodic fuels. the direct effect (of in 
reports from the erior De- a ; 
“P i me mterson De- creasing oil use) has been un- 
partment on various phases of employment of many men. Of 
the industry. Each few S ee ; 
catentieiees Sinead siantoed months, .ourse, no one would contend 
lowever, Secretary Ickes found j hat advances in technoloey 
an occasion to tell the world wanes Prieenne etiteledins anol 
be ee en ee '0 undesirable. Increased efficien- 
e federal control of the oil wy of utilization makes for con 
industry. 7 ‘ : aan 
‘ y ; servation, and at the same time 
Then, early in 1938, two Penn-'enables us to have a full share 
sylvania representatives, seek- of our natural resources. These | 
ing a discriminatory tax on fuel resources are not replaceable 
8) re ay « Thi ~ . “4 
mye d at the White House hence conservation and _  effi- 
oa — how coal was being ciency of utilization are of 
re © > r y ° 
— aced by oil, and how the paramount importance. Never- 
shee was plentiful and the theless, the immediate result is 
la » > . . . 
er scarce. a diminished demand for labor 
Not long afterward the Presi- which has already resulted in 
| » ry . . . 
‘ent wrote a letter to Sec. Ickes, many disturbing social and eco- 
‘Ss chairman of the National Re- nomic consequences in some 
“ources Committee, directing communities, such as_ Clear- 
tha ‘¢§ , . a . e . ° ” 
le “energy survey” on which field County in my district. 


Rep. Van Zandt, also of Penn-} 
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Summarized oil legislative 


no responsibility for accuracy 


Connecticut 


(Legislature convened Jan, 4, 
adjourned June 7.) 


Bills Enacted 


HB-993. Provides that any person 
who shall buy any fuel and shall 
use the same for purposes other 


than in the propelling of motor v« 
hicles using combustible type en 
gines over the highways (instead oi 
‘over the highways of this state’ 
is in the present law) shall be 
titled to a refund of the tax 
on such fuel. 

HB-1394. Provides that every re 
tail dealer shall post at each pump 
a Sign showing the price per gallon 
of motor fuel and in separate 
figures the state tax and the fed- 
eral tax and the total cost Ap- 
proved June 1939 

HB-146. Authorizes 
Commissioner to 
where the public 
along any state-aid 
way. Approved June 

HB-281,. Provides 
erator’s license 
1939 

HB-1542., 
struction of the “Wilbur 
Highway” to be tinanced 
collections on the highway. 
Parkway Tolls are also 
Approved June 16, 1939. 

HB-1658. Provides that the 
missioner of Motor Vehicles 
not issue registration to any ap- 
plicant if the local property tax on 
the vehicle has not been paid. Ap 
proved June 19, 1939. 

SB-300. Provides that 
desiring to obtain a 
sale of gasoline shall just obtain a 
certificate of approval of the loca- 
tion from the proper local authority 
Approved March 23, 1939. 

SB-851. Unfair Sales 
Prohibits advertising, selling, or oi- 
fering to sell at less than cost bys 
retailers or wholesalers with intent 
to induce the purenase of oine! 
merchandise or to unfairly divert 
trade from a competitor or to in- 
jure competitors or destroy com- 
petition. Approved June 29, 1939 


en 


paid 


9, 
the 
build 
safety 
or 


Highway 
footpaths, 
requlres, 
trunk high- 
10, 1939, 
fees for an 
Approved June 


Op- 
19, 
Provides for the con 
Cross 
by toll 
Merritt 
authorized 


Com 
shall 


“any 
license 


person 
for the 


Practices, 


Bills Which Did Not Pass 


HB-787. To reduce the gasoline 
tax from 3 cents to 2 cents per 
gallon, 

HB-1257. To reduce the yvasoline 
tax from 3 cents to 1's cents per 
gallon 

HB-795. To increase allowance for 
collection and shrinkage from 1 per 


cent to 3 
HB-997. 


per cent, 


To 


increase allowance 


for collection and shrinkage from 
1 per cent to 2 per cent 

HB-1244. To exempt from the tax 
fuels sold to any town, city or 
borough located in the State. 

HB-1006. To provide that’ any 
unrefunded balance of taxes re- 
ceived on aviation gasoline shall 
be transferred to Department of 


Aeronautics account by State Treas- 
uret 

HB-574. To prohibit 
motor fuel which has 
ited or otherwise 
it shall contain any product upon 
which the motor fuel tax is not 
applicable and which increases the 
quantity of the motor fuel the 
whole of which would otherwise be 
subject such tax 


sale of any 
been adulter- 


added to so that 
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information 
received at Cleveland from Washington and state legislatures, which 
are deemed reliable although NATIONAL PETROLEUM NEWS assumes 
or completeness of this information. 


below is based on reports 


Final Reports 


HB-1369. To prohibit the sale of 
gasoline which has been adulterated 
or diluted by adding thereto any 
Kerosine or other liquid. 


HB-25. To enact a constitutional 
amendment prohibiting the diver- 
sion of highway funds 

HB-100. To regulate outdoor ad- 
vertising 

HB-876. To license persons) en- 
gaged in the business of selling, 
trading, receiving, installing or re- 
pairing condemned, rebuilt, new or 
used weighing or measuring de- 
vices, 

HB-1328. To provide” that no 


contract Shall be decreed 
containing a_ price 
clause, 


invalid for 
maintenance 


HB-1395. To create a state labor 
relations board 
HB-144. To provide that vehicles 


using the highways shall not 
more than one full tank which 
not exceed 35 gallons in size. 


carry 
shall 


HB-932. To repeal law regulating 
trucking under the Public Utilities 
Commission 

HB-1475. To provide that the 


gross weight of commercial vehicles 
be increased to 35,000 pounds. 

HB-991, To prohibit the sale or 
storage of any motor lubricating 
oils, or greases in any store or place 
of business where vegetables, meats 
or other foodstuffs are stored or 
sold, 

HB-1474. To provide that licenses 
for the sale of gasoline shall ex- 
pire on March 3l1st of each vear, 

SB-219. To repeal 1 cent al- 
lowance for collection shrink- 
age. 

SB-717. To provide that any 
city or borough located in 
shall be entitled 
vasoline tax. 

SB-697. To provide that only 
thirds, instead of all, of 
ceived from the gasoline tax shall 
be expended under direction of the 
highway commissioner for high- 
Ways. 

SB-482. 
each chain 
state. Fee 
stations or 


per 
and 


town, 
the State 
to a vefund of 
two- 
money re- 


To for 
the 
for 


require a license 
store operated in 
$50. No exemption 
bulk plants. 
SB-442. To repeal that part of 
Fair Trade Act which defines terms 
and permits contracts specifying re- 


sale prices. 

SB-463. To make unlawful every 
contract, combination or conspiracy 
in restraint of trade or commerce 
or to fix wholesale or retail price 
of necessities of life, so that price 
would be greater or less than would 
otherwise prevail, or to limit = or 
restrain production, manufacture, 
shipment or sale of any commodity 


for purpose of price regulation. 
SB-510. To prohibit wholesalers 
from selling at less than cost with 
intent to injure competitors or de- 
stroy competition 
SB-17 and 33. 
mum wages and 
SB-910. To create 
ment of Labor and 
tion a Wages and 
to tix minimum wage and maxi- 
mum hour standards 
SB-287. To increase the maximum 
allowable gross weight for a single 


To establish mini- 
maximum hours. 
in the Depart- 
Factory Inspec- 
Hours Division 


four-wheeled vehicle from 32,000 
to 36,000 pounds 
SB-259. To provide that the Com- 


missioner of State Police shall pre- 
pare and enforce reasonable regula- 
tions for the storage and _ trans- 
portation of inflammable liquids 




















































































































The payer of the tax would receive 


Florida 


credit therefor on his state gas 
tax. 
(Legislature convened April 4, HB-675. To segregate tax on gas- 
adjourned, June 2) Oline sold for use by watercraft and 
‘ to use funds for the development 
Bills Passed of the inland and coastal water- 
ways of Florida. 
HB-266 and SB-78. Continues the HB-1099. To appropriate to the 
1 cent additional tax on sales of «. ; NA ec aaias al 2¢ 
sasoline ‘ srowidae State Board of Conservation 3 cents 
gasoline to June 30, 1941. Provides peste E ane scat aeoline 
that Read Srl : ’ of the gasoline tax paid on gasoline 
a no municipality or other sed in fishi boats 
political subdivision shall levy or USed In Hshing Doats, 
collect any gasoline tax. One-half HB-1904. To impose a tax of 7 
of the revenues are to be credited cents per gallon on all motor ve- 
to the General Fund and one-half hicle fuel in excess of 20 gallons 
to the County School Fund. Ap- upon which other gasoline taxes 
proved June 12, 1939. now imposed by law in the state 
-196 ses ‘ ‘.. have not been paid that is carried 
_ HB 1969. Imposes upon all dis into the state on or by any moto 
tillate and motor fuel, other than ‘ehicle using the highways when 
gasoline, used by motor vehicles Venice using sachets. Ay 


such fuel is to be consumed in and 
by the said motor vehicle. 


HB-25 and SB-43. 


upon the highways for transporta- 
tion a tax of 7 cents per gallon. 


The revenue is to be paid into the To repeal pro- 


General Fund, Law without ap- vision of the chain store tax which 
proval. levies a tax on gross receipts. 

HB-1229. Provides that not more HB-297. To repeal the chain store 
than one-half of moneys derived tax law. 


from gasoline taxes and credited to 
Broward County shall be paid to 
the county each month, which 
money shall be used for any county 
purpose. Approved May 26, 1939. 


HB-1338. Empowers any county 
having a population of not less than 
13,300 and not more than 13,360 to 
regulate, restrict or prohibit the 
erection or maintenance of any sign 
within 200 feet on either side of any 


HB-346 and SB-44. To impose an 
annual license tax for the privilege 
of carrying on the business of a 
retailer based on the kind and num- 
ber of stores included under the 
same general management, Owner- 
ship, or control, whether located in 
state or not. Provides for taxation 
of independent stores, chain stores, 
| department stores, and independent 
department stores. The term “store” 


public highway in such county if} would not include bulk plants o1 
it is believed that such sign would filling stations engaged exclusively 
constitute a menace and a danger’ in the sale of gasoline and other 
to the safety of the traveling pub- petroleum products. 
me. Approved May 20, 2200. HB-983. To increase the chain 
HB-624. Rewrites Fair Trade Act store tax rate from ‘% per cent to 
so as to make established resale 1' per cent of gross receipts. 
prices legally binding on non-con- HB-1773. To increase the chain 
tracting dealers. Approved May 30, store tax rate from ™ per cent to 
1939. 2 per cent of gross receipts. 
HJRes.-153 and SJRes.-69. | Pro- HB-2038. To amend the chain 
vides for a constitutional amend- gtore tax by increasing rate and 
ment prohibiting the ad valorem! py specifically including filling sta- 
taxation of real or personal prop- tions within the meaning of the 
erty except intangibles, for any term “store.” 
State purposes Law without ap- ; 
proval, HB-1276. To provide that the 
, _ State Road Department may set up 
HB-1632. To exempt City of) highway protective areas, provide 
Pensacola from provision of SB-78 building setbacks and regulate ad- 
(supra) prohibiting municipal gaso- | yertising. 
“gal taxation and authorizing city HB-178. Unfair Sales Act. To pro- 
o impose a tax not exceeding 1 hibit sales below cost by wholesalers 
cent per gallon. Law without ap- | hibit sales be meee eae core 
proval. and retailers. 
HB-610 and SB-289. To prohibit 
HB-1769. To exempt) Panama any person engaged in the produc- 
City from provision of SB-78 (supra) tion, manufacture, distribution 1 
prohibiting municipal gasoline taxa-  gaje of petroleum products with the 
tion and authorizing a tax not ex- jntent to injure or destroy the 
ceeding 1 cent per gallon. Law pusiness of a competitor from sell- 
without approval. ing below cost or at different prices 
HB-1948. To exempt City of in different sections. 
Marianna from provision of SB-78 HB-624 and SB-287. To enact a 
(supra) prohibiting municipal gaso- Fair Trade Act. 


line taxation and authorizing a tax HB-232. To provide for motor ve- 


not exceeding 1 cent per gallon.| hicle registration on October Ist. 

Law without approval, HB-368. To limit the nn 
. = oa - : ‘ ye » gross ‘elo f sing e ve- 
SB-1151. To exempt City of Port allowable gross weight of a 

St. Joe from provision of SB-78 hicles and vehicles with semi- 


(supra) prohibiting municipal gaso- trailers to 20,000 pounds. 


line taxation and authorizing a tax HB-579. To increase the maximum 


not exceeding 1 cent per gallon. gjjowable weight for single vehicles 
Law without approval. to 24,000 pounds and for combina- 
SB-455. Authorizes State Board | tions of vehicles to 40,000 pounds 


of Health to adopt a Sanitary Code To take advantage of this increase 


regulating, among other matters, @ $50 maintenance tag must be 

the pollution by sewage, industrial purchased. 

or other wastes, of streams, lakes, HB-630. To amend law regulat 

and other waters. Law without ap- ing motor vehicle carriers by re 

proval. ducing the mileage tax and pro 
SB-959. Prohibits the erection, Viding for a 12 hour day for truck 

maintenance or operation of filling | rivers. 

stations, public garages, or mer- — B-1154. To fix a maximum al 

cantile establishments on Lafayette jowable weight of 40,000 pounds 

Street in the City of Tampa be-| fo, “for-hire”’ carriers and to im- 


tween certain points. 
approval. 


Bills Which 


Law without 


pose a maintenance tax of $100 for 
taking advantage of the increased 


Did Not Pass weight. 


HB-221. To provide for refund of HB-1576. To provide that no 
3 cents on any motor fuel purchased truck shall carry a net load olf 
for exclusive use in the operation of | gasoline over 10,000 gallons. 
marine engines for the propelling F , Sl i 
of motor boats or other water craft. |, HB-1819 and SB-I1IT. An act re 


lating to and regulating the trans- 


HB-250. To provide for refund of | portation, handling storing and dis- 
90 per cent of the tax paid on gaso- | tributing of propanes, protanes, 
line under Chapter 15659, Acts of ethanes, butanes, normal butanes 
1931 (6 cents) when the gasoline commercial butanes, isobutanes, 
is used in lots of 5 gallons or more | Green’s fuel, or any blends of the 
in a motor boat used principally for! aforesaid liquids, or any othe! 


fishing in Florida waters. 


HB-440 and SB-223. To authorize 
each incorporated city, village, or 
town in the state to impose a tax 
of 2 cents per gallon for every gal- 


hydro-carbons and petroleum vola 
tile liquids having a dew-point ol 
60° F. or below. 


SB-109. To provide that taxes 
upon the sale of gasoline or othe! 


lon of gasoline or other like product like product of petroleum for the 
of petroleum sold. The tax would use of or consumption by yachts 
not be in addition to the state taxes. launches, tugboats, barges, speed 
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boats, motorboats and watercraft 
of every kind shall be segregated 
and called the Boat Gas Tax. 
SB-113. To provide for refund of 
90 per cent of the tax paid on gaso- 
line and allocated to the State Road 


Department (3 cents) when the 
gasoline is used in tractors for 
agricultural and/or horticultural 


purposes, in lots of 10 gallons or 
more; and when the gasoline is 
used in motor boats used principally 
for fishing in Florida waters, in 
lots of 5 gallons or more, 

SB-205. To provide for refund of 
3 cents per gallon on motor fuel 
used exclusively in the operation of 
marine engines for the propelling 
of motor boats or other watercraft. 

SB-679. To impose a tax of 7 
cents per gallon on the use of fuels, 
except gasoline, used in an internal 
combustion engine for the genera- 
tion of power to propel motor ve- 
hicles on the public highways. 

SB-856. To repeal the present in- 
spection law and to enact a new 
one in its place. Would also create 
a Gasoline and Oil Inspection Board 
to adopt standards for” various 
grades of gasoline. 

SB-1165. To amend the = chain 
store tax by changing the definition 
of the term “gross receipts,’ in- 
creasing the tax rate, and by 
specifically including filling stations 
in the term “store.” 

SJ Res.-1006. To enact a= con- 
stitutional amendment prohibiting 
the diversion of highway funds. 

SB-394. To prohibit ‘‘waste’” in 
the production, storage, or trans- 
portation of crude petroleum oil or 
natural gas. 

SB-474. To provide for a 10-hour 
day for truck drivers. 

SB-662. To repeal mileage tax 
on “for-hire’ trucks and to impose 
a maintenance tag fee of $50 for 
such trucks. 

SB-1216, 1217 and 1219. Relate to 
county sharing of funds. 

SB-196. To award a bonus of 
$50,000 to the first person to pro- 
duce natural oil or gas in com- 
mercial quantities from a_ well 
situated in Florida. 


Hearings Scheduled 
On Sign Ordinance 
For New York City 


N. P.N. News Bureau 
NEW YORK, July 24.--A 
hearing on the gasoline price 
posting ordinance, passed _ re- 
cently by the New York City 
Council will be held July 28 
before Mayor LaGuardia. 
Dealer proponents of the or 
dinance, which is simple price 
posting measure designed to 
outlaw the “bushel” type sign 
by limiting posting to price 
signs on the pumps, have no 
plans other than to give rou- 
tine testimony at the hearing, 
according to Sol A. Herzog, 
counsel for Garage and Gaso- 
line Station Operators’ Council. 
Earlier this year, Mayor La- 
Guardia vetoed a price posting 
bill sponsored by retailers. 
“Chief objection of the mayor 
to the previous bill was that it 
verged on price fixing and was 
inflexible and severe”, Mr. Her- 
20g said. “The present bill’, he 
idded, “is simply drawn and 
makes allowances for special 
sales, such as to large consum- 
rs and to auto clubs. The only 
restriction being that such sales 
prices must also be posted, as 
well as ordinary prices”. 






South Carolina Price Suit 
Awaits Law's Validity Test 


N. P.N. Staff Write 

FLORENCE, S. C., July 24. 
Further action in the state’s 
suit against five major oil com- 
panies, charging violation of the 
South Carolina price discrimina- 
tion law in connection with com- 
mercial consumer 
awaits a ruling by Common 
Pleas Judge L. D. Lide, follow- 
ing arguments here last week 
on constitutionality of the state 
“discovery” statute as well as 
the inclusiveness of a discovery 
order issued by the court in con- 
nection with the suits. 

In its complaints against the 
five companies (Standard Oil 
Co. of New Jersey, Gulf Oil 
Corp., Sinclair Refining Co., 
The Texas Co. and Shell Oil Co 
Inc.), the state alleges several 
specific instances of sales to 
commercial consumers which, it 
says, violate the statute. 

Under the discovery order, is- 
sued by the court, the state 
sought to have the companies 
produce their books and records 
on gasoline sales. 


accounts, 


The complaints were accom- 
panied by a motion to amend, 
on the basis of information as 
to other allegedly discriminatory 
sales, when the information to 
be obtained under the order 
under the “discovery” statute 
was in the hands of the state. 
That is, when the information 
sought by the discovery order 
was available, the state planned 
to enlarge upon the complaint 
to the extent of alleging fur- 
ther specific instances of ‘“dis- 
criminatory” sales to commer- 
cial consumer accounts. 

In last week’s arguments, 
Standard of New Jersey asked 
that the discovery orders be 
modified as to it, contending 
that they should have been con- 
fined to the three alleged viola- 
tions contained in the complaint. 
The complaint asserted that ac- 
cording to the “information and 
belief” of the plaintiff, “many 
other” similar violations in con- 


sumer sales had been com- 
mitted. 
The Texas and Gulf argu- 


ments contended, also, that the 
order of discovery was not only 
not justified by the discovery 
Statute (passed as applicable to 
the state’s monopoly statute), 
but that the statute was uncon- 
stitutional in that it denied 
equal protection of the law, v/o- 
lated the “due process” pro- 
vision of the federal constitu- 
tion, and, further, was violative 
of the South Carolina constitu- 
tional provision against unlaw- 
ful search and seizure. 


In rebuttal to these argu- 


ments, William H. White and 
Hubert E. Yarborough, Florence 
attorneys who are associated 
with S. C. Attorney General 
John Daniel in the case, contend- 
ed that in an investigation of 
this type the attorney general 
has the same investigative pow- 
ers as a grand jury, and can 
subpoena and require what in- 
formation is necessary to the 
investigation. 

Although the other two ma- 
jor companies similarly charged 
under the statute have not ap- 
peared in court, it is probable 
any further action in the five 
cases will await ruling by 
Judge Lide on the arguments of 
last week. 

Pete Thornell, Florence inde- 
pendent jobber and retailer, is 
the only independent named in 
the case. The complaints list 
Mr. Thornell as being ‘among 
whom” such allleged price dis- 
crimination seeks to “injure or 
destroy,” in the words of the 
statute. The complaints specif- 


ically charge that sales have 
been made to consumer ac- 
counts in Florence county at 


prices from 1.5 to 2.5 cents be- 
low the: prices charged dealers. 
(Earlier stories in NPN July 19, 
p. 10, and Ju‘y 5, p. 20). 


Defendant's Answer Due 

in R-P Law Complaint 

N. P.N. News Bureau 

WASHINGTON, July 24.—-An- 
swers to the Federal Trade Com- 
mission’s complaint charging 
American Oil Co. and General 
Finance, Ine., with violation of 
the Robinson-Patman price dis- 
crimination law in connection 
with sales to taxicab companies 
(N.P.N., July 12, p. 9), are due 
late this week, and hearings are 
scheduled for Aug. 11. 

Charges in this case are sim 
ilar to those contained in the 
suits which have been brought 
by the state of South Carolina 
against five major oil com- 
panies, although in the Amoco 
case the alleged violation is of 
the federal Robinson-Patman 
Act, and in the Florence, S. C., 
cases, violations of the state’s 
price discrimination act are al- 
‘eged. 





Resale ‘Gas’ Prices Restored 
In New York City by Socony 


N.P.N. News Bureat 
NEW YORK, July 24. -So- 
cony-Vacuum Oil Co. has re- 
established minimum _ resale 
prices for its branded gasoline 
in Kings and Queens counties 
(New York City) which it sus- 
pended June 30 and July 1. 


New minimum prices, effec- 
tive July 21, were 16.4 cents 


for regular and 18.4 cents for 
premium grade, according to a 
company announcement. These 
prices are 0.4-cent below the 
prices which were in effect when 
the company suspended resale 
price maintenance June 30 and 
July 1. 

Effect of this reduction will 
be to lower by 0.4-cent the total 
spread of dealers who elect to 
sell at the minimum resale 
prices posted specified by So- 
cony under the Feld-Crawford 
fair trade law. Tankwagon 
price to dealers was _ not 
changed, remaining 13 cents per 
gallon, including taxes, for regu- 
lar grade. 


In announcing the ve-estab- 


lishment of minimum resale 
prices, Socony explained that 
since prices were suspended 
“most of the dealers in these 
products are selling Mobilgas 


(regular) at 6 gallons for 98 
cents, including tax. We feel 
that conditions justify our re- 
sumption of resale price main- 
tenance.” 


Belief that the suspension of 
minimum resale prices was an 
“experiment” by the companies 
“to allow gasoline prices to 
seek a level in line with market 
conditions,” was expressed by 
Sol A. Herzog, counsel for Ga- 
rage and Gasoline Station Oper- 
ators’ Council of Greater New 
York. “Having determined this 
level,” he added, “they have re- 
sumed price maintenance in line 
with results of the experiment.” 

The restoration, Mr. Herzog 
added “has had a salutary effect 
upon the dealers themselves 
since it gives them some assur- 
ance of stability in the market.” 

Prices Reduced in Manhattan 

On July 24, Socony announced 
that effective July 25 it was re- 
ducing the resale price for its 
branded regular grade from 
16.8 cents to 16.4 cents per gal 
lon in New York City counties 
of Manhattan and Bronx. The 
company also announced a sim- 
ilar reduction in the resale price 
for premium grade. 

“Unsettled price conditions 
are responsible for the reduc- 
tion’, a company official stated. 

New prices posted in Man- 
hattan and Bronx put them on 
the same level with Kings and 
Queens, and as in the latter two 
counties, the effect will be to 
lower the gross dealer margin 
by 0.4-cent for dealers who sell 
at the min*’mum posting. 
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Summer Demand Breaks Record— 


But How About YOUR Price? 


By WARREN C. 


We are into summer and it is a good 
summer for the oil industry. Gasoline 
consumption is running well ahead of 
last year. For August the Bureau of 
Mines estimates the motorists will buy 
3 per cent more than they did last 
year. There isn’t another industry, 
hardly, dealing in a commodity, that 
has such a fine market demand crowded 
upon it. 

Yet the oil industry is crying about 
prices. However, it is strongly sus- 
pected some oil men have found out 
how to make money by good manage- 
ment, adopting new ideas as to methods 
and modern equipment. From all the 
interest in modernization of marketing 
equipment by small companies as well 
as large ones, it is only fair to assume 
that some men are making profits and 
others know how they can make profits 


* 


PLATT, Editor 


* 


if they make their operations more ef- 
ficient. 

But, in addition to modern equipment 
and the most efficient methods of man- 
agement, the oil industry needs to over- 
haul its price thinking. It should quit 
passing the “buck” to the “other fel- 
low’ and accepting his price or some- 
thing below it. When each oil man 
realizes that HIS price is his individuai 
responsibility and no one else’s and 
when he starts doing some original 
thinking and acting in behalf of HIS 
OWN PRICE, then the industry’s whole 
price structure will stand to improve. 

It is a sin and a shame if the oil 
industry lets this record-breaking con- 
sumption of this summer pass without 
each man deciding to do something 
about making HIS PRICE reasonably 
profitable—if it isn’t so now. 


* 


Laws Cannot Substitute for Progressive Management 


With the aid of beer and sandwiches 
and a free trip down the Potomac River, 
less than two handfulls of Congress- 
men and a crowd of chain store tax ad- 
dicts with their mentor, Congressman 
Patman from Texas, planned more driv- 
ing for chain store taxes. 

These people believe it is easier to 


make a profit by legislation than by 
trying to figure out better management, 
better merchandise and better service 
to their customers. Generaliy at the 
heart of one of these ‘‘movements”’ you 
can find an individual or two who has 
a direct financial interest in continuing 
the “movement” otherwise he would be 





among the unemployed. Even Congress- 
man Patman, it was disclosed in the 
McKesson & Robbins scandal got an 
“honorarium,” or something of the 
kind, from the sleight-of-hand artist whx 
ran the mysterious financial affairs fo: 
that company. Patman received this 
money to help him “travel” and mak: 
speeches against the “drug trust” o: 
whatever the competitor of the manipu- 
lators of McKesson & Robbins was. 


Evidence that the so-called “Iowa 
Plan” of operating service stations, ha: 
not helped either the oil industry, the 
dealers themselves or the public, is in- 
creasing. NATIONAL PETROLEUM 
NEWS has been doing quite a bit oi 
investigating of late and fails to find 
any supporting evidence for the “plan. 
Most everywhere you look you find the 
plan isn’t working out. No matter how 
modern and good looking the service 
stations are, the oil companies owning 
them have found they cannot get thei 
dealers, generally, to keep them clean 
and shipshape. Nor will they keep order 
with the tools and equipment which the 
owning companies have to _ furnish. 
Stocks of merchandise are not kept up 
and last, but by no means least, dealers 
as a class are doing a terrible job of 
price maintenance. They only know one 
way to sell and that is downward. 


The other week (June 21) we re- 
ported on the failure of the Iowa plan 
in Kentucky and Tennessee. In_ the 
June 28th issue we told of the trend 
to owner-operating in California. In an 
early issue we will report on its failure 
in its home state, Iowa. In fact there, 
many of the smaller oil companies who 
were for the “Iowa Plan” were for it 
only for the major companies but never 
adopted it themselves, as they today 
are operating one or more of their own 
service stations. The extent to which 
the “Iowa Plan” has resulted in poorer 
management of major company owned 
service stations, one supposes, the more 
“successful” therefore it has been to 
some of these jobber advocates of it. 


Then there are other interesting 
news stories being gathered that will 
show most convincingly that the av- 
erage individual dealer operating unde! 
the “Iowa Plan’ has not the ability to 
properly manage his own _ business, 
how he needs the advice and training 
of supervisors who are studying the 
problem of merchandising all the time 
and translating their studies into sales 
and managing helps for the station 
man. 


What the advocates of the policy 0! 
enacting legislation to overcome busi- 
ness disadvantages oftentimes overlook, 
is that those employes and distributors 
and merchants allied with the large! 
business interests are constantly going 
to school to learn new and better ways 
to run their businesses. ‘Big business’ 
today so often is doing a right good 
job of educating all those associatec 
with it. Too often, it appears, those who 
seek legislation to cure some of thei: 
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business troubles, are the ones who 
have refused to go to school and learn 
about better ways with better facilities 
and equipment. 


“Big business,’ consisting of human 
beings, is not always thoughtful, gen- 
erous, or even fair to its competitors 
but anyone who would observe it at all 
dispassionately cannot help but admit 
that the larger business units of the 
country in all lines and industries, are 


* 





striving hard to teach all associated 
with them to do their work more ef- 
ficiently and cheaply. 

There are everywhere enough indi- 
viduals who realize the value of this 
teaching, who try it out and find it 
profit-making, who adopt it for good 
and then take business away from their 
less progressive competitors. 

Laws cannot overcome such “handi- 
caps” even in totalitarian countries. 


“Labor” is Defying the Rights of American Citizens 


Times are getting a bit harder for 
the “leaders” and “racketeers” of 
“labor.” Even a decidedly pro-labor 
New Deal has refused to turn over the 
WPA and the rest of the United States 
to these “leaders” in the past week. 
The “strikes” of the “unemployed” 
WPA “workers’’ seem to be quieting 
down. 

This month, at last a court of law in 
Los Angeles came to the rescue of a 
small refiner there who was caught in 
a labor union “strike.’”’ The court as- 
sessed damages against the local of 
the CIO-Oil Workers Union and _ held 
that these still are the United States 
and that the Bill of Rights has not been 
rescinded— yet. 

This California case is about the 
rawest yet pulled by the “labor leaders’”’ 
who have monkeyed with the oil in- 
dustry so far. This CIO-Oil Workers 
Union “struck” and “picketed’’ the 
small plant of the Elm Oil Co. at Signal 
Hill, because its 13 employes—count 
‘em-——refused to join the union. The 
plant was not only “picketed” but 
trucks hauling its products were 
blockaded, customers boycotted and the 
laws of this land and the Bill of Rights 
violated in many other particulars. The 
court ordered all this hi-jacking stopped 
and assessed damages against’ the 
union. 


If there ever was a seizure of the 
powers of government, a revolution, in 
this country it has been going on the 
past six years and it has been con- 
ducted by so-called “labor” organiza- 
tions with the knowledge and conni- 
vance and even outright assistance of 
the administration at Washington as 
well as others in public office over the 
country. The rights of the individual 
citizen have been and are being invaded 
and taken from him by strong-arm 
tactics just as much as they have been 
in Italy, Germany and Russia. 


’ 


So-called ‘“‘labor’s’” policy has been 
to assert that whatever it wanted to 
do is lawful and right and no one can 
have a contrary opinion no matter what 
the statute books say. 

If 13 or any other number of men in 
a refinery do not want to join a labor 
“union” that is their business and no 
one else's. And the owner of that busi- 


ness and his customers have every right 
to the free use of the highways and 
streets, and every right to carry on 
their transactions without any molesta- 
tion of any kind from so-called “labor.” 

Here in Cleveland last week, in the 
course of a “‘strike’”’ at a General Motors 
company subsidiary, a “labor leader” 


* 


“The Top o° the Mornin’ ”’ 


One of the nice things oil men do, but 
they could do it oftener, is throw a 
party for their friends. Because oil men 
are constantly on the move there prob- 
ably are few industries where men see 
so much of each other and count so 
many friends. 

So it was quite a party at Pittsburgh 
July 17 when more than 300 oil, steel 
and other business men came from all 
over the east to a birthday party for 
one of the grand old men of the oil 
industry, M. L. Benedum. They just 
came to say “hello” and give “best 
wishes” and then go back to their busi- 
ness again. A day and a few dollars 
from the busy days of big business men 
for a bit of human contact. 






loudly asserted that his men “had the 
legal right” to stop and question and 
lecture every one entering the plant on 
the subject of unionism. This “leader” 
did not admit that citizens of this coun- 
try on their lawful errands do not have 
to stop and listen to anyone if they do 
not want to; nor did he admit that they 
can insist that they have a right not to 
be stopped or even spoken to. 

It is such a flagrant infringement and 
defiance of the rights of the American 
people that will finally arouse them and 
probably, we hope, cause them to push 
all these would-be-leaders who thus vio- 
late the laws off the continent back to 
Russia or anywhere else that they be- 
long. 

The sooner the courts make the so- 
called “unions” pay for the damage they 
do and make them obey the laws of 
the land, the sooner will the honest and 
American rank-and-file of labor rise in 
their might and toss out these hi-jack- 
ing and revolutionizing “leaders” of 
theirs. 


* 


to M. L. Benedum, Oil Man 


Mr. Benedum, and his partner J. C. 
Trees, started like most oil men, on a 
shoestring, in oil production. While 
considerable of Mr. Benedum’s money 
has found its way into other activities 
in oil, he is still an oil producer with 
interests all over the country. He has 
had his “breaks,” both good and bad, 
but through it all he has stuck to his 
first love which is production. 

As this was a birthday party, we 
won't bother with a story of his life, 
but will just push up to the front table 
and get a slice of cake cut from under 
a miniature oil derrick rising on it, and 
join the rest of the crowd in wishing 
this veteran of the oil fields, the “top 
of the mornin’” and many more of 
them. 





CLEVELAND—A patent has 


the transportation of coal. 


oil. 


Line’s vessels. 





Pipeline of Future May Carry 
Coal Precipitated in Oil 


been 
of Cleveland, Standard Oil Co. of Ohio chemist, which may revolutionize 


Dr. Burk’s invention (Patent No. 2,128,913) covers “shipping” powdered 
coal by pipeline, suspended or “dispersed” in a _ liquid 


Under the method, now only in the laboratory stage, Dr. Burk ex- 
plains, when the powdered coal is to be dispersed in water, a small amount 
of soap is added to the water, which prevents the coal from settling out. 

Arrived at its destination, a small amount of lime is added to the 
“liquefied” coal, precipitating the coal by killing the action of the soap. 
The coal may then be used in powder form, through use of blowers, or 
compressed into bricks for ordinary use. 

No dispersing agent is necessary when the finely ground coal is to 
be dispersed in heavy oil for pipeline transportation, and at the destination, 
the joint oil-coal fuel may be used through specially adapted burners. 

Several ocean-going ships have been using a similar fuel in their 
boilers experimentally for some time, among them some of the Cunard 


issued to Dr. Robert E. Burk, 
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either water or 
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Latest developments in freight rates, 


railroad. 


Bill Would Require Itemizing 
Of Oil Transportation Cost 


N. P.N. News Bureau 
WASHINGTCN, July 24. 
Oil companies shipping by wa- 
ter or pipeline would be re- 
quired to furnish purchasers an 
itemized bill, 


portation costs, taxes, and other 


including trans- 
charges entering into the gross 
selling price, under a bill (Sen- 
ate Bill 2836) introduced by 
Sen. Hendrick Shipstead, Minn. 

Sen. Shipstead’s bill would 
amend the Federal Trade Com- 
mission Act to make it unlaw- 
ful to sell an article or com- 


modity at a price which in- 


cludes specific charges for trans- 


portation “in excess of actual 


costs incurred for such trans- 


portation.” It also would re- 


quire sellers to furnish an item- 
ized ‘invoice setting out trans- 


portation, handling, tax and 


other items entering into the 
gross selling price of articles 


and commodities moving in in- 


* * 


terstate commerce. Bill has been 
referred to the Senate Inter- 
state Commerce Committee. 


The Minnesotan attempted to 
offer the measure as a rider to 
the Transportation Bill (Senate 
Bill 2009), when it was being 
considered in the Senate, but} 


it was rejected with the advice 


Wheeler (Mont.) and 
Reed (Kans.) that it be intro- 
duced later as an amendment 
to the Federal Trade Commis- 
sion Act. 

At the time, Sen. 
told Sen. Shipstead: 


of Sen. 


Wheeler 


“T appreciate why the amend- 
ment is offered. I do not believe 
it ought to be in this particular 
bill, because it is an amendment 
to the Federal Trade Commis- 
sion Act. It is offered because 
I said that steel companies and 
oil companies which are monop- 
olies are putting money in their 
pockets by the practice in ques- 
tion. The statement is correct 
and I repeat it. I should like 
to see a comprehensive bill to 
prevent that sort of thing.” 


* 


‘Public Pays for Cheap Transportation’ 


N. P.N. News Bureau 
WASHINGTON, July 24. 
Rep. Van Zandt, Pa., a member 
of a 


railroading family, in a 


speech inserted in the Congres 


sional Record, attacks the 
“High Costs of ‘Cheap Trans 


that the 
consuming public does not get 


b 


portation,” charging 


the benefit of the subsidies 
granted water carriers, and that 
therefore they should be regu 
lated 
bill. 


In his 


under the transportation 


printed Rep. 
Van Zandt quoted Sen. Wheeler, 


speech 


Mont., who said, in a speech be 
fore the Senate that “the pub 
lic does not get one 5-cent piece 
benefit out of” shipment by wa- 
ter of their products by the big 
oil and steel companies. 


“As a matter of fact,” Rep. 


Van Zandt quoted Sen. Wheeler 
as saying, “when the companies 
ship oil or steel on the Missis- 
sippi River they charge the rail 
road rate from Pittsburgh to 
the particular point, whether 
the commodity is shipped by 
water or whether it is shipped 
in any other way.” 

In further support of his ar- 
gument, Rep. Van Zandt re- 
ferred to purported testimony 
of Mr. A. M. Stephens, general 
traffic manager of the Stand- 
ard Oil Co. of Kentucky, alleg 
ing that Mr. Stephens asserted: 

“We exercise our judgment 
and foresight in consideration 
of all these matters. We have 
found that none of the other 
companies are passing any of 
this money on to the consum- 
ing public . 

Rep. Van Zandt also quoted 
from an address by W. H. Reed, 
Memphis oil marketer, who 
backed a bill in the Tennessee 


ley slation, taxes, regulations, and new construc- 
tion affecting the transportation of petroleum products by truck, barge, tanker, pipeline, and 








legislature (which failed to 
pass) proposing a one cent per 
gallon tax on the throughput of 
marine terminals in that state. 
Mr. Reed contended that oil 
companies retained for them- 





selves the “profits” from water | 
transportation (See N.P.N., Feb. | 
15, 1939). 


Kansas Rails 
Propose Cuts 


WICHITA, Kans., July 24. 
Kansas railroads have docketed 
with the Kansas Corporation 
Commission, a proposal (KCC 
Docket No. 19220) providing for 
a reduction of 4 to 11 cents per 
hundredweight in Kansas intra 
state petroleum rail rates from 
specific refinery and 
bulk points to destination. 


pipeline 


Reductions range from 5 to 
11 cents a hundredweight (from 
0.33 to 0.814 cents per gallon 
on gasoline at 6.6 pounds) on 
shipments up to 285 miles, it 
was said. On distances from 
285 to 645 miles, the proposed 


i Calendar lcut ranges from 4 to 9 cents 


| 


a hundredweight (0.264 to 0.594 


On Oil Trucking |cents per gallon on gasoline). 


DECISIONS 
“2. L. Cunningham, Spokane, | 
Wash. Certificate granted for op- | 


eration aS a common earrier of 
petroleum products in tank trucks 
from Attalia, Wash., to a defined 


territory in Idaho, over irregular | 
routes. 
HEARINGS 


Howard E. Smith, Mt. Union, 
Iowa. July 28, Davenport, Iowa, 
on application to extend operations 
as a common carrier of liquified 
petroleum gas in cylinders in Iowa 
and Ill. over irregular routes. 


R. J. Allison Co., Inc., Tulsa, 
Okla. July 31, Tulsa, on application 
for a permit as a contract carrier 
of petroleum products in  Okla., 
Colo., Kans., Mo., Ark., and Neb 
over irregular routes. 


George W. Frey, Allentown, Pa. 
July 31, Allentown, on application 
to extend operations as a common 
carrier of lubricating oil and empty 
containers in Pa. and N. J. 


Vurl Cloyd, Sidney, Iowa. July 
31, Omaha, on common carrier ap- 
plication to transport’ petroleum | 
products, ete., in Towa, Nebr. and 
Mo. 


James Reece Anderson, Ansley, 
Nebr. Aug. 1, Omaha, on common 
carrier application to transport pe- 
troleum products, ete. in Iowa, 
Nebr., and Kans over irregular 
routes, 


A. G. Briggs, Sidney, lowa. Aug. 
1, Omaha, on common carrier ap- 
plication .to .transport petroleum 
products, ete., in Iowa, Mo., and 
Nebr. 


Shepherd Schurman, Chicago, Ill. 
Aug. 1, Chicago, on contract carrier 
application to transport petroleum 
products in Indiana over irregular 
routes. 

Hopkins Trucking Co., Ponca City, 
Okla. Aug. 1, Tulsa, on appli¢ation 
to extend operations as a contract 
carrier of petroleum products, etc., 
in Kans., Okla. and Mo. over irregu- 
lar routes. 

F. L. Greenwald, Monterey, Calif. 
Aug. 2, San Francisco, on contract 
carrier application to transport oil 
and gasoline, etc., in California. 

Walter Pelz Transfer, Inc., Evans- 
ville, Ind. Aug. 2, Chicago, on ap- 
plication to extend operations as a 
contract carrier of lubricating oils 
and greases in Ill. and Ind. over 
irregular routes. 

E. E. John, Billings, Mont. Aug. 
2, Billings, on contract carrier ap- 
plication to transport petroleum pro- 
ducts in Wyo. and Mont. 


Geo. Taber, Billings, Mont. Aug. 


2, Billings, on contract carrier ap- 
plication to transport crude oil and 
road oil in Mont. and Wyo. 


| not 


Proposed scale of rates will 
apply to interstate ship 
ments. Rates from the Kansas- 
Nebraska line will be graded 
| up to the Nebraska level, it was 
said. Same practice will apply 
/on Missouri River points. 

It is believed rails will be 
given commission’s permission 
'to establish proposed rates on 
}one-day’s notice. Opponents of 
| the cut, if any, then could call 
| for suspension of the reduced 
| rates. 

An expiration date may be at- 
tached to the proposal, trans 
portation men said, so that if 
anticipated increase in tonnage 
,is not attained, rates would re 
vert back to present levels. 


Rails Propose Cuts 
In Rate on ‘Natural’ 


‘To Arkansas Points 


N. P.N. News Bureau 

TULSA, July 24.—Rails pro 
pose, in Southwestern Freight 
Bureau’s Docket 17356, reduc 
tions of 5 to 6 cents per hundred- 
weight in casinghead (natural) 
gasoline rail rates from Louisi- 
ana, Arkansas, Oklahoma and 
Texas producing points to Ar 
kansas refinery. 

The proposal sets forth a 
mileage scale of rates from 
which specific point-to-point 
rates would be figured. This 
scale is graduated up from 4.5 
cents a hundredweight on dis- 
tances five miles and under to 
23 cents for distances of 400 
miles, with the following rep- 
resentative intermediate points 

21 to 25 miles, 5.5 cents a 
hundredweight; 91 to 100 miles, 
9 cents; 121 to 125 miles, 10.5 
cents; 156 to 170 miles, 13 cents; 
186 to 200 miles, 15 cents; 226 


in 
SO 
pe 


gi 
pl 
pa 


ta 


M: 


lay 
Me 
CQ 
ta) 
03: 
$9: 
tio 








NATIONAL 


PETROLEUM NEWS, WEDNESDAY, JULY 


26, 





1939 








io 230 miles, 17 cents; 291 to 
300 miles, 21 cents; 341 to 350 
miles, 22 cents; and 381 to 400 
miles, 23 cents. 

Shown below are present and 
proposed rates on natural gaso- 


line between _ representative 
points in cents per hundred- 
weight: 
Present posed 
From Bastrop, La. to 
Smackover 13.0 8.0 
Pro- 
From Bastrop, La. to 
El] Dorado ; 13.0 7.5 
From Gladewater, 
Tex., to El Dorado. 21.0 15.0 
From Gladewater, 
Tex., to Smackover 21.0 16.0 
From Ft. Worth = to 
Smackover 28.0 22.0 


Susquehanna Pipeline 
Valued at $4,460,000 


N. P.N. News Bureau 
W ASHINGTON. July 24.—In- 
terstate Commerce Commis- 
sion’s 36th tentative pipeline 
valuation was released today, 
giving value of carrier-owned- 
and-used properties of the Sus- 
quehanna Pipe Line Co., Phila- 
delphia, Pa., at $4,460,000 as of 
Dec. 31, 1934. Company’s prop- 
erties are all located in Penn- 
sylvania and are used for trans- 
portation of gasoline. The line 
is controlled by Sun Pipe Line 
Co. 


Town Votes Against Site 
For Wisconsin Plant 


MILWAUKEE, July 24. -The 
Wisconsin Oil Refining Co. is 
considering sites near Milwau- 
kee for its 5000 barrel refinery, 
after County Park Commission 
last week voted against rezon- 
ing land in the town of Lake, 
south of here, for industrial pur- 
poses. 

Residents in Lake opposed the 
refinery as being unsightly and 
giving off odors. D. E. Foster, 
president of the refining com- 
pany, said the plant would be 
virtually odorless, provide new 
tax sources and employment. 


North Carolina Jobbers 
Plan Mid-Summer Meeting 


NEW BERN, N. C., July 24. 
The August meeting of the 
North Carolina Oil Jobbers 
Assn., will be held Aug. 5 at 
the Ocean. Terrace’ Hotel, 
Wrightsville Beach, near Wil- 
mington, N. C., according to 
1. H. Parker, president. <A 
speaker of national prominence 
will speak, Mr. Parker says. 
Maryland Tax Receipts Rise 14“ 

BALTIMORE, Md. Mary- 
land’s gasoline tax collections in 
May were 14 per cent above sum 
collected same month of 1938, 
‘ax officials report, totaling $1,- 
39,328 this year as against 
$911,117 for last year. Collec- 
tions have been up each month 


so far this year above 1938. 
Maryland’s tax is 4-cents per 
gallon. 





Jobbers Say Consumer 


Benefits 


From Savings on Transportation 





N.P.N. News Bureau 
WASHINGTON, July 24. 


Except for water transportation, 


main under the black fiag in the 
bad old days.” 
Backing up his statement that 


gasoline prices in the U. §. low gasoline prices in the U. S. 
would be considerably higher, 2%¢ due to water transportation, 
Congressman Culkin N Yy “told the New York congressman read 


into the record affidavits from 


the House during the heated de- approximately 85 oil jobbers and 


bate over the pending transpor- distributors to the effect that 
tation bill. consumers benefit from savings 
group of congressmen seeking portation. 

to keep out of the bill provisions “These jobbers certify,” said 
which would put water trans- Rep. Culkin, “that the savings 


on transportation are always re- 
flected back to the people.” 

Proponents of regulation of 
water carriers have contended 
that the only advantage of 
cheap water transportation was 
additional profits for oil, steel 
and other companies using the 
waterways, and that the savings 
were not passed back to the con- 
sumer. 

Herewith is the list of oil men 
who, Mr. Culkin said, had filed 
sworn statements refuting this 
argument: 


portation under Interstate Com- 
merce Commission regulation. 

“If this legislation passes, I 
predict that gasoline prices in 
the near future will go up to 
levels comparable with some 
prices in Europe,” he added. 

Mr. Culkin characterized 
ICC as an “affiliate” of the rail- 
road lobby which would make 
the people pay for watered rail- 
road stocks, and declared, ‘this 
bill is one of the steps in at- 
tempting to write into financial 
immortality the past perform- qj. cele p. 
ances of Jay Gould and Jim R. Marran’s Sons, Inc., Patchogue, 
Fiske, and a host of other buc- N. Y.; A. H. Elkind, vice president, 


Elm Coal & Oil Corp., Mount Vernon, 
caneers that sailed the financial N. y.: C. M. Clay, Jr., sole owner, 


the 


Marran, president, W. 





Oil Industry Ranks High in Use of Trucks 


NEW YORK, July 24. The oil industry, with 91,361 
trucks in 1333 fleets, ranks third among all industries in the 
number of trucks owned and operated, according to a re- 
port on 25,000 fleets operating 954,000 trucks in the 21st edi- 


tion of Automobile Facts and Figures, published by the 
Automobile Manufacturers Ass'n. 
The oil industry figures would be even higher if 


trucks of all oil jobbers were included in the report. 


Only interstate haulers, and state, county and munici 
pal governments operate a greater number of trucks than 


Haulers operate 162,095 in 5376 fleets, while 
230,374 trucks in 1851 


oil companies. 
local and state governments operate 
fleets. 

Standard Oil Co. of New Jersey operating 12,000 trucks 
and 4000 cars has the largest fleet in the oil industry. 
and ranks second to the Bell telephone companies as the 
largest fleet operator in the country. Standard Oil Co. of 
Indiana has the sixth ranking fleet in the country, operat- 
ing 6633 trucks and 1883 cars. Socony-Vacuum Oil Co. 
ranks seventh, operating 4245 trucks and 2589 cars. Shell 
Oil Co., Inc., is the highest oil company, operating 2749 
trucks and 3779 cars, the report shows. 

The “Facts and Figures’ report applies 
“fleet” to instances of one company operating 
more trucks. 

There are over 10,000 oil jobbers in the U. S. 
mention other types of marketers such commission 
agents—-and each of these has at least one truck. Obvi- 
ously, the figure of 1333 fleets, with 91,631 trucks, listed for 
“oil, gasoline, greases” include hundreds of larger jobbers, 
but it doesn’t cover the jobbers and other marketers who 
operate less than eight trucks apiece. 


the term 
eight or 


not to 


as 








| Conn.; 


C. M. Clay's Sons, 
Y.; Willard G. Phelps, president. 
Phelps Oil Co., Ine., Glastonbury 
Conn.; R. G. Phelps, Vice president 
Meenan Oil Co., Ine., New Yort 
City; James F.. Breuil, president 
Frontier Fuel Oil Corp., Buffalo, N 
y 


Poughkeepsie, N 


C. W. Gebhardt, 
Oil Manufacturing 
Edward Shiner, 
necticut 


Secretary, United 
Co., Erie, Pa 

treasurer, The Con- 
Refining Co., West Haver 
Frank S. Pulver, Pulver Gas 
Corp., Hudson, N. Y.; A. P 
assistant secretary-treasure! 
Oil Co., Ine., Cleveland, O 
Austin, president, Chas. F 
Inc., Detroit, Mich 


Jos. M. Patterson, president, Jo 
seph M. Patterson & Co., Ine 
Philadelphia, Pa.; William W. Mille 
president, Major : etroleum Co 
Philadelphia, Pa.; J. J. Theisen, presi 
dent, Theisen-Clemens Co., St. Jo- 
seph, Mich.; J. H. Quackenbush 
secretary-treasurer, Crown Oil Co 
Harrison, N. J.; Benjamin Shapiro 
secretary-treasurer, Commander Oi 
Corp., Oyster Bay, N. Y 


Albert P. Husted, Jr., president 
A. P. Husted Co., Inec., Tarrytown 
N. Y.; George F. Sinram, president 
Marnis Oil Co., Inc., New York, City 


& Oil 
Byal, 
Allied 
M. P. 
Austin, 


S. S. Seltzer, vice president, Roya! 
Petroleum Corp., New York City 
W. H. Butler, vice president, Home 
Fuel Oil Co., Passaic, N. J.; H. Russ 
Van Vieck, president, Northern New 
Jersey Oil Co., Newark, N. J. 
Harvey W. Lewis, secretary, Lewis 


Coal & O11 Co. Inc., Port Washing- 


ton, N, : Frank Schoonmaker, 
secretary, ‘Maue Oil Co., Inc., Ossin- 
ing, N. Y.; Kenneth R. Field, trea- 
surer, Sunfield Co., Bridgeport 
Conn.; F. P. Moynehan, president. 
Glens Falls Distributing Co., Ine 
Glens Falls, N. Y.; William F. Bang 
president, Bang Petroleum, Ine 
Mount Vernon, N. Y 

Albert G. Schildwachter, secre- 
tary, Fred M. Schildwachter & Sons 
Inc., Bronx, N. Y.; H. V. Peterson. 
treasurer, Hartol Products Corp. of 
New England, New York City; Roy 
A. Manning, treasurer, Manning 
Manufacturing Co., Rutland, Vt 
Frank J. Rella, president, Public 
Service Oil Co., Ine., Bronx, N. Y 
F. E. Knox, New England manage! 
James B. Berry Sons’ Co.,_ In¢ 
Boston, Mass. 

Solomon Burwen, president, Lead- 
er Filling Stations Corp., Lynn 
Mass.; Everett M. Smith, vice presi- 
dent, The Franklin Terminal Corp., 
Cromwell, Conn.; Ethel G. Johnson 
assistant secretary, The Franklir 
Oil Equipment Co., New Britain 
Conn.: Rose L. Meltzer, secretary, 
The Rackliffe Oil Co., New Britain 
Conn.; W. A. Hamel, traffic man 
ager, Cities Service Oil Co., New 
York City 

Barney Rogoven, secretary, A} 
guls Gas & Oil Sales Co., In 
Brooklyn, N Y.: Leon Steinberg 
president, Concord Oil Corp., Brook- 
Ivn, N. Y.; William Regnemer, presi 
dent, Stamford Oil Co., Stamford 
Conn.; L. B. Stableford, president 
Allied Oil Corp., New York City 

Joseph S. Hewlett, Hewlett Bros 
Woodmere, Long Island; Warrer 
Pfeifer, secretary, Terminal Petrol- 
eum Corp., Buffalo, N. Y.; Frederick 


R. Huberlie, president, Hub Oil Co 


Inc., Roe hester, N. Y.; M. Krechev- 
sky, secretary, Hyerade Oil Co., Inc 
Hartford, Conn. 

LeRoy D. Kiley, president, Mitch- 
ell Oil Corp., Mamaroneck, N. Y 
Chas. J. Sheketoff, president, Am- 
erican Coal Co., Ine., Hartford 
Conn.; Howard P. Sears, president 
Sears Oil Co., Ine., Rome, N. Y 
R. P. Beardslee, general manage! 
Marine Oil Terminal & Storage 
Inc., Cleveland, Ohio; J. Warre: 
Pfeifer, president, Buffalo Oil Ter- 
minal, Inc., Buffalo, N. Y. 

Wm. C. McTarnahan, president 


Heat 
J. H. 
Co., 


& Power Co., New 
Porteans, president, 
Inc., Middletown, 


Petroleum 
York City; 
Valley Oil 
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Conn.; Gaskel Goldstein, treasurer, 
Peoples Petroleum Products Corp.; 
Passaic, .» Wilmer Stradley, 
president, Diamond Ice & Coal Co., 
Wilmington, Del.; F. L. Hayes, 
president, Nassau Utilities Fuel 
Corp., Roslyn, N. Y. 

Irving Aronowsky, treasurer, 
Brooklyn Oil Utilities, Inc., Brook- 
lyn, N. Y.; Samuel Gruber, presi- 
dent, Independent Oil Co. of Con- 
necticut, Inc., Stamford, Conn.; M. 
J. Hoffman, vice president, The 
Michael Hoffman Fuel Co., Bridge- 
port, Conn.; George Lee, president, 
Southern Oil Co. of New York, Inc., 
Horseheads, N. Y. 

Rocco Genovese, president, The 
Genovese Coal & Masons’ Material 
Co., Stamford, Conn.; A. Caplan, 
president, Elm City Filling Station, 
Inc., New Haven, Conn.; J. Henry 
Esser, president, High Point Oil 
Terminals, Inc., Mount Vernon, N. 


Y.; Wm. A. Hall, superintendent, A. 
Brazos & Sons, Ine., Portland, 
Conn. 

Geo. F. O’Neill, manager, The Mc- 


Elligott 
Conn.; 
Penn 
walk, 


Fuel Corp., West Haven, 
Wm. M. Farans, president, 
Petroleum Corp., South Nor- 
Conn.; David Rubin, vice 


president, Benedict & Co., Inc., New 
Haven, Conn.; A. N. Alderman, sec- 
retary, Associated Gasolene_ Co., 
New Haven, Conn.; E. L, Cleaves, 
vice president, James B. Berry Sons’ 
Co., Inc., New York City, N. Y. 


Chester H. Canning, vice 
dent, Pacifia Oil Co., Fall 
Mass.; S. J. Buckley, vice president, 
Buckley’ Bros., Inc., Bridgeport, 
Conn.; Frank A. Fuhrmann, Swezey 
Coal & Feed Co., Port Jefferson, N. 
Y.; Walter H. Goodrich, president, 
Walter H. Goodrich & Co., Inc., New 
Haven, Conn. 

M. H. Kurkjian, president, Solar 
Petroleum, Inc., South Kearny, N. 
J.; T. A. D. Jones, president, T. A. D. 
Jones & Co., Ine., New Haven, 
Conn.; Philip Levene, president, Pel- 
ham Coal & Oil Co., Pelham, N. Y. 

J. Stickel, sales manager, Crown 
Central Petroleum Corp., New York | 
City; Kenneth R. Field, treasurer, 
Sunfield Co., Stratford, Conn.; G. 
Willard Phillips, treasurer, Phillips 
Oil Co., Wallington, N. J.; E. M. Cal- 
lis, president, Petrol Corp., Phila- 
delphia, Pa.; LeRoy W. Van Zandt, 
owner, Rockland Fuel Oil Co., Hav- 
erstraw, N. Y. 


presi- 
River, 





Oil Tankers are 


Exempted 


From Transportation Bill 


N. P.N. News Bureau 
WASHINGTON, July 24. 
Whittled down by the House In- 
terstate Committee 
many types of 
including 


Commerce 
so that water 
carriers tankers 

are exempted from the proposed 
Interstate 


Commerce Commis- 


sion regulation, the revamped 
general transportation bill (Sen- 
ate Bill 2009) is the center of 
such a bitter battle on the floor 
of the House that it may not be 
passed at this session of Con- 
gress. 

After several night sessions, 
and much wrangling, the mea- 
sure appeared no nearer pas- 
sage today than last week, as 
a Congress hopeful of early ad- 
journment was being goaded by 
its leaders to take some action 
before quitting. 

It is likely that, even should 
the House pass the rewritten 
bill, it will lie in conference un- 
til the beginning of the next 
session, as the Senate probably 
would not swallow the major 
changes which the House com- 
mittee made in its bill. 

Tankers of all types were 
definitely exempted from _ the 
water-carrier regulation § provi- 
sions of the measure by the 
committee, when it inserted the 
amendment reading: “Nothing 
in this part shall apply to the 
transportation by water of 
liquid cargoes in bulk in tank 
vessels designed for use exclu- 
sively in such service and certi- 
fied under regulations approved 
by the Secretary of Commerce. 

It had been thought that 
earlier exemptions would make 
the act inapplicable to most oil 
tankers, as they excepted bulk 
contract carriers of “not more 
than three commodities at a 
However the specific 


time. 





exemption of tankers made 
owners of these haulers of oil 
products breathe more easily. 

As the measure was debated 
on the floor of the House, a 
strong bloc, led by Rep. Lindsay 
Warren (N. C.), battled for com- 
plete elimination of the water- 
carrier regulation provision. 
Warren denounced the water 
carrier section as “an outrage- 
ous sell-out of the producers 
and consumers of the nation,” 
and asserted that ICC regula- 
tion of the water carriers would 
take from the South and West 
their last weapon in the fight 
against rate differentials.” 

“If you vote for this bill,” he 


told members from _ western 
and southern states, “don’t let 
me hear you stand up and 
whimper about rate discrim- 


inations,” 

Similar opposition to the bill 
was expressed in the commit- 
tee’s minority report, signed by 
Reps. South (Tex.), and Wads- 


worth (N. Y.), who asserted 
that the bill would increase 
transportation costs and “de- 


prive the public of the benefit 
of cheap and flexible service 
now available over the national 
waterways.” 

The minority report likewise 
quoted a letter from Agricul- 
ture Secretary Wallace to Speak- 
er Bankhead, in which he ex- 
pressed opposition to the bill 
as one which would hold an 
“umbrella... over the _ inef- 
ficient plant and the present 
high rail rate level would be 
protected from the impact of 
vigorous competition.” 

Railroad statements indicate 
that the rails hope by this bill 
to solve their difficulties at the 
expense of agricultural and 
other shippers, consumers and 
taxpayers, Wallace said. (For 
general explanation of the bill 
see N.P.N., July 12, p.17). 





New York City 
Zoning Change 
Irks Retailers 


N. P.N. News Bureau 

NEW YORK, July 24.--New 
York oil marketers are up in 
arms over proposed changes in 
the city zoning ordinance which 
apparently gives the zoning 
board power to ban existing 
service stations in certain areas 
after five years. 

The proposed revisions would 
divide the city into five classes 
of districts, (1) residence (2) 
business (3) retail (4) restricted 
retail (5) unrestricted. 

Oil industry activity—service 
stations, bulk storage, process- 
ing and manufacturing would 
be confined to unrestricted dis- 
tricts. A permit, however, may 
be granted for erection of a fill- 
ing station or a commercial ga- 
rage in a business, retail, unre- 
stricted retail or residence dis- 
trict provided 80 percent of the 
property owners agree to such 
erection. Such permits would 
impose conditions and_ safe- 
guards upon the construction| 


and use of a service station or 
a garage. 

The continuation of a gaso- 
line filling station or a commer- 
cial garage in a district not con- 
forming to such use under the 
proposed revisions shall be lim- 
ited to 5 and 10 years, respec- 
tively. The proposed zoning 
law, however, does not state 
what shall happen to existing 
stations and garages at the end 
of such periods. 

Presumably, they would have 
to file for a permit or a license 
with the zoning board to con- 
tinue operations. The board 
could refuse to issue such a 
license, and the business would 
have to be suspended or re- 
moved to an unrestricted area, 
it was suggested. 

It is this feature which has 
been attacked by the oil and ga- 
rage industries in New York. A 
special council, made up of rep- 
resentatives of groups affected, 
has been organized to fight the 
proposed resolution. The first 
step, according to Sol A. Her- 
zog, counsel for the group, will 
be a survey to determine how 
many oil stations and garages 
would be affected if the resolu- 
tion is adopted. The council 
also is preparing some 5000 pro- 
tests to be signed by affected 
parties and which will be filed 
with the zoning board. 





Four-Cent Tax on Lube Oils Proposed 
To Aid in Balancing Wisconsin Budget 


MILWAUKEE, July 24. A 
proposal to tax lubricating oil 
4 cents a gallon in Wisconsin, 
as a budget balancing measure, 
to be attached to the revenue 
bill now in the Senate will be 
vigorously opposed by jobbers, 
according to the Wisconsin Pe- 
troleum Ass'n. 

Opposition of the Wisconsin 
association to the tax is three- 
fold: 

That the motorist and truck 
industry in Wisconsin already 
1s paying more than its share 
to maintain the government. 

That such a tax is certain to 
stimulate considerable out-of- 
state purchasing of lubricating 
oils. 

That the tax actually will 
produce less than half the an- 
ticipated yield of $1,500,000 dur- 
ing the next two years, esti- 
mated by Governor Heil in his 
special message to the Wiscon- 
sin legislature recommending 
the lube oil tax. 

Wisconsin has a gasoline tax 
one cent higher than neighbor- 


ing states. Signs have been 
erected along the borders in- 


forming motorists that gasoline 
costs more in Wisconsin, it was 
pointed out. 

“With this new proposed tax 





on oil,” the association con- 
tinued, “we can see large signs 
and billboards springing up on 
the borderline of neighboring 
states reading, ‘Change oil here 
and save the Wisconsin tax,’ or 
‘Take home one of our 10 gal- 
lon cans of oil and save the 
40 cents Wisconsin tax.’ Boot- 
legging will be the biggest in- 
dustry in this state if this tax 
is enacted. No other state 
around us has such a tax.” 


Salvaged Oil Is Now Charged 
To East Texas Quota 


AUSTIN, Tex., July 24. 
Hereafter all East Texas oil 
salvaged from tank bottoms 
must be charged back against 
the East Texas allowable, ac- 
cording to a Texas Railroad 
Commission order signed last 
week by Commissioners Lon 
Smith and Jerry Sadler. The 
order rescinds an Oct. 29, 1937 
ruling that only oil with less 
than two per cent of B.S. & W. 
had to be charged back and puts 
East Texas back on the same 
basis used in other Texas fields. 

Move was an effort to “pre 
vent waste by preventing pro- 
duction of crude oil in excess 
of market demand,” it was an- 
nounced. 





ce 
ar 
ple 


int 
the 
Oi 
me¢ 
vil 
gu 
Sta 
pa 
We 
Wa 


tal 
be 








NATIONAL PETROLEUM NEWS, 


WEDNESDAY, JULY 26, 





1939 





19 








Oil Marketers in Many Sections 
Praise Plan to End Price Wars 


(Continued from page 9) 
special favors to none) and qual- 
ity merchandise. 

The idea of the dealers pledg- 
ing themselves to operate their 
businesses on a legitimate profit 
basis is sound, Mr. Schuh added. 
“The only way a price situation 
is ever improved,” he said, “is 
for a few courageous operators 
to post a price that will return 
them a liveable margin and then 
hold to that price, despite what 
their competitors may be doing. 
It is only by some fellows stick- 
ing their necks out like this, 
that a cut-price situation is ever 
cleared up. But it takes guts to 
do it. That’s why I think that 
the Oklahoma City plan is such 
a fine idea.” 

C. E. Ragen, president of Gas- 
oline Retailers’ Ass’n. of Metro- 
politan Chicago, and Paul C. 
Hudson, president of the Cleve- 
land dealers’ association, both 
said that their organizations 
would study the plan for pos- 
sible ideas for use in their ter- 
ritories. 

Following are some letters re- 
ceived commenting on the NPN 
articles on the Neighbors, Inc., 
plan: 


From J. H. Parker, President, 
Coastal Oil Co., New Bern, N. C. 


Your editorial and the ar- 
ticle on plan of Oklahoma 
City Marketers is new and 
interesting. Laying one’s 
cards wide open to the pub- 
lic would do much not only 
to clear up the mystery of 
price wars, suspicion and 
unethical practices of the 
station operator by the cus- 
tomer, but the appeal to 
“live and let live” would 
appeal to a great majority 
of the public —which is busi- 
ness, as the articles states. 


I think so much of it that I 
intend to bring this article to 
the attention of North Carolina 
Oil Jobbers Ass’n. when they 
meet in two weeks at Wrights- 
ville Beach, on Saturday, Au- 
gust 5th. Many sections of this 
state have suffered during the 
past several months from price 
wars—-and stagnation of living 
wages. 


From A. C. Gienapp, Secre- 
tary, Iowa Independent Oil Job- 
bers’ Association. 


Referring to the editorial 
and article on pages 24 and 
25, of the July 19th edition, 
NATIONAL PETROLEUM 
pertaining 


NEWS, to the 





“Neighbors, Inc.”, Oklaho- 
ma City campaign, in edu- 
cating the public to pay a 
fair price for their gasoline, 
an effort, by which, to cure 
gasoline price wars. 

The men who had the vision 
and courage to execute into ac 
tion the plan are to be congratu- 
lated. More power to them. I 
am for any kind of a plan that 
will have a tendency to stabilize 
the market. 


Here in Iowa, a good many 
communities have an “Oil Men’s 
Club” or “Association,” and our 
experience with them has been, 
and is, where a club of this na- 
ture is functioning, usually, the 
prices are normal. If they are 
not, it gives the dealers a nucle- 
us or a Sort of a clearing house, 
through which, they can voice 
their opinions, objections and 
etc., where competitor meets 
competitor on common ground, 
iron out their difficulties and go 
to work, all of them making a 
fair profit. 


From G. A. Primm, Secretary, 
Illinois Petroleum Marketers 
Association. 

Re article in the July 
19th issue of NATIONAL 
PETROLEUM NEWS, on 
the “Hi-Neighbor!” move- 
ment which Oklahoma City 
jobbers and dealers have 
entered into as a means of 
educating the public on the 
effect of cut prices. 


In our opinion the jobbers and 
dealers of Oklahoma City are to 
be commended for their ability 
to get together in a co-operative 
way in starting this movement. 
In our mind, the biggest thing 
that oil men have to overcome 
in any movement of this kind 
is to first convince themselves 
that they, and they alone, are 
the ones who can bring about 
better price conditions, and to 
be fair with themselves and 
their competitors in the market- 
ing of their products. 


There are too few oil men 
in the marketing branch of the 
industry today who have enough 
intestinal fortitude to post a 
price and stick by it. Many oil 
men seem to have an inferiority 
complex that their competitors 
are going to take all of their 
business if they stick by a prof- 
itable price. True, price has an 
appeal to the public, but so 
does quality merchandise, serv- 
ice, cleanliness, etc., and not 
all of the buying public regard 





price of primary importance in 
choosing the service station 
they patronize. 

Effective salesmanship is the 
background of any business, but 
there are too many oil market- 
ers who take the path of least 
resistance in telling their story 
to the buying public. 


What the Oklahoma City mar- 
keters have done is no more 
than jobbers and dealers of any 
community can do if they will 
get together and be fair with 
themselves and their compet- 
itors toward the end of selling 
their products at a profit, no 
matter what the plan might be. 
To put it mildly, it is high time 
for oil marketers, large and 
small, to make up their minds 
that they are in business to 
make a profit and not merely to 
serve the public for the pleasure 
there is in it, or to swear ven- 
geance upon some competitor 
whose greed for gallonage will 
ultimately bankrupt him. 

Again we say what oil men 
of Oklahoma City are doing can 
be done in any community, if 


men of the oil industry will 
only get together in a co-op- 
erative way and resolve to sell 
their products at a profit to 
themselves. 

* ¥ 


From Herbert L. Clay, Secre- 
tary, Kentucky Petroleum Mar- 
keters Association. 

I have read with interest 
the description and com- 
ment on the new marketing 


plan inaugurated by _ job- 
bers and dealers in Okla- 


homa City. “The proof of 
the pudding is in the eat- 
ing thereof,” and conse- 
quently I believe that the 
definite results which are 
ultimately obtained in Okla- 
homa City will be much 
more important than the 
opinion of anyone not hav- 
ing the opportunity to Ob- 
serve its actual operation. 
It would seem that there is 
no good reason to believe the 
plan will not be as successful 
in any other community be- 
cause, while those marketing in 
any given area are prone to 
believe that their situation is 
peculiar and_ different from 
others, yet neither Oklahoma 
City, St. Louis, Chicago, nor 
Cleveland have a monopoly on 
chiselers and chiseling tactics. 
For a long time there have 
been too many in this business 


who have been substituting the 
“purchase” of business for the 
“selling” of their commodities. 
The Oklahoma City plan seems 
to be a step in the right direc- 
tion in that one of its keynote 
is the selling of the public on 
the integrity of those engaged 
in the oil business in that com- 
munity. They are substituting 
selling for the discount pur- 
chase of business. 


* * * 


From Frank S. Henline, Sec- 
retary, Nebraska Petroleum 
Marketers, Inc. 


The Neighbors, Inc., plan 
now in operation by Okla- 
homa City Marketers is to 
be highly commended. It is 
the crystalization of an idea 
thought about and talked 
about by Lincoln marketers 
for some time and, I am 
sure by many other oil men 
in Nebraska and elsewhere. 


Although there is consider 
able evidence to substantiate 
the contention that the purchas- 
ing public cares little if the 
oil dealer wants to cut-price 
himself to death; this attitude 
is the result of the miscon- 
ceived notion that the service 


station can make money at any 
price. 

Our motorists as a_ whole 
know very little about the serv 
ice station business, its business 
methods or problems and un 
fortunately have had their at 
tention drawn too much to price. 


The marketer has, if nothing 
else, done a thorough job of 
making his customers price 


conscious but oddly enough not 
to the degree that he himself is. 


One great asset so commonly 
neglected by marketers, particu 
larly in large places, is now be 
ing capitalized on by the Okla 
homa City marketers and that 
is the localizing of their busi 
ness. This, I think, is the key to 
the success of their whole plan. 


Too often the marketer has 
done everything else to get 


business and build goodwill ex- 
cept to convince his town trade 
that he is a local business man, 
participating and interested in 
local affairs, and activities for 
the good of his community. 
Neighbors, Inc., is indeed an 
important development towards 
ending gasoline price wars and 
certainly contains refreshing 
hope to all those afflicted. It 
will work in Nebraska and any 
place else with assured success. 
It is not, however, the final an- 
swer promising permanent im- 
provement until one more 
change occurs. The dealers and 
jobbers can not do this alone 
without the backing and the 
solid foundation of the right 
kind of merchandising policy on 
the part of the refining compa- 
nies. They can not be left out 
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of the picture. To obtain any _ Indiana Standard States 
Its Policy On Equipment 


permanent improvement the re 
finer must surely have some 
thing to say about the way in 
which his products are sold and 
merchandised. 


From Robert W. Hadlick, Ex 
ecutive Secretary, Missouri In- 
dependent Oil Jobbers Associa- 
tion, Jefferson City, Mo. 

It appears that the Oil 
Men of Oklahoma City have 
hit upon a that has 
possibilities of really ac- 


plan 


complishing a great deal of 


good for the oil industry, 


if it is properly managed 
and I take it that in Okla- 


homa City they have gone 
after the job in mighty fine 
shape. 


It still remains questionable 
to the writer, however, whether 
or not such a plan can be made 
to work generally in spite of 
the great differential that ex- 
ists in favor of the major oil 
companies. I bring this out foi 
this reason-—in the past year 
or so the major oil companies 


have succeeded in inducing 
dealer accounts who are their 
station lessees to reduce their 


prices 2 cents a gallon in many 
towns over the state of Mis- 
souri and at present and for 
the past year are and have been 
attempting to induce a dealer 
here in Jefferson City to break 
the market 2 cents a gallon. 


The markets that have been 
broken by the inducement of 
these major oil companies have 
not been markets where abnor- 
mally high prices were being 
charged, but prices that permit 
of the dealers making a decent 
living. These dealers who lease 
their stations from the major 
oil companies, as a whole, would 
not sign up on such a plan as 
Neighbors Inc. for fear that 
when their renewal came up 
it would be cancelled. I do not 
know if this situation prevails 
in Oklahoma City, but it does 
in a majority of the stations 
over the State of Missouri and 
it is my that the per- 
centage of those willing to sign 
up would be very small. 


guess 


It is my belief that we must 
go much more deeply into the 
question of pipeline profits, 
etc. and iron out many of those 
angles before we can ever hope 
to really and truly get the oil 
marketing business on a basis 
where we will not have price 
wars popping up eternally. If 
the majors were forced to set 
up separate marketing depart- 
ments on the divorcement basis 
then I would say that Neigh- 
bors Inc. would work very well. 





N. P.N. News Bureau 

July 24.—Stand- 
ard Oil Co. of Indiana puts in- 
to effect July 22 a policy on 
the handling of aboveground 
equipment at dealer service sta- 
tions when the company ac- 
quires or loses an account, set- 
ting up a price schedule on 
which it will buy or sell such 
equipment. 

The company had set up a 
price schedule, effective June 1, 
on which it would buy or sell 
underground storage tanks on 
dealer accounts acquired or lost 
that had apparently precluded 
the company dealing in the 
aboveground equipment (See 
NPN, June 14, 1939, Page 9). 

The policy on aboveground 
equipment effective last week 
sets prices on exchanges of 
gasoline pumps which are about 


CHICAGO, 





Equipment 


Blind gasoline pumps 
All makes, including Duplex, 
5 gals. capacity 
Visible pumps 
Five gal. dry or wet hose 
visible 


Dual bow] visible—all types 


Five gal. blind pumps with 5 or 10 gal. 


visible attachment 
Remote control visible 
Air lift visible ; 
Ten or 15 gal. visible wet hose, all 
Ten or 15 gal. visibl« 
power operated 


Electric meter pumps 


Electric flow meter pumps, with or 


air separator 
Electric displacement 
air separator : ; 
Electric displacement meter pumps 
separator 


20 to 60 per cent under those 
in the NRA oil code equipment 
price schedule. On kerosine and 
lubricating oil tanks the In. 
diana Standard’s new policy 
price is the same as in the code 
on five items, 16 per cent lower 
on one, and 25 per cent lower 
on another type of tank. On 
one item the Standard’s sched- 
ule is $1 higher than the cor. 
responding code listing. 

The schedule for the 
pany’s policy 


com- 
on underground 


station storage tanks is the 
same as for the code (NPN, 
June 14, page 9), of $35 on 


tanks of 280 gallons, $50 on 550 
gallon, $75 on 1000 gallon, and 
$100 on 2000 gallon tanks. 

The Indiana Standard’s sched- 
ule on aboveground equipment, 
compared to prices in the code, 
follows: 


wet hose electric 


meter pumps, without 


New 
Code price Ss. O. price 

all sizes, 1 to 

S20 S10 
10 to 15 gal. dry hose 

$20 $10 
$20 $10 
$20 $10 
$20 $10 
$20 $10 
makes $40 $15 
S50 $20 

without 
$45 $30 
. as $70 $40 

with air 
$85 $70 


On any of the above pumps furnished in twin type the price shall 
be double that of the single unit, both code and new S. O. price schedule. 
New Indiana Standard price on electric computer type, displacement 


meter, pumps is net invoice price of 


original purchaser from the manu- 


facturer less 10 per cent annual depreciation, minimum price $80. 


Kerosine equipment 


Square tanks, 60 to 65 gals., with pump $12 $12 
Square tanks, 110 to 112 gals., with pump $15 $15 
Square tanks, 150 to 165 gals., with pump $25 $20 
Square tanks, 200 to 220 gals., with pump $30 $25 
Round portable tanks, 60 to 120 gals., with pump $ 6 $6 
Rectangular tanks, 60 to 65 gals., with pump $12 $12 
Lubricating oil equipment 
Rectangular 15 gal. tank $3 $3 
Rectangular 30 gal tank & 7 & & 





Des Moines Pickets 
Ease Up on Stations 


DES MOINES, July 24.—Pick- 
eting at eight service stations 


selling major brand gasoline was 
discontinued last week in the 
campaign of retailers to stabil- 
ize prices here through co-opera- 
tion with the truck drivers’ un- 
ion. 

The stations were picketed be- 
ginning July 10 for advertising 
gasoline 0.2 cent a gallon below 
prices generally posted at other 
major brand stations. Four of 


the stations are reported to be 
still posting on regular grade a 
17.5 cent price, while four have 
their 


advanced price to 17.7 





cents. Price sellers are reported 
to be posting prices down to 12.5 
cents, and doing a large volume 
of business. 

The retailer-union _ stabiliza- 
tion program started last spring, 
when prices showed signs of 
dropping. Several retailers are 
reported (NPN, May 24, page 
34) to have asked a truck driv- 
ers’ union to admit dealers to 
membership. First step in the 
program was to be elimination 
of price advertising signs. 

A trackside price selling sta- 
tion was picketed for a while 
in late June, then the eight ma- 
jor brand stations about two 
weeks ago. 

About 385 of the 425 dealers 
in Des Moines are said to be 
members of the union. 


Southwest Michigan Crudes 
Hiked 5c by Ohio Standard 


CLEVELAND, July 24. — Tri- 
Lakes Corporation, Standard of 
Chio subsidiary, advanced its 
posting for Bloomingdale crude, 
Van Buren county, Michigan, 5 
cents per barrel to $0.83. Tri- 
Lakes is the largest purchase 
of Van Buren crude, buying 
more than 60 per cent of the 
field’s 15,000 barrels daily aver. 
age production. 

Sohio Corp., crude purchasing 
subsidiary of Standard Oil of 
Ohio, announced that it had 
posted an initial price of $0.50 
per barrel for crude produced 
from the McCloskey lime in the 
Griffin pool of Gibson county, 
Ind. Price of $0.85 per barrel 
was posted for oil from sand 
wells in Griffin county. 

Sohio plans to build a pipeline 
from the Griffin pool to Mt. Ver- 
non, Ind., on the Ohio River, 
where barge facilities will be 
utilized to move the crude to the 
company’s Latonia, Ky., refin 
ery. 


‘Gas’ Tax Take 
Tops Estimates 





N. P.N. News Bureau 
WASHINGTON, July 24. 
|Federal gasoline tax collections 
during the fiscal year ended 
June 30 totaled $207,018,745.34, 
compared with $203,648,079.78 
in the previous fiscal year, In- 
ternal Revenue Bureau reports. 
The collections for the fiscal 
year just ended exceeded the 
Budget Bureau’s estimate by 
$6,018,745, whereas the previous 
fiscal year’s collections (ended 


June 30, 1938) were almost 
$3,500,000 under Budget esti- 
mates. 


June collections of the federal 
tax (1 cent per gallon) amount. 
ed to $17,796,086.44, compared 
with $15,543,571.81 in June a 
year ago, and brought six- 
months collections for 1939 to 
| $96,790,227.03, against collec 
tions in the first six months of 
1938 amounting to $90,652,278.88, 
a gain of 6.7 per cent. 

A tabular presentation of re- 
/ceipts from the three direct pe- 
| troleum industry taxes for June 
| and the first six months of 19339, 
‘comparing them with receipts 

in comparable periods a year 


ago, follows: 
June 
1938 1938 

Gasoline $17,796,086 $15,543, 57: 
Lubricating 

Oil 2,493,992 3,107,637 
Pipeline 

Transportation 935,802 1,065, 28 


First 6 Months 
1939 : 
Gasoline 896,790,227 
Lubricating 
Oil 13,733,723 
Pipeline 
Transportation 


$90,652, 2s! 


5,428,581 


6,073,541 





13,732,426 
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Bill Proposes ‘Black List’ 


For Wagner Law Violators 


N. P.N. News Bureau 
WASHINGTON, July 24. 
Whether the House will get 
iround to acting on the Walsh- 
Healey law amendments at this 
will let them lie 
over until next session, 
matter for speculation among 
government purchasing officers 
today, following last week’s pas- 
sage of the amendments by the 

Senate. 

An early adjournment of the 
session is forecast, and as yet 
no House action has been taken 
on the bill by Senator Walsh 
(Senate Bill 1302), which would 
make the wage and hour pro- 
visions of the original act ap- 
plicable to contracts in excess 
of $4000 (instead of $10,000, as 


session, or 


Was a 


at present), would create a 
“blacklist” for firms violating 
the National Labor Relations 


Act, and would make the act 
applicable to  sucontractors 
ilong with contractors on gov- 
ernment business. The provi- 
sions are in the measure as it 
passed the Senate. 

The “Blacklist” provision of 
the act is not so stringent as 
was proposed last session. Un- 
der the new amendments, no 
firm would be placed on the list 
of those ineligible to bid on gov- 
ernment contracts until it has 
been found guilty “in a final 
adjudication by the appropriate 
court” of having “interferred 
with, restrained, or coerced ... 
(its) employes in the exercise 
of their rights of self-organiza- 
tion, to form, join, or assist la- 
bor organizations, to bargain 
collectively through representa- 
tives of their own choosing, or 
to engage in concerted activi- 
ties for the purpose of collective 
bargaining or other mutual aid 
or protection.” 

Under previous proposals, a 
“suilty” finding by the National 
Labor Relations Board would 
have blacklisted prospective 
vovernment. bidders. 

The Walsh-Healey 
vides that bidders on govern- 
ment contracts must conform 
with certain labor practices with 
regard to minimum wages to 
be established by the Secretary 
1 Labor (for specific indus- 
tries), child labor, and maxi- 
mum hours (an eight-hour day 
ind a 40-hour week) as speci- 
fied by the law. 

Petroleum’s’ stake in the 
Walsh-Healey law (although its 
ecord shows there is little need 
ior wage and hour regulation) 
s indicated by figures recently 
veleased by the Labor Depart- 
ment showing that the federal 
sovernment has _ purchased 
$114,606,719.54 petro- 


Law pro- 


worth of 








leum products under Walsh- 
Healey contracts since the law 
became effective in September, 
1936. These purchases repre- 
sent 11.45 per cent of all gov- 
ernment purchases under the 
act--a total of $1,001,134,142. 

Gasoline and fuel oil were, 
of course, the two major items 
in these purchases. Under 696 
contracts for gasoline, $48,- 
217,794.88 worth of motor fuel 
has been purchased in the two- 
year-eight-month period, and 
$46,666,365.26 worth of fuel oil 
has been purchased under 479 
contracts. These two _ items 
alone account for 9.49 per cent 
of all government 
under the act. 

Asphalt, oil and tar purchases 
amounted to $13,697,498.62, on 
439 contracts, and lubricating 
oils and greases for $3,149,- 
912.89, under 67 contracts. 

These purchases, of course, 
represent only those on con- 
tracts in excess of $10,000. How 
much more has been purchased 
on contracts ranging from $4000 
to $10,000 has not been esti- 
mated by government purchas- 
ing officers, but it is believed 
that a large number of con- 
tracts not now covered by the 
law would be blanketed in if 
the W-H amendments cutting 
the exemption to $4000 were en- 
acted. 


purchases 


Ohio Penn Grade Field 
Faces Loss of Market 


N. P.N. News Bureau 


CLEVELAND The Ohio 
Penna. Grade Oil Association 
will meet at the Neal House, 


Columbus, July 28 to determine 
what action it will take in an 
effort to find a market for oil 
from the Macksburg, O. district 
when the South Penn Oil Co. 
ceases buying in the field Aug. 
5 

The South Penn has announce 
ed that it will discontinue the 
purchase of credit balances of 
Pennsylvania grade crude gath- 
ered by the Buckeye Pipe Line 
Co. on that date. The company’: 
buying unit, the Joseph Seep 
Purchasing Agency, at the same 
time will discontinue posting 
prices for the oil, the announce- 
ment said. Its current posting 
is $1.55 per barrel. 

Production in the Macksburg 
district is about 3400 barrels 
per day, and most of it is from 
small producers the output of 
whose wells is about one-third 
of a barrel per well a day. 


Three refiners, Ohio Valley 
Refining Co., St. Mary’s, W. 
Va., National Refining Co., 


Marietta, O., and Valvoline Oil 
Co., East Butler, Pa., are said 


to have been taking approxi- 
mately 1100 barrels a day, 
which will leave without a home 
between 2200 and 2300 barrels 
per day that the Seep Agency 
has been buying. 

“It looks to me like the end 
of Pennsylvania grade oil in 
Ohio,” one important observer 
of the situation said, “unless 
the smaller producers are will- 
ing to sell their oil at 10 to 15 
cents per barrel under the mar- 
ket to attract more refiners in 
western Pennsylvania.” 


Stripper Wells 
Fear Divorce, 
Says Producer 


N. P.N. News Bureau 
TULSA, July 22.-— Stripper 
wells would be penalized and 
eventually left without a mar- 
ket, purchases of wildcat pro- 
duction would be limited, higher 
prices to consumers would re- 
sult, and “inevitably will come 
complete federal control” as a 
result of pipeline divorcement 
as provided in the Borah-Gil- 
lette bill now before Congress, 
Roy M. Johnson of Ardmore, 
Okla., director of the National 
Stripper Well Ass’n., the In- 
dependent Petroleum Ass'n. of 
America and the Oklahoma 
Stripper Well Ass’n. said in a 
talk July 20 before the Tulsa 
Chamber of Commerce. 
Should pipeline divorcement 
come about, Mr. Johnson pre- 
dicted that divorced pipelines 
would seek the source of crude 
with the greatest yield at the 
lowest possible gathering cost. 
Stripper wells would be_ pen- 
alized and eventually left with- 
out a market. Shutdown of these 
stripper wells, he said, would 
result in the loss of billions of 
barrels of recoverable potential 
oil reserves. 
The chief incentive of the 
wildeatter would be gone, if 
such legislation were enacted, 
he added. At present, the wild- 
catter is assured of a pipeline 
connection and a market out- 
let. Under the proposed legisla- 
tion no capital would be avail- 
able for a line unless investors 
were assured that the invest- 
ment was justified. He predicted 
that “soon we would approach 


the time when this country 
would have to import larger 
and larger percentages of its 


petroleum supply from abroad”. 

Higher prices to the consum- 
ing public would follow, Mr. 
Johnson declared, adding, that 
“then inevitably will come com- 
plete federal control’. He said 
he wondered how many oil fields 
would then be discovered by bu- 
reaucrats sitting in Washington 
offices. 












Probe Involves 
Louisiana Oil 


(Continued from page 9) 
reported to have instructions to 
co-operate closely with the fed- 
eral grand jury which is under- 
stood to be examining any pos- 
sible violations of the federal 
oil control laws. 

Portion of Rankin’s 
tion to Gov. 
lows: 

“You have requested that I 
resign as commissioner of con- 
servation, giving as your reason 
that you had just become gov- 
ernor and you should be given 
the right to appoint the heads 
of all executive departments. 

“Although I am a constitu 
tional official and only remov 
able for cause, it is my desire 
to aid you in giving the state 
a good administration. There 
fore, I resign at your request 
and I wish you success.” 


resigna- 
Long are as fol 


Federal Grand Jury 
Looks Into ‘Hot’ Oil 


By Teletype 
N. P.N. News Bureau 


WASHINGTON, July 25.—0O. 
J. Rugge, special assistant to 
the U. S. attorney general, who 
is in charge of the _ federal 
phase of investigation in Louisi 
ana, admitted today that “hot” 
oil was among the matters 
which a federal grand jury was 
inquiring into. 

Although Interior Departmen! 
officials have depreciated the 
idea that violations of the Con 
nally “hot” oil law might be 
involved, it was regarded as 
significant that George W. Hol 
land, director of the depart- 
ment’s Petroleum Conservation 
Division, rushed to New Or 
leans a few days. Earlier, Clif 
ford Howland, a department in 


vestigator, had been sent to 
New Orleans to “open up an 
investigative office.” 

' e iH" 


DEATHS 


Te 


So widespread is the oil in 
dustry that many friends are 
separated for years. NPN would 
like friends and relatives of any 
deceased oil man to send in no- 
tice of his passing for publica- 
tion. 

Samuel C. Phillips 
Phillips, superin- 
tendent of Sinclair Refg. Co.’s 
Tulsa transportation  depart- 
ment for 22 years, died at his 
Tulsa home July 16 of heart 
attack. He was 55 years old. 


Samuel C. 
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Illinois at Peak Soon, 
Compact Meeting Told 


SANTA FE, N. M., July 21. 
Illinois will hit its production 
peak of some 300,000 barrels 
daily some time this fall or early 
next year, State Geologist A. H. 
Bell told delegates to the Inter- 
state Oil and Gas Compact Com- 
mission in session here July 19 
and 20. 


Geologist Bell, just as he did 
at the March meeting in Austin, 
Tex., held the attention of the 
delegates as he gave an up-to- 
the-minute report on activities 
in Illinois where lack of oil con- 
servation laws is causing a pre- 
mature depletion of excellent pe- 
troleum reserves. 


The Salem pool, Mr. Bell said, 
is now producing approximately 
97 per cent of the state’s total. 
Asked by one of the delegates 
what was to be the effect on 
the reserves of the present wide 
open production tactics in some 
of the state’s new fields, Mr. 
Bell replied: 


“Under present production 
practices in Illinois, I think 
about 35 to 40 per cent of the 
oil in place will be recovered.” 


He then said that with conser- 
vation being practiced he was 
certain the percentage of recov- 
ery of oil in place would be con- 
siderably higher than it will be 
under wide open flow. 


The two day meeting was 
packed with speeches by dele- 
gates and guests. While uni- 
form operating practices was 
the chief topic the discussions 
wandered considerably from 
time to time. 

Gov. Leon C. Phillips of Okla- 
homa in his speech declared 
there is. no need nor justifica- 
tion for federal control of the 
oil industry. He said Oklahoma 
expected to be good neighbors 
to its sister oil producing states 
and to work out the mutual 
problems through the medium 
of the compact. 

Recommendation that state 
conservation boards prohibit 
production from any pool in ex- 
cess of the optimum rate of flow 
was made by E. de Golyer, econ- 
omist reporting for the commit- 
tee on minimum standards. He 
also urged proration orders 
which would stop the now prev- 
alent practice of cross-drainage 
of leases. Two committees were 
recommended, one to study pro- 
ration policies in the various oil 
producing states, and the other 
to make recommendations as to 
standardization of practices fol- 
lowing a study of the report of 
the first committee. 

Senator Clint Small of Amaril- 
lo, Tex., “father” of the conser- 


vation statute in Texas, admin- 
istered a tongue-lashing to oil 
operators whom he _ charged 
“violate in Illinois the very con- 


servation principles they pre- 
tend to praise in Texas.” 
Senator Small said that any 


state which disregards its duties 
is impoverishing its citizenship 
by the dissipation of natural re- 
sources necessary for the pros- 
perity of the nation. “Let oil 
men who preach conservation in 
Texas,” he said, “practice that 
same conservation in Illinois.” 

A. F. Schoeppell, Kansas cor- 
poration commissioner, told the 
compact commission delegates 


a new law in Kansas has re- 
quired the issuance of new rules 
in that state, which will be an- 
nounced July 26. He said the 
commission was studying the 
possibility of establishing a 
maximum potential of 2500 bar- 
rels daily for each well, regard- 
less of its ability to produce. 
This would eliminate, he said 
the commission believed, the at- 
tempts in the past to get the 
highest potentials possible for 
their wells. 

Excessive runs by _ refiners 
were blamed by Dr. A. G. White 
of the U. S. Bureau of Mines for 
the unsettled market outlook 
for the third and fourth quar- 
ters of this year. He recom- 
mended continued production of 
1,500,000 to 2,000,000 barrels 
less per month than the bureau 
demand figures if crude stocks 
were to be brought in line. 





New Completions Gobble Up 
Boost in California Quota 


N. P.N. News Bureau 

LOS ANGELES, July 22. 
California oil producers will be 
take another 
belts 


called 
hitch in their and cur- 
tail still further the output of 
producing wells during August. 


upon to 


Although the state-wide pro- 
duction quota was raised 3000 
barrels a day for the month by 
the Central Committee of Pro- 
ducers meeting here yesterday, 
it was declared added proration 
was needed to provide a sub- 
stantial allotment 
to the unusually large number 


part of the 


of new wells completed during 
July. 

Extensive drilling operations, 
particularly in the prolific ex 
tension of the Montobello field, 
saw completed 
this month for an estimated po- 
tential of 126,000 barrels and 
requiring a combined allotment 
of 17,100 barrels daily. 

While decline in potential of 
existing wells would provide a 


98 new wells 


portion of this required new- 
well quota, the greater part 
must come from the boost in 


allowable and from additional 
curtailment on the part of large 
and intermediate producing 
wells. Maximum __ production 
from any well in the state was 
reduced from 250 to 240 barrels 
daily, which will mean further 
curtailment of 4500 barrels a 
day from the 450 so-called top 
wells. 


Another curtailment of 3125 


barrels a day will be effected 
by lowering the power factor 





used in determining individual 
well allowable from .760 to .757 
This would mean added curtail- 
ment of 4 barrels a day on a 
well with potential of 1000 bar- 
rels, one barrel on potentials of 
250 barrels and a fraction of a 
barrel on wells with less than 
this potential. It was estimated 
this change would affect some 
8000 wells. 

It was declared that a con- 
tinuance of the high rate of 
new well completions would 
mean further reductions in the 


maximum allowed for large 
wells and a lower percentage 


from other wells subjected to 
curtailment, and that it would 
not be possible to go on rais- 
ing the state quota. 


One committee member said 
it was a mistake to raise the 
state allowable for August in 
face of the fact that in two 
months necessity would demand 
a reduction in the quota. How- 
ever, a motion to continue with 
the July quota and substitute 
heavier curtailment of existing 
wells lost when put to a vote. 
Also defeated was the sugges: 
tion that the oil required for 
new well quotas be taken off 
the 450 wells in the top bracket. 


July production reports re- 
flected the new oil resulting 
from the large number of com- 
pletions. Output for the state 
on July 20 was 606,803 barrels, 
against a quota of 595,275 bar- 
rels daily and compared with 
600,305 barrels produced on the 
same day in June. Average pro- 
duction for the first 20 days of 
July was 617,567 barrels, com- 
pared to 609,558 in the compar- 
able June period. 


California Oil Bill 
Signed by Governor, 
Referendum Started 


By Telegraph 
N. P. N. News Bureau 


LOS ANGELES, July 24. 
California’s new oil proration 
law, signed by Governor Olson 
July 21 and scheduled to become 
effective in 90 days, will be at- 
tacked by a referendum péeti- 
tion early next week. 

Opponents of state oil control 
on the west coast must obtain 
the signatures of 132,573 quali- 
fied voters within the 90-day 
period in order to stop operation 
of the law and put it up to a 
vote of the people. 

Indications were that the 
measure would not be submitted 
to this test before the next gen- 
eral election in November 1940, 
unless a special election is called 
for the purpose. It was believed 
the canvass for. signatures 
would not be completed in time 
for the control law to be sub- 
mitted to the electorate at a 
special election already called 
for next November 7th when an- 
other effort will be made to 
pass the “Ham and Egg” pro- 
posal giving California old peo- 
ple a pension of $30 every 
Thursday. 

It was announced that J. A. 
Smith, president of the Inde- 
pendent Petroleum Ass’n. of 
California (not connected with 
the Independent Petroleum 
Ass’n. of America) will head 
the new Independent Petroleum 
and Consumers Ass’n., which 
will sponsor the referendum ac 
tion. 


Geologists Prepare for 
Silver Jubilee in 1940 
N. P. N. News Bureau 

NEW YORK, July 24.--The 
25th annual meeting of the 
American Ass’n. of Petroleum 
Geologists will be held at the 
Stevens Hotel, Chicago, April 
10 to 12, 1940, under the spon- 
sorship of the Illinois Geolog- 
ical Society. 

Officers of the geologists’ as- 
sociation are: Henry A. Ley, 
Southern Cross Oil Co., San An- 
tonio, Tex., president; L. Mur- 
ray Neumann, Carter Oil Co., 
Tulsa, vice-president; E. W. 
Owen, L. H. Wentz, Inec., San 
Antonio, Tex., secretary-treas- 
urer; W. A. Ver Wiebe, Uni- 
versity of Wichita, Wichita, 
Kan., editor; and Donald C. 
Barton, Humble Oil & Refining 
Co., Houston, past president. 


South Carolina Demand Up 

COLUMBIA, S. C. South 
Carolina’s 6-cent gasoline tax 
brought the state $1,066,890 in 
June, a 13 per cent increase 
above collections in June, 1938. 
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‘Gas Demand in August 


To Break All Records 





N. P.N. News Bureau 
WASHINGTON, July 24.— 
Bureau of Mines estimates do- 
mestic demand for motor fuel 
in August at 52,900,000 barrels, 
five per cent above actual de- 
mand in August last year and 
about 300,000 barrels above the 
July, 1939 forecast. 

If the August forecast is 
achieved, along with those for 
June and July, the seven-months 
domestic demand for motor 


fuel this year will amount to 
364,506,000 barrels, a gain of 
more than 6 per cent over the 
same period last year. 

Exports of motor fuel have 
been estimated as 4,200,000 bar- 
rels, the same as for July, but 
629,000 barrels below actual ex 
ports in August a year ago. 

On May 31, stocks of finished 
and unfinished gasoline were 
84,200,000 barrels, and the June 
decline was estimated to bring 
them to 81,500,000 barrels. July 
estimates of the Bureau would 
bring them to 76,500,000 barrels. 
and for August the decline is 
estimated at 6,200,000, which 
would bring stocks on Aug. 31 
to 69,300,000 barrels, compared 
with 70,962,000 barrels at the 
end of August last year. 

To meet demand, the Bureau 
estimates the daily average sup- 
ply of domestic crude at 3,521,- 
900 barrels, which is 8,700 bar- 
rels above the July estimate and 
10,200 barrels (or about 0.5 per 
cent) above the actual demand 
for August 1938. Estimated 
runs to stills of 104,080,000 bar- 


rels is 2,728,000 barrels higher 
than actual for August 1938, 
but almost half this increase 


represents an estimate for in- 
creased runs of foreign crude. 

Benzol and direct sales of 
natural gasoline are estimated 
at 900,000 barrels, making re- 
finery production 50,000,000 bar- 


among the refining districts as 
follows: 


District Barrels 
East Coast 6,560,000 
Appalachian . 1,790,000 
Indiana-Illinois 8,870,000 
Oklahoma 2,970,000 


Kansas-Missouri 
Inland Texas 

Texas Gulf Coast 
Louisiana Gulf Coast 
Inland Louisiana-Ark. 
Rocky Mountain 
California 


2,570,000 
3,670,000 
13,250,000 
1,550,000 
930,000 
,260,000 
6,480,000 


— 


Total U.S. 50,000,000 


Natural gasoline to be blended 
at refineries is estimated as 6.5 
per cent of the total production, 


or 3,250,000 barrels. The yield 
of 44.9 per cent estimated for 
straight run and cracked gaso- 
line to the production of 46,750,- 
000 barrels gives crude runs of 
104,080,000 barrels, or 3,357,400 
barrels daily. The estimate of 
foreign crude runs has been 
raised to 3,500,000 barrels. 

Crude oil exports are es- 
timated as 7,000,000 barrels, or 
600,000 above the July estimate, 
and the estimate for fuel and 
losses is 1,600,000 barrels, which 
places total demand for domes- 
tic crude oil in August at 109,- 
180,000 barrels, or 3,521,000 bar- 
rels per day. 

Breakdown by states of the 
Bureau estimates of demand 
(which may be supplied either 
from stocks or from new pro- 
duction) is shown in accom- 
panying table. 





‘Gas’ Demand for Last Half 
To Top 38 by 4%, Says API 


N. P. N. News Bureau 
CLEVELAND, July 24. Do- 
mestic motor fuel demand for 
the last six months of 1939 is 
estimated at 289,700,000 barrels 
by the department of statistics 
of the American Petroleum In- 
stitute, a gain of 4.62 per cent 
over last year. 

This compares with the es- 
timate of 289,460,000 barrels, 
published by NATIONAL PE- 
TROLEUM NEWS in its July 
12th issue, in its survey of the 
outlook for the oil industry dur- 
ing the rest of this year. 

The API’s estimate of total 
domestic motor fuel demand for 
1939 is 546,969,000 barrels, 
while NPN’s estimate was 547,- 
000,000 barrels. 

Domestic motor fuel demand 
for the third quarter is placed at 
152,700,000 barrels by Fred Van 
Covern, director of the API sta- 
tistical department, an increase 
of 6.05 per cent over the same 
period in 1938. The increase of 
this extent is largely due to the 
abnormally bad weather during 
July a year ago. 

Domestic demand for the 
fourth quarter is estimated at 
137,000,000 barrels by Mr. Van 
Covern, an increase of 3.08 per 





rels, which was distributed cent from last year. Demand 
Actual 
Forecast Forecast demand 

State August 1939 July 1939 August 1938 
Texas 1,428,100 1,426,500 1,423,000 
California 595,100 595,200 660,000 
/kKlahoma 448,100 456,100 545,000 
Louisiana 259,300 264,500 253,000 
Illinois 201,900 187,400 65,000 
Kansas 168,700 160,300 161,000 
New Mexico 111,000 116,100 92,000 
Wyoming 77,100 73,200 79,000 
Michigan 54,200 53,200 51,000 
Pennsylvania 52,900 50,800 47,000 
\rkansas 51,900 53,900 54,000 
Montana 16,400 16,100 15,000 
New York 16,000 15,400 13,000 
Kentucky 15,000 15,900 18,000 
West Virginia : 11,000 10,700 9,000 
hio ; ; or 8,400 10,500 11,000 
ee caer 3,900 4,800 4,000 
Indiana 2,900 2,600 3,000 
(ee er ee 3,521,900 3,513,200 3,503,000 





during the last quarter of 1938 
not only reacted to the unusual- 
ly fine weather of that period 
but was also influenced by the 
highest rate of business activity 
of the year. 

Exports of motor fuel will be 
under 1938 figures for the last 
half of 1939, Van Covern esti- 
mates, which will bring down 
the extent of gain of total motor 
fuel demand over 1938. 

Mr. Van Covern pointed out 
that the rate of refinery opera- 
tions the second quarter of 1939 
was enough larger than demand 
so that gasoline stocks at the 
end of June were about at the 
level of a year ago, although 
they were 5,000,000 barrels less 
on March 31 of this year than 
March 31, 1938. To achieve eco- 


nomically desirable gasoline 
stocks of 61,000,000 barrels on 


Sept. 30, he says crude runs to 
stills would have to be held with- 
in 3,225,000 barrels daily dur- 
ing the third quarter. Actual 
crude runs to stills for the week 
ended June 24 were 3,430,000 
barrels daily average. 






‘Gas’ Stocks 
Topple Again 


NEW YORK, July 24. 
the second consecutive 


~ 


For 
week, 
gasoline stocks at U. S. refiner- 
ies dropped nearly 1,500,000 
barrels, according to a report 
of refinery operations compiled 
by the American Petroleum In 
stitute today. 

The drop in refinery gasoline 
stocks in the week ended July 
22 totalled 1,456,000 barrels, the 
Institute’s report shows. Last 
week, stocks dropped 1,407,000 
barrels. The largest individual 
drop in districts reporting oc- 
curred at East Coast plants, 
where 880,000 barrels less stor- 
age was reported July 22 over 
the previous week. Oklahoma- 
Kansas-Missouri refineries had 
241,000 barrels less gasoline in 
storage. while stocks at Indiana- 
Illinois-Kentucky refineries 
dropped 239,000 barrels. 

Increases were reported at 
Appalachian, Inland Texas, Av- 
kansas and N. Louisiana and 
Texas Gulf districts. 

Crude runs to stills increased 
5000 barrels on daily average 
during the week, and production 
of gasoline increased 16,000 
barrels on daily average. 


U. S. Crude Stocks Drop 
2,219,000 Bbls. in Week 


N. P. N. News Bureau 
WASHINGTON, July 24. 
Stocks of crude _ petroleum 
totaled 269,348,000 barrels on 
July 8, Bureau of Mines reports, 
having dropped 2,219,000 barrels 
during week previous to that 
date. A decrease in domestic 
crude stocks of 2,299,000 bar- 
rels was partially offset by an 


80,000-barrel increase in stocks 
of foreign crude. 
On July 9 (nearest compar- 


able date last year) stocks were 
290,469,000 barrels. 

Stocks by grade or origin will 
be found in following table. 





Weekly Changes in U. 


Grade or origin 
Pennsylvania Grade 
Other Appalachian 
Lima-Michigan 
illinois-Indiana 
Arkansas 
Kansas 
Louisiana: 

Northern 
Gulf Coast 
New Mexico 


S. Crude Oil Stocks* 


Change 


















Oklahoma 
Texas: 
East Texas 
West Texas 
Gulf Coast 
Other Texas 
Rocky Mountain 
California 
Foreign 


Total U. S. 
Heavy in California 


*As compiled by U. S. 


refinable 


from 
June 24 July | July 8 July 1 
5,601 5,661 5,749 i §§8 
1,193 1,154 1,184 + 30 
2.138 2,085 1,892 193 
3,904 14,099 14,170 En 
3,430 3,442 3,374 68 
6,884 6,490 6,450 10 
13,998 13,843 13,692 151 
5,652 5,780 5, tae 53 
8,346 8,063 7,965 98 
6,564 6,409 6,290 119 
69,707 69,459 69,452 7 
87,426 87,741 86,964 777 
19,416 20,013 19,956 57 
16,101 15,877 15,824 53 
20,700 20,997 21,089 92 
31,209 30,854 30,095 759 
19,615 19,640 19,291 349 
38,570 38,566 37,782 -784 
3,272 2,978 3,058 80 
272,297 271,567 269,348 2,219 
14,288 14,199 14,111 RS 


Bureau of Mines. 
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Latest 


Oil Industry Statistics 











Trends of Basic Figures 


Heavy Line—1939 





Oklahoma 
nansas 


Crude Oil Production 


(American Petroleum 


July 


Institute 


»” 


Barrels 


By 


rexas i, 
Louisiana 

\rKansas 

Illinois 

Eastern (111. excluded) 

Michigar 

Wyoming 

Montana 

Colorado 

New Mexico 

Californis 

Total UL S 

Crude Imports 

fotal New Supply 3, 


166,400 
178,100 
343,300 
275,850 
62,550 
283,150 
94,600 
68,250 
67,650 
16,200 
3,900 
109,700 
614,100 


983,705 
89,140 


672,38 os 


July 22,1939 July 15, 1939 July 22, 1938 90- 
Crude Production . 3,583,705 3,529,700 3,349,050 
(Bhls, daily) 
Crude Imports ....... $9,140 80,570 73,000 Ww 
(Bbls. daily) pe | 
Crude Runs to Stills 3,395,000 3,390,000 221,000 = 85 
(Boils. daily) a 4 
Gasoline Stocks 77,960,000 79,416,000 77,835,000 4 
(Bbls. total) Qa 
Gas Oil & Distillate Stocks 34,366,000 33,673,000 ue ae 
(Bbls. total) °o 80 
fesidual Fuel Oil Stocks.114,035,000 114,075,000 » 
(Bbls. total) i 
Q 
Comparable figures not available = | 75-7 
an 
= 


for the U. S. 


tigures) 


Week Ended 
July 15 
Barrels 


455,400 


July 8 
Barrels 


164,400 



































Total U. S. Motor Fuel Stocks 


Light Line—1938 


| 
u | 


: 





iy. 
iit 
| 
TTTTTITIT 
6 13 20373 10 

M 


166,750 167,600 1 \ i eee 
1,325,750 1,347,700 20 

275,850 274,750 

61,400 59,550 AY JUNE JULY 

263,950 261,700 

96,000 89,800 

67,550 69,150 Heavy Line 1939 

62,100 57,700 . 

15,950 16,150 3.8 i 
4,050 4,000 


109,650 


625,300 610,600 = 
3,529,700 3,529,800 - 
80,570 112.290 3.674 
3,610,270 3,642,090 
aa 


106,700 








Inventories, 


June 30, 


1939, 


of 


Pennsylvania 


Oils 















































VW 
Wn : ‘ cai 
Other Than Lubricating Oils ul 
: ‘od 
(Compiled by National Petroleum Ass’n from reports of oil 4 
region refiners, Figures in barrels.) * 
Naphthas and Gasolines tas 
(1) Straight run, unblended and or unleaded, for sale c> 
as motor fuel 5 452 we 
(2) Naphtha and gasoline, for sale for blending or further 2 
refining, or held at refinery for further distillation, re- oO 
forming, blending or leading 282,857 baad 
(3) Below 65 octane, not included in (1) or (2) above 11,420 a 
(4) 65 octane and above 140,932 —_ 
Salable naphthas other than motor fuel material (do not = 
include refinery process naphthas) 36,060 
Kerosine : 100,135 
36-40 gas oil (include furnace oil) Slot 
Fuel oil (not reported above) 19,850 
Oils held as cracking plant charging stocks 280,054 
Non viscous neutral 22,652 
Wax distillate 108,744 
Crude petroleum 12,323 
Wax (lbs 3,608,117 
MAY JUNE JULY 
A. P. I. Weekly Refinery Report 
Figures in Thousands of Barrels of 42 Gallons Each) 
Stocks 
Per Cent ef o Total Finished & Stocks of Gas Oil & Distillates 
Daily Average Reporting Capacity Gasoline Unfinished At Terms. 
Crude to Stills Operated Production Motor Fuel (b At Refineries Trans. Pipelines 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts July 22) July 15 July 22 July 15 July 22 July 15 July 22 July 15 July 22 July 15 July 22 July 15 
Hast Coust rt 46 nu 2 SSS 1.601 1,578 20,774 21,624 5,276 5,008 5,550 5,502 
Appalachiur 104 113 S52 SS 3 $14 421 3,270 $241 21S 220 “4 64 
Ind., Ill., Ky 177 74 28 22 23 1,036 12.570 12,804 3.245 $.170 651 614 
Kkla., Kans., Me 2H5 26S 79 784 ©)937 C385 6470 6711 1.484 1,455 a 52 
aland Texas 24) 130 | StS 1 +30 1,638 1,576 348 324 
Yexas Gulf S04 S24 SUN 92 0 2.550 2561 9 202 9052 4.655 $236 S51 S51 
La., Guit 138 135 “52 43 | $27 $42 2,131 2,292 1154 1.200 27 4 
Ne. La., Ar 41 st 45 65 5 126 87 104 447 22 253 ) 7 
Rocky Mt 2 4 65 6 625 66 191 1.401 1.484 10S toy 
California 4s2 477 4 7 64.0 1.362 13S] 14,915 15,030 S.319 8,547 L.S3l 1.692 
Total Reporting 4.048 $042 S32 S3 I +977 9.962 72,835 74.266 25.064 24,527 8,557 8.401 
1S Total (d 3.395 $390 11,336 1.320 77,960 79,416 (e)25,829 (e)25,272 $,557 S401 
3 Total 7-22-39(d 3,221 10,750 77835 26.062 





a 
b 








Ineludes straight-run, 


12% of reporting capacity {n this 


cracked aud 
Ineludes stocks at refineries, in bulk-terminals, pipe li nes and in transit e 
1 not report gasoline production 


tatcura 


listriet dic 





blende 





d) Estimated, U.S. Bureau of Mines basis 


‘At Terminals, etc.” ia California district 


| 
0172418 1522295 1219262 
AUGUST SEPT. 


For comparability with last year thease Mgures 


' 
9 12330714128 


Daily Average Crude Runs to Stills 


Light Line—1933 





AUGUST SEPT, 


6 132027 3 101724 | 815222951219 2629 i 
CT. 


Stocks ef Residual Fuel OW 
At Terms. 
Trans. Pipelines 


At Refineries 





Week Ended 

July 22) Juty 15 
3,228 4.966 
405 404 
2.810 2,845 
2.800 2.883 
1,862 1,781 
6,439 6.150 
1.496 1,522 
957 SST 

597 625 
61,822 61,536 
84,016 83,304 
e)S6,.391  (e)85.6549 


115.874 


nust be increased 


ory 


Week 


July 22 
3,942 


126 


37,644 
27,644 


stocks 


Ended 
July 15 


3.914 


23,862 


28,416 
28,416 












Refining Te 





Dear Reader: 


On the front cover of this week’s issue is the photo- 
graph of Paul C. Scullin who retired June 1 as vice 
president and general manager of the Indian Refining 
Co. and assistant manager of the refining department 
of The Texas Co. Mr. Scullin’s life story proves once 
again that this industry is a democratic one in which 
it is possible to get to the top from almost any initial job. 
“ Chemists and engineers are logical raw material from 
which refinery managers are made. Recently a former 
fireman from a boiler plant got to the top. Salesmen and 
lawyers have done it. Scullin got there from a most un- 
likely beginning, that of stenographer in the refinery office. 

Scullin spent 10 years teaching after completing his 
schooling at the now defunct college at Lebanon, O. He 
quit as principal of the Southeastern Male and Female 
College at Jasper, Texas, to get a job in the post office 
of the boomlet oil town of Beaumont. 

While working at the post office Scullin succeeded 
in installing some new ways of doing things which speeded 
up mail handling. But he was soon over at Beaumont’s 
general store and it wasn’t long before he had a job as 
stenographer at The Texas Co. refinery. That was in 1903. 

During the next seven years Scullin held a number 
of jobs at the refinery. He was successively timekeeper, 
storekeeper, shipping clerk and stock clerk. He was made 
chief clerk when the company got big enough to need 
supervision of its clerical department. 

Scullin was not a technical man but he must have 
picked up a lot of information about refining because in 
1917 he was made departmental agent and assistant man- 
ager of the refining department, moving from the Port 
Arthur refinery to general offices at Houston. Later his 
offices were moved to New York and in 1923 the former 
stenographer was selected as manager of the refining de- 
partment. He has been vice president of Indian Refining 
and assistant manager of the refining department since 1931. 

* * * 

In the oil refining industry the average employe helps 
create about $5000 in new wealth every year. From raw 
material and supplies costing two billion dollars the 
100,000 employes produce refined products worth 2.5 bil- 
lion according to figures of the U. S. Census Bureau. 

That’s why the oil refining industry is able to stand 
near the top of the list of industries in the wage level 
paid its employes. Supplied by the management with 
the best equipment that modern research has been able 
to devise the average refinery worker takes $20,000 worth 
of raw material each year and produces $25,000 worth 
of finished products ready for shipment to the market. 


* * * 


There were 83,183 daily and hourly wage earners at 
oil refineries in 1937. This number does not include the 
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white collar office workers, technical and research em- 
ployes on monthly salary, or executives. 

These men were paid $140,414,750 in wages in 1937. 
That’s an average of more than $1600 per man per year. 
The Census Bureau warns that no such calculation should 
be made because some of the employes were on part 
time work only. That means -that the average annual 
wage of full-time employes was even higher than the 
report indicates on its face. 


* * * 


There is no indication that this will not be a good 
industry for the young man to enter in the future as well 
as it is today. If you need reassurance on that point read 
the address of Dr. T. G. Delbridge which he made as 
president of the A.S.T.M. at its recent Atlantic City 
meeting. 

The speaker entered the industry not long after Mr. 
Scullin did and since that time has seen many estimates 
of future oil supplies announced and disproved. “If the 
1908 estimate had been correct we would have no petro- 
leum today,” he said. “If the 1918 estimate had been cor- 
rect, this country’s petroleum would have been exhausted 
about nine years ago. 

“If you must have an answer to the question ‘How 
long?’, perhaps 150 years is none too high. Therefore 
if any of you have sons or grandsons or daughters or 
great-granddaughters who want to enter the petroleum 
industry, it probably offers a more permanent outlet for 
hard work and keen competition than almost any busi 
ness other than food and politics.” 


* * * 


Recently we commented on the Twenty-Five Year 
Club which was organized in the petroleum industry at 
the A.P.I. meeting last November. In the course of the 
comment mention was made of contributions to the in- 
dustry by Dr. Vladimir N. Ipatieff through his research 
into catalysis. We proposed his name for membership in 
the club. 

The other day a letter came from Dick Wotowitch 
offering to welcome our nominee. Dick, chief organizer 
of the club, pointed out that he himself is the direct de- 
scendant of a Russian and hence would have an even 
warmer welcome for Dr. Ipatieff, if that be possible, 
than for any other old-timer. 

Very truly 


J.C. Chabpictd 


Managing Editor, 
Refining Technology Edition. 
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150 Million Feet of Gas Processed 
Daily by U.S. Poly Plants 


HE extent of construction of polymerization 
plants as accessory units for cracking processes has now 
reached the point where many refiners consider the process 
as essential and integral a part of the modern refinery 
as the stabilizer. A greatly accelerated pace has been 
taken in the installation of polymerization units in the past 
year and the extent of present activity in planning new 
units is said to be considerable. 

Of nearly 60 catalytic units now operating, under con- 
struction, or being designed, half can be included as a part 
of the past 12 month’s construction activity. All but six 
of 42 operating plants are in the United States. 

Thermal polymerization first reached the commercial 
stage of operation in the Alamo refinery of the Phillips 
Petroleum Co., at Borger, Texas, in 1935. The Unitary 
process is licensed by the Polymerization Process Corp. 
through its licensing agent, The M. W. Kellogg Co., under 
the patents applying to this process of the Phillips Petro- 
leum Co., Standard Oil Co. (Ind.), Standard Oil Develop- 
ment Co., The Texas Co., and The M. W. Kellogg Co. The 
process can handle without change in equipment either 
entirely saturated or highly unsaturated charging stock. 
Yields of 3.5 to 4 gallons per 1000 cu. ft. of rich natural 
or refinery gas are obtained at a cost of 1.38 to 2.77 cents 
per gallon, it was stated in 1936. 

Starting out four years ago with a unit for handling 
2,000,000 cu. ft. of olefinic gas daily at Shell’s Wood River 
refinery and a plant for Pan-American handling 27,000,000 
cu. ft. daily, the range of capacities of U.O.P. catalytic 
units has widened downward to include the so-called midget 
poly plants suitable for use in conjunction with the smallest 
cracking plants. The total rated gas capacity of 41 Amer- 
ican plants, both thermal and catalytic, is estimated to 
be in the neighborhood of 150,000,000 cu. ft. of gas per 
day. Among these plants are units ranging in daily 
output of polymer gasoline from 20 barrels to 4500 bar- 
rels with octane number above 80. Because improvements 
in the process have reduced both the cost of equipment 
and operation, no refiner operating a cracking plant now 
can afford to be without a polymerization unit, says Dr. 
Gustav Egloff of Universal Oil Products Co. 


Extent of Utilization 


An idea of the extent of cracking that is being done 
now without polymerization may be obtained from the 
fact that the total number of operating cracking plants a 
year ago was 214 of which 90 were under 1250 barrels 
daily capacity. While only 41 of these plants, or roughly 
20%, have polymerization units, the operating cracking 
capacity of these 41 plants represents close to 35% of 
the total operating cracking capacity of the United States. 
Additional plants to be constructed will raise these per- 
centages still higher. 

These figures and the accompanying list of polymer- 
ization plants do not include poly units installed in plants 
of The Pure Oil Co. The process used by Pure was de- 
veloped by that company but has not been licensed to 
other refiners generally. Nor is there taken into account 
plants employing the Polyform process developed by Gulf 
Oil Corp. or similar processes which, while not being 
Strictly a polymerization process, accomplish somewhat 
similar results by recycling cracked gases compressed to 
the liquid form, with cracking stock. 

Early attempts were made to recycle gases produced 
in cracking operations, predicated upon a now discredited 


R-310 


theory that the presence of the recycled gases would tend 
to restrain the formation of additional gases. No effort 
was made to segregate the more refractory constituents 
and the less refractory constituents of the gases before 
recycling. In later attempts, the gases were fractionated 
before recycling to remove hydrogen and methane. Under 
such conditions, there were obtained slight increases in 
yield of gasoline, without any substantial increase in anti- 
knock values. 

More recently the diluent gases have been confined to 
those having 3 to 4 carbon atoms per molecule, including 
both saturated and unsaturated constituents. One of the 
great advantages of the process is said to be that, since op- 
erating temperatures for any given oil when cracked in 





List of Poly Plants Installed 
or Under Construction, 
July 15, 1939 


Thermal Polymerization Licensees of Process 
Management Co. 


Gaso. Per 
Stream Day 
Company Location Bbls. 
Atlantic Refining Co. - OOO, ROR. oi cweeess | Bee 
Atlantic Refining Co. .. Pg A 1,750 
Humble Oil & Refining Co. . Baytown, TexX........... 32a 
Phillips Petroleum Co. ........ DOPWer, TOK. o.ccscciscss See 
Phillips Petroleum Co. ........Kansas City, Kan. ...... 500 


U. O. P. Catalytic Polymerization Licensees 


Rated 

Capacity 
Cu. Ft. Gas 

Company Location Per Day 
Atlantic Refining Co. . Philadelphia pb eeecatand ess 2,380* 
Barnsdall Refining wane Wichita, Kans. .. 1,560,000 
Big West Oil Co. ..... FROWN, PAOME. 6 icc cwaas 250,000 
Canton Refining Co. ee: eee 600,000 
Cooperative Refinery Assn. .Phillipsburg, Kans. ..... 350,000 
Cosden Petroleum one . Big Springs, Tex. .. 1,000,000 
Derby ©) Co. ......... .. Wichita, Kans. me 1,100,000 
Fletcher Oil Co. Inc. ..... .Los Angeles, Calif. .... 450,000 
Home Oil & Refining Co. . .. Great Falls, Mont. ...... 250,000 
Johnson Oil Refining Co. .Cleveland, Okla. 1,000,000 
Kendall Refining Co. ...... .. Bradford, Pa. 1,000,000 
Leonard Refineries, Inc. ... Alma, Mich. 250,000 
McClanahan Refineries, Inc. ...St. Louis, Mich. 500,000 
Mid-West Refineries, Inc. . Alma, Mich. ... 500,000 
Mohawk Petroleum Corp. - Bakersfield, Calif. 500,000 
Northwest Refining Co. Cut Bank, Mont. 1,000,000 


Pan-American Refining Corp. 
Pennzoil Co. 


_. Texas City, Tex. 
. Oil City, Pa. 


27,000.000 
2,000,000 


Quaker State Oil Refining C orp. Farmers V alley, Pa... 1,000,000 
Quaker State Oil Refining Corp. = ae 9, eee 410,000 
Quaker State Oil Refining Corp. Marys, W. Va. 350,000 
Richfield Oil Co. ; : Roy Calif. 4,500.000 
Root Petroleum Corp, .. en Doras, AM. ....... 1,071,000 

es . East Chicago, Ind. 3,000,000 


Sinclair ‘Refining Co. 
Sinclair Refining Co. 
Standard Oil Co. of La. 
Sunray Oil Co. a 
The Texas Co. 

The Texas Co. . 
United Refining Co. 
Wilshire Oil Co. Inc. 


Houston, Texas 


. East Chicago, Ind. .... 
. Marcus Hook, Pa. .. 


Baton, Rouge, La. 


\, ae, ORAS. on. ss 
. Lockport, Ill. 
.. Port Arthur, Tex. 
. Warren, Pa. 


Santa Fe Springs, 


Calif. 


Selective Polymerization Licensees 


4,500.000 
4,250,000 
7,000,000 
1,000,000 
3,500,000 
7,000,000 
1,000,000 
2,500,000 


Bbls. 
Liquid 
Charge 
Gulf Oil Corp. Port Arthur, Tex. 2,400 
Shamrock Oil & Gas Corp. -.. sunray, Tex. . 1,100 
Standard Oil Co. of Indiana...Whiting, Ind. 4,500 





* Bbls. liquid fuel. 
+ Under construction. 
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gas dilution are substantially higher than could safely 
be maintained when cracking the same oil without gas 
dilution, propane and butane conversion is high. It is 
this high degree of conversion per pass of the oil stock, 
which results in the ultimate increase in yield and qual- 
ity of the gasoline produced. In cracking heavy oils the 
effect is only in somewhat increased yield. 

The chief factor which has made the U. O. P. polymeriza- 
tion unit attractive to the numerous small refiners repre- 
sented in the accompanying table is its low cost and sim- 
plicity. Contributing to the low cost of operation is the 
development of the process with respect to life of the 
catalyst. Increased life of the catalyst has made it no 
longer economical to include equipment for regeneration 
in the smaller units. Instead, the spent catalyst is re- 
placed by new without regeneration and may be sold 
for fertilizer. This has reduced the cost of installation 
materially. At present many operators are producing 100 
gallons or more of poly gasoline per pound of catalyst. 
One refiner is said to be obtaining 600 or more gallons 
per pound. 


Catalyst Life Longer 


This increase in the life of the catalyst has been due 
to improved conditions of operation brought about by 
closer control of temperatures, contact time, and improved 
design of catalyst chambers. Another factor which tends 
to improve catalyst life is the use of higher pressure. Re- 
action in the liquid phase instead of the vapor phase or 
mixed vapor-liquid phases has advantages in the larger 
units where the cost of maintaining these pressures does 
not offset recu'tant economies. 

The catalytic polymerization process of today is essen- 
tially the same as when the first unit was built. How- 
ever, varying conditions have made it practical in certain 
instances to deviate from the standard unit. One of the 
midget poly units, for example, has been constructed with- 
out its own stabilizer. The liquid polymer product is re- 
turned to the regular cracking plant stabilizer where it is 
absorbed in the regular motor fuel output. Most poly 
plants are provided with their own separate stabilizer 
which gives a maximum flexibility of operation and allows 
the polymer to be produced as a separate product. 

Probably as great a deviation from the customary unit 
is exemplified in the Pennzoil plant described in NATIONAL 
PETROLEUM NEWS June 28, 1939. Instead of operating 
at the usual pressure of around 400 psi., this plant is 
operating with olefins in the liquid phase at 1200 psi. The 
employment of water jackets around the reaction cham- 
bers for removing heat to the incoming charge is also a 
novel feature not practiced in any other plant. 

Another plant of considerably larger proportions is 
to be similar in construction except that it is to be 
charged with a selected fraction of butane and butylene 
which will be polymerized to iso-octene and then hydro- 
genated to commercial iso-octane. This plant is of the 
selective type while most of the catalytic units built so 
far have been of the non-selective type. 

Most midget plants use only the stabilizer gases from 
the cracking plant. Whenever it is necessary, due to the 
peculiarities of the stabilizer system, to process all the 
cracked gases through the poly plant, arrangements are 
made for special treatment in the separator equipment fol- 
lowing the poly plant. A deviation from standard practice 
at another plant is the provision for condensing all stabil- 
izer overhead by cooling rather than by a compressor and 
charging the poly plant with liquid feed. The procedure 
is followed whenever a lot of cold water is available and 
condensing conditions are such that a maximum condensa- 
tion of overhead can be obtained. 

In the future more emphasis will be placed by Universal 
upon the polymerization of butane after its conversion to 
butene. At the present stage of development of the cataly- 
tic process this is economical only when butane has a very 
low value. At one plant, which has been described previ- 
ously in greater detail, the excess butane of 1100 barrels 
per day is charged to a polymerization plant. This product 
is thermally decomposed or dehydrogenated to olefins in a 
butane heater at 1050-1100° F. and pressure of 750-1000 psi. 
and then passed through the standard catalytic polymeri- 
zation step. 
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Polymerization units are now operating in Amer- 


ican refineries whose combined cracking cap- 
acities represent one-third of the total U. S. 
capacity yet half of these units are installed 
at plants having cracking capacities under 
2500 barrels per day. During four years of 
commercial plant operation poly unit con- 
struction has maintained an accelerated rate, 
the past year accounting for nearly half the 
present number of plants operating. under 


construction, or being designed R-310 


Simply controlled automatic equipment makes 


blending lubricating oils to many varied spe- 
cifications convenient and fast enough for in- 
stallation in a marketing plant. A leading 
advantage of taking the blending operation 
out of the refinery is that it minimizes tank 
storage requirements where consumer demand 
is widely variable. Time for blending and 
pumping to tank cars is little greater than 


pumping direct from storage R-312 


Prediction of the performance to be expected 
from water cooling towers is a problem which 
resolves itself into a measurement of the at- 
mospheric cooling effect under a given set of 
conditions. An empirical method of determin- 
ing tower size has been worked out so that 
computations are not difficult, G. Russell 
Nance reported to the Mid-Year Meeting of 
the A.S.M.E. R-316 


Saturated fatty acid esters are better as addi- 
tives for reducing friction in lubrication than 
are unsaturated acid esters; the thiol esters 


are less effective in reducing friction than their 


corresponding oxygen esters R-320 
New Patents R-323 
Advertisers Index R-323 and 55 
Other Editorial Index ll 





























An exterior view of the largest lubricating oil blending plant of its 


+h 


extends from the boiler 











type in the United States, Penola Inc., at Detroit. At the left is 
he warehouse; center, blending plant; right, boiler house; and fore ground, garage. Tank storage for 7,000,000 gallons of base stocks 
house toward a dock on the River Rouge 
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Blends Lubes to Order from Base 
Stocks at Distributing Center 


By M. G. Van Voorhis, wn. p.N. staff Writer 


 __— three or four base lubricating oil 
stocks into a tank car of lubricating oil of almost any de- 
sired specification for immediate delivery is a_ specialty 
at Penola’s modern new blending plant in Detroit. It is 
little more trouble than mixing up a chocolate malted 
at the corner drug store, according to C. L. Wentz, plant 
manager. 


By moving this refinery finishing operation into a 
marketing plant, it is no longer necessary to keep large 
stocks of special oils, it was pointed out by D. V. Ston- 
aker, vice president of Penola Inc. The high cost of trans- 
porting finished specialized lubricants was overcome since 
a few base stocks now can be delivered to the plant by 
tank ship from Bayonne or Bayway to Detroit and blended 
there to meet any requirements for industrial and auto- 
motive lubricating oils. 


The heart of the Detroit plant, which is said to be 
the largest of its kind in the United States, is a Lummus- 
Cornell Homogenizer which is capable of blending up to 
four base lubricating oil stocks and adding very small pre- 
determined proportions of the additives of Paraflow or 
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Paratac. Continuous blending of stocks exactly propor- 
tioned by micrometer-adjusted proportioning pumps takes 
place at the rate of 2800 gallons per hour. In four hours 
after starting the Homogenizer a tank car can be ready 
for shipment. By adding more proportioning pumps to 
the Homogenizer unit any number of stocks may be 
blended into a single product. The Homogenizer blends 
the base stocks automatically and with micrometer ac- 
curacy in any proportions desired. The operator merely 
sets a series of micrometer dials on this ingenious ma- 
chine for the proper formula proportions, connects the 
machine to the proper storage tank pipelines, and turns 
a switch. In case the supply of one of the base stocks 
runs low, or is not fed at the proper speed or in the 
proper amount, a control cuts the power and the ma- 
chine stops, it is said. 

What actually happens when an order for a_lubri- 
cating oil with certain specifications is received, is that 
the proper proportions of constituent base stocks are de- 
termined by tables, charts, and/or computations. A lab- 
oratory sample of this blend is prepared and _ tested. 
Slight corrections are then made, if necessary, until the 
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The heart of Penola’s blending plant at Detroit is the Lummus- 

Cornell homogenizer. Its five synchronized motor-driven and 

micrometer-adjusted proportioning pumps combine predeter- 

mined quantities of base stocks and addition agents to the 
vertical blending tank at the left 


oil meets the specifications exactly. The proportioning 
pumps are then set in accordance with the final laboratory 
determinations, flexible hose connections made to storage 
tank pipelines, and the Homogenizer switch turned on. 
When the first barrel has been blended it is tested again 
to see that specifications are met. The flow of finished 
blend is then delivered into barrels, tank cars, or stor- 
age tanks as desired. 

Stocks for the Cornell Homogenizer are drawn from 
five 20,000-gallon tanks located above the blending room. 
Each of these tanks has four 5000-gallon compartments. 
Thus 20 different base stocks may be held ready for 
blending. Each has a convenient outlet near the Homo- 
genizer to permit any desired combination of base stocks 
to be supplied through interchangeable quick-coupling 
hose connections. 

In the accompanying illustration the Homogenizer 
is connected for blending two base stocks. Two hose con- 
nections are made from each of the two selected stock 
oils to permit using all four proportioning pumps simul- 
taneously. This enables a higher rate of flow than if only 
two pumps were used. Thermometers are provided in the 
four lines so that corrections may be made in each vari- 
able delivery setting for temperature differences. Since 
the working tanks are all located side by side in the 
same room, the base stocks are ordinarily, but not nec- 
essarily, at the same temperature. Heater coils are in- 
Stalled in several compartments of overhead tanks where 
high viscosity stocks can be heated as necessary for easy 
handling. 

The proportioning pumps are rotaries to which a 
micrometer adjustment controlling the rate of flow has 
been added. The electric motors driving the pumps .are 
ordinary motors synchronized by V-belts connecting each 
motor shaft with the shaft of the motor beside it. 

If any or all of the base stocks going into a blend 
are cloudy from moisture, the oil, after passing through 
the proportioning pumps, is heated to about 140 degrees 
Fahr. by steam in a thermostatically controlled heat ex- 
changer before going to the blending tank. Since this 
tank normally operates under a high vacuum, any moist- 
ure is drawn off by the vacuum pump. The blend leaving 
the homogenizer is bright even though cloudy base stocks 
are used. The heat is only sufficient to offset loss of lat- 
ent heat through evaporation, depending upon the per- 
centage of moisture in one or more of the stock oils com- 
posing the blend. 
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The properly proportioned oil (dried if necessary) is 
delivered to the center of a slightly conical disk, ro- 
tating rapidly on a vertical shaft in the upper part of 
a vertical cylindrical tank. The oil is spread on the disk 
by centrifugal force in a uniform film about one-fifth 
the thickness of a human hair, it is said. The perifery of 
the rotating disk, moving at 150 feet per second, throws 
this film against a collector ring which deflects the oil 
downward into the lower part of the tank. This is the 
mixing operation and it takes place in a high vacuum 
to prevent foaming. When the oil rises in the Homo- 
genizer tank above any set level the discharge pump 
shown below the tank starts automatically, delivering the 
finished blend to flow through a meter into barrels, tank 
cars or storage tanks as desired. 

When the level of oil in the mixing vessel rises to a 
predetermined higher level, the proportioning feed pumps 
are automatically stopped. Starting and stopping of pumps 
is minimized in this installation by the use of a variable 
speed discharge pump which can be set with sufficient 
accuracy to maintain a nearly constant level. 

A convenient check on the contents of the 20 com- 
partments in Penola’s overhead tanks is provided by five 
Pneumercator gauges each connected to four compart- 
ments. By manipulation of valves and by pumping air in 
the line with a hand pump, the volume of oil in any com- 
partment may be read on an inclined mercury column scale. 

Although the Homogenizer has been called the heart 
of the blending plant because it handles the important 
blending stocks it actually handles only a portion of the 
plant’s throughput. A substantial part of the throughput 
is straight base oils, cutting oils, and sulfurized oils that 
are not run through the blending machine. Orders of a 
few barrels of lubricating oils or cutting oils are han- 
dled in one of four batch kettles shown behind the Homo- 
genizer. These are capable of handling up to 12 barrels 
at one time. Motor-driven propellers do the mixing in 
these kettles. One is provided for light oil, one for dark 
oils, and two for cutting oils. Sulfurized cutting oils are 
prepared in one of the latter. For larger orders of cut- 
ting oils continuous mechanical mixers are employed. 
The plant is equipped with two of these, one of which is 
for sulfurized oils exclusively. 


P umprinc cold base stocks from outdoor storage tanks 
in mid-winter would be an impossible task. The plant is 
equipped, therefore, with a steam plant. Several of the 
storage tanks are equipped with thermostatically con- 
trolled steam heaters. Pipelines into the plant are also 
steam heated by small steam lines running through the 
inside of the pipe. Sufficient heat is provided in the tanks 
so that pumping can start ten minutes after steam is 
turned on. Several motor-driven pumps are provided for 
this purpose to prevent contamination between various 
types of base stocks. Each pump is connected by mani- 
folding, however, so that it is able to pump more than 
one oil. 

When the pumps are shut down and the steam turned 
off compressed air is released in the steam lines to blow 
out and dry out any moisture that might freeze in the 
lines and cause damage. A compressor unit of adequate 
capacity is installed in the boiler room for this purpose. 
Air from the compressor can also be warmed in a heat 
exchanger and used for drying barrels. 

Among the features of the plant that are of general 
interest are the facts that the plant property includes 
seven to eight acres of land, has 44 different storage tanks 
ranging in size from 16,000 gallons to one of 1,265,000 
gallons, and has a total capacity of 7,000,000 gallons. Be- 
tween the 44 tanks runs a 12-mile tangle of pipelines, two 
miles of which are within the building. Eight lines ex- 
tend to the dock on the Rouge river. One of the inter- 
esting departments of the plant is its small but com- 
pletely equipped laboratory which contains all the nec- 
essary equipment for making tests of lubricating oils. 

At present the daily throughput capacity is eight 
tank cars but if provision were made for moving the 
cars twice a day instead of once, the plant could double 
this capacity, according to D. V. Stonaker, Penola’s vice 
president. 
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o Similarly, the*best way to avoid salt troubles is to become salt conscious 
Many refinerstthus have avoided serious operating difficulties and enormous expense 
by. learning about salt problems, and how to solve them, long before these problems 
actually are encountered. 

Petreco offers every refiner an opportunity to acquire a comprehensive 
knowledge of salt problems. Detailed information that has been accumulated through 
wide experience in both commercial application and research work is available to mem- 
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Petreco'’s comprehensive service has proved of inestimable value to refiners 
in all districts where salty crudes are encountered. Inquiries on all phases of the subject 
are cordially invited. The appended coupon is provided for your convenience. 


PETROLEUM RECTIFYING COMPANY OF CALIFORNIA 
General Offices: 530 West Sixth Street, Los Angeles, California 
Gulf Coast Headquarters: Houston, Texas 
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Water Cooling Tower Performance 


Predicted by Computation 


By Russell Nance* 





This is a condensation of a paper presented at the 
semi-annual meeting of The American Society of 
Mechanical Engineers, San Francisco, July 10-15, 
‘under the title **Fundamental Relationships in the 
Design of Cooling Towers.” 





Bis PREDICTING cooling tower performance 
which may be expected under various operating condi- 
tions, several methods have been proposed for aiding the 
engineer in the co-ordination of the initial and final water 
temperatures and the wet-bulb temperature. The prob- 
lem resolves itself into a measurement of the so-called 
“cooling head”, or the atmospheric cooling effect, under a 
given set of conditions. 

An interesting method of co-ordination has been de- 
rived from the Ferrel psychrometric equation for determin- 
ing the total cooling head in terms of water and wet-bulb 
temperatures and vapor pressures at these temperatures. 
However, procedure in actual practice may be simplified 
by expressing the amount of cooling available under a 
given set of conditions as a function of the allowable wa- 
ter concentration per unit of deck (or tower) area which will 
produce these temperature conditions in actual tower perfor- 
mance. This empirical concentration factor may be ex- 
pressed as a function of the cooling head after suitable 
modifications have been made to take into account physi- 
cal characteristics of the tower and certain cooling dis- 
crepancies. 

An empirical method of determining the size of a 
tower is to consider the length as 


L QDW/CA 
in which 


Q water circulated per unit of time, gpm 

D a design factor which varies with the physical 
characteristics of towers 

W a factor which takes into account variations in 
wind velocity 

C = water concentration, gpm per sq. ft., Fig. 5. 

A = horizontally projected deck area corresponding 


to a unit of tower length, sq. ft. 

The design factor D is used to correlate the relative 
effectiveness of towers of different widths, heights, and 
deck spacing. For a tower 12 feet wide and having a 
deck spacing of from two and a half to three feet, the fac- 
tor varies with tower height approximately as shown in 
Fig. 3. Changes in width also affect the design factor, but 
not in any direct relation. 

A typical relation between water concentration and 
temperature range is illustrated in Fig 1. The curves 
represent constant “approaches”, i.e., the difference be- 
tween final water temperature and wet-bulb temperature. 
The differences between the initial and final water tempera- 


Fluor Corp., Los Angeles. 
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ABSTRACT 


The use of cooling towers in conjunction with 
industrial cooling problems of all types has be- 
come so general that engineers are becoming more 
familiar with their importance in both old and 
new fields of industry. A few of the more prac- 
tical considerations relative to the selection of a 
tower and the determination of its principal di- 
mensions are presented here to enable the pros- 
pective purchaser to analyze his specific problem 
and to enable him to make an intelligent decision 
regarding the engineering and economics of se- 
lecting a tower. 


tures are expressed as ordinates, and values of the allow- 
able water concentration C are shown as abscissas. These 
curves have been based on a 70°-F. wet-bulb temperature, 
but they may be referred to other wet-bulb tempera- 
tures by multiplying the values of C by a correction fac- 
tor Kw», found in Fig. 2. A Fluor tower 12 feet wide and 
35 feet high having 12 equally spaced horizontal decks was 
used in obtaining these curves. 


Fig. 4 shows the relation between tower length and 
wind velocity. It is at once apparent that it is quite im- 
portant to select a wind velocity which is representative 
of the actual conditions existing at the proposed tower 
site. If too high a value is used the tower will not be suf- 
ficiently large to cool the imposed heat load, while if the 
value is unnecessarily low a tower larger and more ex- 
pensive than actually warranted will be indicated. 


For unobstructed locations and average conditions a 
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Fig. 1. These cooling-capacity curves are typical rela- 

tions between water concentration and temperature drop 

for several approaches to wet-bulb temperature. The 

curves are based on a 12-deck tower, 12 feet wide 

by 35 feet high, a wet-bulb temperature of 70° F., and 
wind velocity of 5 mph 
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3-m.p.h. wind velocity is a safe figure to use, although 
Weather Bureau reports will usually show a 5-m.p.h. wind 
average. The values of C shown in Fig. 1 may be cor- 
rected to a 3mph. wind velocity by changing the abscissa 
scale by the ratio 1/1.25 as obtained from Fig. 4. The 
circumstances under which the plant is operating will 
decide in the last analysis whether an increase in tower 
size is justified by the savings resulting from a supply 
of lower-temperature water. Changes in wind velocity 
result in corresponding changes in the temperature range, 
providing the circulation remains constant. 


Can Compute Tower Performance 


The empirical equation is useful not only in deter- 
mining the size of tower required for a given condition 
but also may be applied in other ways. Thus, if a tower 
of known size is available, the performance for a given 
water rate can be calculated. It is useful in deciding 
whether a tower is meeting its guaranteed performance. 
It is very difficult to find the temperature ranges and wind 
velocities mentioned in tower specifications all occurring 
simultaneously. By this method suitable values are chosen 
for the atmospheric conditions, and the tower length, cir- 
culation, or temperature range can be checked against 
either of the other two variables. 


In specifying tower operating ranges, there should be 
borne in mind certain points, the application of which will 
result in more economical installations. The size of a 
tower required to handle a given heat load varies with 
the performance required and care should be used in 
specifying the wet-bulb temperature, the approach of the 
final water temperature to the wet-bulb temperature, the 
quantity and temperature range of the water being cir- 
culated, and the wind velocity. 


Plant operation is often dependent upon the main- 
tenance of a fixed minimum water temperature, and care 
should be exercised in selecting the most economical 
vacuum to maintain, or temperature at which to operate 
equipment, if such flexibility is allowable. As large an 
approach as is feasible should be used in order to keep 
the size of the tower within reasonable limits. In speci- 
fying operating conditions, an approach not less than 
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°° F. and preferably greater than 10° F. is recommended, 
depending upon the type of tower service. 

As an example of the calculation of water circulation 
capacity for a given heat load and for varying temperature 
drops, a thermal load of 10,000,000 B.t.u. per hour is as- 
sumed and a further assumption is made that operating 
conditions make it desirable to keep the temperature drop 
between 25° and 10°. 

The water circulation capacity equals the heat load 
divided by the temperature drop x 8.33 x 60. For varying 
temperature drops the water circulation capacities are as 
follows: 


Case Solutio Gpm. 
1 10,000,000/25 x 8.33 x 60 800 
2 10,000,000/20 x 8.33 x 60 1000 
3 10,000,000/15 x 8.33 x 60 1333 
4 10,000,000/10 x 8.33 x 60 2000 


Table 1 shows the lengths of tower, 12 feet wide and 
35 feet high, which would be required to handle these 
quantities, with the approach to wet-bulb temperature 
and the wind velocity being constant. 


Table 1 
Pro- Wind 
Ap- jected Ve- 
Length Temp. proach Area, locity 
Case feet t.F t.F Drop t,..F F sq.ft. m.p.h. 
1 55.0 94 69 2 60 9 660 ba | 
2 60.5 89 69 20 60 9 440 a 
3 68.5 S84 69 15 60 9 822 5 
4 77.0 79 69 10 60 9 924 5 


If the wet-bulb temperature were 65 F., the approach 
to the wet-bulb temperature would be decreased to 7° F., 
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Fig. 4. The variation of tower length with wind velocity 
may be used to correct values of C in Fig. | by multi 
plying by (l/relative tower length) 


making the final water temperature 72° F. If the wet-bulb 
temperature were 70° F., the approach would be decreased 
to 6’, making the final water temperature 76° F. Fig. 
> further illustrates the relation between capacity, range, 
and tower size. These curves have been computed for 
conditions in which the wet-bulb temperature, approach 
of the final temperature to the wet-bulb temperature, and 
the wind velocity have been held constant. With the 
exception of the broken-line curve, these values have 
not been based on constant heat loads. In general, it may 
be concluded that for the same heat load, less tower is 
required for cooling a small quantity of water through 
a large temperature range than is required to cool a 
large quantity of water through a small temperature 
range. 


Economics of Ponds and Towers 


In arriving at a final decisioin on a cooling system, 
it would be worth while to consider the relative economies 
of cooling ponds, spray ponds, and atmospheric and me- 
chanical-draft towers. Cooling ponds are generally eco- 
nomical only when a natural pond is available. If the 
required capacity is large and extensive excavation work 
is required, initial cost will be high. 

Cooling capacities of ponds are low per unit area. 
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culation and cooling range are plotted on the assump- 
tion of constant wet-bulb temperature, approach to wet- 
bulb temperature, and wind velocity 


A larger capacity per unit area is afforded by spray ponds. 
These are frequently used when a large amount of space 
is available and the temperature range through which 
the water is cooled is small. As in the case of a cooling 
pond, the initial cost will usually exceed that of any 
type of cooling tower. In comparing a spray system 
with an atmospheric tower, it should be remembered that 
the pumping charges for the former will be about one-half 
of those for a tower, and the prevailing power rates prob- 
ably will determine which installation is the more suitable 
to install and operate over a given period of time. If 
a large temperature drop is required, respraying will be 
required, and the pumping charges will then be com- 
parable to those of a tower. Modern mechanical-draft 
cooling towers have proctically the same total pumping 
head as spray ponds when a low-head_ pressure-distrib- 
uting system is used. 

As far as water cooling is concerned, tower height 
has little effect, since the length is correspondingly in- 
creased according to the curve of Fig. 3 for towers having 
a given capacity. In selecting a site it will be necessary 
to place the tower broadside to the prevailing winds if 
the best performance is required. 


Table 2 

Cost Comparison of Atmospheric Cooling Towers 
No. of decks . 12 15 18 
Tower size, ft.: 

Length cs 108 84 66 

Width .. ; 18 18 18 

Height ae : 35 13 > 3 | 
Concrete basin, cu. yd. 32 29 26 
Pumping horsepower 55.0 65.5 76.0 
Cost tower and basin (approx.) $6,100 $5,825 $5,450 
Pumping cost* $2.280 $2.715 $3.150 
Depreciation, tower and basin* $0.387 $0.369 $0.346 
Total cost* $2.667 $3.084 $3.496 


*Cost per 1,000,000 gal. of water pumped. 


Low Towers Economical 


In selecting the economical size of tower to install, a check 
should be made of the initial cost of towers and basins in 
comparison with the costs of pumping water over the towers. 
Table 2 outlines a suggested method of comparison. In this 
study atmospheric towers of various heights have been 
selected to cool 3000 gpm. from an initial temperature of 
120° F. to a final temperature of 90° F. based on a wet- 
bulb temperature of 73° F. and a wind velocity of 3 mph. 
An arbitrary power rate of one cent per kw.hr. has been 
selected, and it is assumed that the initial cost of the 
tower and basin will be depreciated over a ten-year period. 

The values are applicable only in this case, and will 
vary for different cooling ranges, tower prices, and power 
rates. The cost of the make-up water required to replace 
that lost by evaporation and windage and the cost of chem- 
ically treating this water have not been included in the 
total cost per million gallons circulated since they would 
be approximately the same for each tower. The property 
value of the tower site has not been included because of 
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the difficulty in assigning a reliable value. The conclu- 
sion may be drawn that high towers are most economical 
in so far as the initial installation is concerned, but 
that low towers are more economical to use over a period 
of years. 

If water is very expensive, it would be worth while to 
select a type of tower from which little water is blown 
out by the wind. A windage loss as small as 0.5% of the 
water being circulated will often exceed in value the orig- 
inal price of the tower within a few years. The water lost 
by evaporation is of course the same for any tower cool- 
ing water under the same conditions. 

Forced- and induced-draft towers have a greater unit 
concentration than atmospheric towers, and because of this 
find a great application under conditions in which space is 
limited. A positive cooling effect is assured by the use 
of fans which force air through the tower, and when 
the wind is not blowing this is often of paramount im- 
portance in plant operation. 

In comparing mechanical-draft towers with atmospheric 
towers, a tabulation of the same general type as shown in 
Table 2 may be used. In order to obtain a satisfactory com- 
parison, the atmospheric tower should be based on a 
wind velocity of from 0 to 2 mph., since it is assumed 
that if the wind velocity were greater, an atmospheric 
tower would be less expensive to install and operate, pro- 
viding the space were available. 

In this comparison, it will be necessary to take into 
consideration the power requirement of the fan as well as 
that of the pump. Generally, the pumping head on a me- 
chanical-draft tower will be less than on an atmospheric 
tower, so that the over-all power consumption on the 
former will not be as large in comparison as it would ap- 
pear to be on casual inspection. Another compensating 
factor is that the price of a mechanical-draft tower is 
usually less than that of an atmospheric tower for the 
same capacities and cooling conditions. 

An installation should be selected which will give the 
least total annual cost including both operating cost and 
fixed charges, and only a careful study of all the factors 
involved will show whether an atmospheric tower or forced- 
draft tower should be installed. 


Simple Oil Oxidation and 
Gum Test is Proposed 


A tentative laboratory test for the ring-sticking prop- 
erties of lubricants was proposed at a recent meeting of 
the British Institute of Petroleum. In a paper by P. V. 
Lamarque, J. C. McNicol, and C. G. Williams of the In- 
stitution of Automobile Engineers the experience in the 
development of a single laboratory test which can be 
used for rating engine oils with respect to their “ring- 
gumming and oxidation propensities” was described. 

This test consists principally in measuring the strength 
(mechanical adhesion) of a thin oxidized film from a 
small (about 0.25 gm.) sample of lubricant after heating 
in an electric oven to 180-240 degrees Cent. (356-464 de- 
grees Fahr.). A shallow steel dish is used to contain the 
oil. A thin steel ring placed in the dish is lifted out and 
the force required to separate the ring from the oxi- 
dized oil is measured by a small tensile machine. The 
dish has a diameter of 33 millimeters with a 3-mm. rim 
at about 45 degrees. The ring is 15.9 mm. in diameter 
and 8 mm. cylindrical length with a removal bar across 
one end. 

The authors showed that in lubricants which are 
prone to cause ringsticking in diesel engines the strength 
of the oxidized film is much higher than in lubricants 
giving comparative freedom from _ ring-sticking. In ad- 
dition, it was shown that high film strength is associated 
with high viscosity index of the lubricant. In a limited 
number of the motor oils examined, volatility appeared 
to be a better criterion than the strength of the oxidized 
film. 

Although the information so far is not extensive and 
the authors realize that ring-sticking properties require 
much more experimentation, it was believed that the 
work done at this stage would be of some interest. 
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Effect of Fatty Acid Derivatives 
On Lubricants... 


IV. Lubricating Properties of Aliphatic Esters 








By A. W. Ralston,* E. J. Hoffman* and E. W. Segebrecht* 


ABSTRACT 


This is the fourth and last of the series of ar- 
ticles from the Armour Research Laboratories, pre- 
senting original research data on a large num- 
ber of fatty acid derivatives applied to lubrication. 
The earlier articles were published in NATIONAL 
PETROLEUM NEWS as follows: 


I. Dec. 9, 1936, page 59. 
Il. Feb. 8, 1939, page R-50. 
Ill. Apr. 19, 1939, page R-150. 


This article shows the superiority of the esters 
of saturated fatty acids over those of unsaturated 
acids, such as oleic, in their friction-reducing prop- 
erties when added to mineral lubricating oils. 


The thiol esters of these acids are not so effec- 
tive in reducing friction as are the corresponding 
oxygen acid esters, when used as additives with 
mineral oils. 


Ih CONNECTION with our general study of 
the effect of fatty acid derivatives upon lubricants it ap- 
peared to be of interest to determine the lubricating prop- 
erties of esters of the fatty acids and to compare the 
effect of various esters. This work was undertaken pri- 
marily to determine whether any generalizations could 
be drawn regarding the constitution of the ester and its 
lubricating properties. The general fact that the addition 
of esters of fatty acids to lubricating oils improves cer- 
tain properties of the lubricants has been well established 
for some time. However, very little is known at present 
concerning the comparative effect of various esters. The 
following questions have never been thoroughly investi- 
gated: the effect of unsaturation in the alkyl chain of 
the acid, the possible superiority of fatty acid esters of 
higher alcohols such as amyl alcohol to esters of methyl 
or ethyl alcohol, the optimum chain length of the fatty 
acid, and the effect of the substitution of sulfur for oxygen. 


This study was undertaken in the hope of answering 
some of these rather fundamental questions. It is our 
belief that the observations recorded, while they pertain 
specifically to the aliphatic esters, would be applicable 
to the fatty acid themselves, their soaps, and similar 
derivatives. 


Research Division, Armour & Co., Chicago, Ill 


‘Ralston, Hoffman, and Stephens, NATIONAL PETROLEUM 
NEWS, Nov. 3, 1937. 


tRalston and Hoffman, NATIONAL PETROLEUM NEWS, Feb. 


8, 1939 
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The apparatus used has been previously described 
by Ralston, Hoffman, and Stephens? and by Ralston and 
Hoffmant. The modification described in the latter article 
was employed in this work. All the samples were run 
under identical conditions, and the temperature increase 
of the oil was recorded after definite time intervals. It 
is, of course, realized that the load carrying capacity of 
the thiol esters is greater than that of the oxygen esters, 
but, since it was desired to compare the ability of the 
esters to reduce friction under similar conditions, no 
attempt was made to study the compounds under condi- 
tions unfavorable to the oxygen esters. Samples were 
prepared by blending 0.5 per cent of the various esters 
with a light lubricating oil which had the following phy- 
sical characteristics: Saybolt Universal Viscosity 73.2 at 
100 degrees Fahr.; 36.7 at 210 degrees Fahr. The various 
blends were then run for ninety minutes under the con- 
ditions previously described, and the temperature _in- 
crease above room temperature was measured by means 
of a thermocouple immersed in the oil. 


Preparation of the Esters 


The alkyl esters of the fatty acids, such as ethyl pal- 
mitate or butyl oleate, were prepared by esterification of 
the respective acids with an excess of the proper alcohol 
in the presence of a catalytic amount of sulfuric acid. 
The esters were separated from the excess alcohol by 
diluting the mixture with water and were then washed 
with water until free of mineral acids. The esters were 
dried over anhydrous sodium sulfate. They were then 
distilled in vacuo, and fractions corresponding to the 
known boiling points were obtained. 


The thiol esters were prepared by the action of acid 
chlorides upon mercaptans by the following general re- 
action: 


20 : wai 
RC + RSH — RC + HCe 
Cu SR 


The excess mercaptans were removed by bubbling nitro- 
gen through the reaction mixture which was maintained 
at a temperature of about 50 degrees Cent. The thiol es- 
ters were then washed several times with water until 
all mineral acids were removed. They were then purified 
by fractional distillation in vacuo. Their compositions 
were determined by means of sulfur analyses. 


The lubricating properties of the test oil and of the 
oil containing 0.5 per cent of the various esters were then 
determined as previously described. The temperature in- 
creases above room temperature after ninety minutes of 
operation with the test oil and with the oil containing 0.5 
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per cent of the alkyl esters of the fatty acids are shown 
in Table 1. 


Table 1 


Temperature Increase After Ninety Minutes for Test Oil 
and for Oil Containing 0.5% of Various Esters 
of Fatty Acids 


Temperature 


Ester Formula increase °F. 
Untreated Oil 96.4 
Ethyl Palmitate C,;H;,;COOC.H 79.0 
Propyl Laurate C,,H»,COOC,;H 84.8 
Propyl Myristate ; C,,H»;COOC,H 83.1 
Butyl Myristate a C,3H-COOC,H 78.6 
Butyl Palmitate C,;H,,;COOC,H 79.6 
Amyl Palmitate C,;H:,COOC-.H 74.3 
Ethyl Oleate ; C,;H:s;COOC.H 88.0 
Ethyl] Esters of Unsaturated Acids 

of Fish oil’ : 92.5 
Propyl Esters of Unsaturated 

Acids of Fish Oil* 90.2 

* The esters were obtained by the fractional distillation of fish 


oil fatty acids. The iodine number was approximately 250 

Table 2 shows the temperature increases when mix- 
tures of the control oil containing 0.5 per cent of various 
high molecular weight thiol esters were investigated. 
These were run under the same conditions as described 
for the esters listed in Table 1. The temperature increases 
recorded are the increases above room temperature after 
ninety minutes of operation. 


Table 2 


Temperature Increase After Ninety Minutes for Test Oil 
Containing 0.5% of Various High Molecular 
Weight Thiol Esters 


Temperature 


Ester Formula increase F. 
Methyl Thiollaurate C,,H»:;COSCH.,, 86.5 
Methyl Thiolmyristate C,3sH2;COSCH; 85.8 
Methyl Thiolpalmitate C,;Hy,;COSCHs 83.7 
Methyl Thiolstearate C,;H;;COSCH, 84.3 
Ethyl Thiollaurate C,,H.,;COSC.H 84.1 
Ethyl Thiolmyristate Ci3He;COSC.H- 81.0 
Ethyl Thiolpalmitate C,;Hg,COSC2H; 86.5 
Ethyl Thiolstearate C,\;HysCOSC2H; 82.7 
Propyl Thiollaurate C,,;H2;COSC;H; 83.3 
Propyl Thiolmyristate Ci,;H»COSC;H; 87.9 
Propyl Thiolpalmitate C,;H3,;COSC;H; 85.6 
Propyl Thiolstearate C,;H;;COSC;H; 81.0 
Propyl Thiololeate C,7Ha;COSC,Hy, 83.2 
Butyl Thiollaurate C,,;H2COSC,H» 87.2 
Butyl Thiolmyristate CisHe-COSC,H, 82.4 
Butyl Thiolpalmitate C,;Hs,;COSC,H, 85.0 
Butyl Thiolstearate C,;H:,COSC,H, 81.8 


Discussion of Results 


Since the esters are polar molecules the results are 
interesting not only from a consideration of the lubricat- 
ing properties of the various esters, but also as indicative 
of the effect of the constitution of the esters upon the 
polarity of the carbonyl group. The data illustrate the 
effect of such factors as the length of the hydrocarbon 
chains, unsaturation in the alkyl chain of the acids, and 
the substitution of sulfur for oxygen in the ester link- 
age upon both the lubricating properties and the polarity 
of the compounds. 

It is assumed that the esters function by adsorption 
upon the metal surfaces. It is further assumed that the 
point of attachment to the metal surface is the carbonyl 
group and that the properties of the adsorbed esters are 
dependent upon the radicais attached to these carbonyl 
groups. It would appear that the greater the difference 
in the number of carbon atoms in the two groups R and 
R’' in an ester RCOOR’ the greater would be the polarity 
of the compound because of the more unsymmetrical na- 
ture of the ester. This, however, does not appear to be 
the case and the data obtained on the lubricating prop- 
erties indicate that the reverse may be true. The blend 
containing ethyl palmitate gave a slightly higher tem- 
perature increase than that containing butyl palmitate 
while that containing amyl palmitate gave a much lower 
temperature increase than either the ethyl or butyl palmi- 
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tate. The blend containing propyl myristate likewise gives 
a higher value than that containing butyl myristate. 

The effect of unsaturation in the alkyl chain of the 
acid is very interesting. The data in Table 1 show rather 
conclusively that the addition of unsaturated esters pro- 
duces decidedly higher final temperatures than the addi- 
tion of a saturated ester. Ethyl oleate gave a much higher 
final temperature than any of the saturated esters, and 
the final temperatures of the blends containing the ethyl 
esters of the highly unsaturated fish oil acids were much 
higher than the mixture containing ethyl] oleate. 

In general, the blends containing the thiol esters gave 
higher final temperatures than the corresponding oxygen 
esters. The blend containing ethyl palmitate gave a final 
temperature increase of 79.0 degrees Fahr. whereas that 
containing ethyl thiolpalmitate gave 86.5 degrees Fahr. 
The propyl myristate mixtures gave 83.1 degrees Fahr. 
as compared with 87.9 degrees Fahr. for propyl thiol- 
myristate. The thiolstearates appear to be somewhat su- 
perior to the other thiol esters but not significantly so. 
The effect of unsaturation in the thiol esters does not ap- 
pear to be so pronounced as in the oxygen esters. The 
difference in final temperatures between the blend con- 
taining propyl thiolstearate and propyl thiololeate is only 
2.2 degrees Fahr., and the value of 83.2 degrees Fahr. for 
the propyl thiololeate is in line with that observed for 
most of the thiol esters. 


Conclusions 


1. The addition of alkyl esters of the fatty acids to 
lubricating oils produces blends which are more effective 
in reducing friction than the unblended oil. 

2. Esters of saturated fatty acids are superior to 
esters of unsaturated fatty acids in their friction reduc- 
ing properties when blended with hydrocarbon oils. 

3. Thiol esters are not so effective as their correspond- 
ing oxygen esters in their ability to reduce friction when 
blended with hydrocarbon oils. 


Gas Inflammability Data 
Revised and Expanded 


A comprehensive survey of the available data on the 
inflammable limits of gases and vapors has been made 
available by the Bureau of Mines in a revision of its Bul- 
letin 279, just published. The results of experimental 
determinations have been arranged, co-ordinated, and 
critically reviewed. The opportunity has been taken to 
include a number of results that have not hitherto been 
published. 


An inflammable mixture of gases, such as methane 
and air, may be diluted with one of its constituents or with 
other gases until it is no longer inflammable. There are 
two limits of inflammability. The lower limit corresponds 
to the minimum amount of combustible gas and the upper 
limit to the maximum amount of combustible gas capable 
of conferring inflammability on the mixture. For exam- 
ple, for methane-air mixtures these limits under normal 
conditions are approximately 5 to 14% methane. 

The new book contains 146 pages and nearly as many 
gases, vapors, and gas mixtures are included. Many re- 
sults are shown for oxygen as well as air medium and 
some results are given for other atmospheres. The book 
is illustrated with many charts and tables, contains a 
bibliography of 267 references, and 10-page double-column 
index. 

The bulletin is one of a series resulting from co-opera- 
tion with the Safety in Mines Research Board of Great 
Britain. Dr. H. F. Coward, Sheffield, England, collab- 
orated with G. W. Jones of the Bureau of Mines in the 
Pittsburgh Experiment Station under the supervision of 
A. C. Fieldner. Bulletin 279, under the title of “Limits of 
Inflammability of Gases and Vapors”, is available in a 
paper binding from the Superintendent of Documents, 
Washington, D. C., for 20 cents. 


NATIONAL PETROLEUM NEWS 





511 
ma 
nai 


a 


New Paviwes 


Compiled by R. E. Burnham, patent and trade-mark attorney, 
11 Eleventh Street, N.W., Washington, D. C., from whom copies 
nay be obtained at rate of 25c each. State number of patent and 
ame of inventor when ordering. 

June 27, 1939 
REFINING 

Purification of crystallizable derivatives of coal tar—J. H. Boyd, 
Ir. Philadelphia, assignor to Atlantic Refining Co. Filed July 18, 
1936. No. 2,163,581. 

Control of heat erchange—E. J. Houdry, Ardmore, Pa., assignor 
to Houdry Process Corp. Filed June 12, 1936. No. 2,163,599. 

Means for separating constituents of crude oil emulsions 
Hermann Passler, Vienna, Austria. Filed Sept. 2, 1936. No. 2,163,804 

Treatment of hydrocarbons—R. D. Snow, Bartlesville, assignor 
to Phillips Petroleum Co. Filed Dec. 20, 1937. No. 2,163,858. 

Conversion of hydrocarbons—E. G. Borden, Little Neck, N. Y., 
assignor to Power Patents Co. Filed Mar. 3, 1936. No. 2,163,867. 

Method of separating oil and wax—V. N. Jenkins, Long Beach, 
Cal., assignor to Union Oil Co. (Calif.) Filed Dec. 23, 1936. No. 
2,164,013. 

Process and apparatus for distilling oil—H. L. Dogerty, New 
York, assignor to Power Patents Co. Filed Feb. 24, 1920. No. 2,164,- 
132. 

Countercurrent contact apparatus—D. S. McKittrick, Oakland, 
Cal., assignor to Shell Development Co. Filed Oct. 19, 1937. No 
2,164,193. 

Purification and separation of gaseous mixtures—R. W. Millar, 
Berkeley, and R. L. Maycock, San Francisco, assignors to Shell 
Development Co. Filed Aug. 14, 1937. No. 2,164,194. 

Apparatus for continuous distillation of high-boiling hydro- 
carbons to coke—Alfred Knudsen, Astra (Chubut), Argentina. Filed 
Feb. 10, 1937. No. 2,164,247. 

Conversion of hydrocarbon oils and gases—W. E. Kuhn, Port 
Arthur, assignor to Texas Co. Filed Mar. 13, 1937. No. 2,164,293. 

Compounded lubricating oil—G. L. Neely and F. W. Kavanagh, 
Berkeley, Cal., assignors to Standard Oil Co. (Cal.) Filed Feb. 7, 
1936. No. 2,163,622. 

Inhibitor and Motor fuel stabilized therewith—H. von Brame! 
and A. C. Ruggles, Kingsport, Tenn., assignors to Eastman Kodak 
Co. Filed Aug. 17, 1936. No. 2,163,640. 

Diesel fuel—G. C. Crandall, Woodbury, and H. James. Pauls- 
boro, N. J., assignors to Socony-Vacuum Oil Co. Filed Oct. 29, 1937. 
No. 2,164,151. 

Esterification of allyl type alcohols and products resulting 
therefrom—H. P. A. Groll, Oakland, and George Hearne, Berkeley, 


Cal., assignors to Shell Development Co. Filed May 16, 1934. No. 


2,164,188. 
* . * 
July 4, 1939 
REFINING 

Production of motor fuel—W. M. Marks, Lansdowne, Pa., as- 
signor to Atlantic Refining Co. Filed Sept. 8, 1937. No. 2,164,334. 

Process of separating wax from oils—E. M. Dons and D. B. 
Mapes, Tulsa, Okla., assignors to Mid-Continent Petroleum Corp. 
Filed Jan. 9, 1937. No. 2,164,391. 

Method for distilling oils—N. K. Rector, Tulsa, assignor to Pe- 
troleum Engineering, Inc. Filed Mar. 29, 1937. No. 2,164,593. 

Recovery of sulfur dioxide from acid sludges—D. W. Bransky, 
Chicago, assignor to Standard Oil Co. (Ind.) Filed Jan. 7, 1938. No. 
2,164,637. 

Sweetening high-sulfur motor fuels—T. H. Rogers and B. H. 
Shoemaker, Hammond, Ind., assignors to Standard Oil Co. (Ind.) 
Filed May 1, 1937. No. 2,164,665. 

Solvent refining of hydrocarbon oil—F. X. Govers, Vincennes, 
Ind., assignor to Indian Refining Co. Filed Jan. 11, 1935. No. 2,- 
164,769. 

Method of dewaxing hydrocarbon oil—E. C. Knowles, Beacon, 
N. Y., assignor to Texas Co. Filed May 20, 1937. No. 2,164,773. 

Acid treatment of cracked distillates—M. T. Kendall, Long 
Beach, Cal., assignor to Texas Co. Filed June 15, 1937. No. 2,164,771 

Separation of wax from hydrocarbon oil—B. Y. McCarty, Beacon, 
N. Y., assignor to Texas Co. Filed Aug. 22, 1933. No. 2,164,776. 

Solvent refining hydrocarbon oil—B. Y. McCarty and H. H. 
Gross, Beacon, N. Y., assignors to Texas Co. Filed Nov. 5, 1936. 
No. 2,164,777. 

Recovery of waxr—R. E. Manley, Yonkers, N. Y., assignor to 
Texas Co. Filed Mar. 15, 1S38. No. 2,164,779. 

Removal of wax from hydrocarbon oil—E. F. Pevere, Beacon, 
N. Y., assignor to Texas Co. Filed Mar. 21, 1934. No. 2,164,780. 

Process of separating mercaptans contained in hydrocarbon 
liquid—D. L. Yabroff, Berkeley, and E. R. White, Albany, Cal., as- 
signors to Shell Development Co. Filed Feb. 8, 1937. No. 2,164,851 

Lubricating oil—E. A. Evans, London, assignor to C. C. Wake- 
field & Co. Ltd. Filed Apr. 14, 1936. No. 2,164,393. 

* * 


* 
July 11, 1939 
REFINING 


Production of high quality lubricating oil—Wolfgang Haag, 
Gerhardt Hofmann, and Hermann Zorn, Germany, assignors to I. G 
Farbenindustrie. Filed Aug. 14, 1936. No. 2,165,372. 

Production of lubricating oils Gerhard Hofmann, Wolfgang 
Haag, and Hermann Zorn, Germany, assignors to I. G. Farben- 
industrie. Filed Apr. 23, 1938. No. 2,165,373. 

Oils of high viscosity index and process of making—J. M. White 
ley, Roselle, N. J., assignor to Standard Oil Development Co Filed 
Aug. 23, 1935. No. 2,165,432. 

Conversion of hydrocarbons—H. V. Atwell, White Plains, N. Y.., 
assignor to Process Management Co. Filed Aug. 29, 1936. No. 2,165, 
126 

Cracking hydrocarbon oils—P. J. Sweeny, Dickinson. Tex., as 
signor to Pan-American Refining Corp. Filed May 18, 1937. No. 2.- 
165,587. 

Treatment of hydrocarbons—C. G. Gerhold, Chicago, Ill. as 
ihe Universal Oil Products Co. Filed Feb. 21, 1936 No. 2 
65,631. 

Refining hydrocarbon oil—R. E. Manley, Beacon, N. Y., assignot 
to Texas Co. Filed Feb. 19, 1937. No. 2,165,638. 

_. Apparatus for treating oil—L. A. Holmes, Whittier, Calif. Filed 
lar. 3, 1937. No. 2,165,703. 
Art of cracking hydrocarbons—H. L. Pelzer, Houston. Tex 
gnor to Sinclair Refining Co. Filed Apr. 4, 1930. No. 2.165.725 
Process for removing carbon disulfide from coke-oven light oil 
B. D. Sontag, Clairton, Pa. Filed Oct. 17, 1936. No. 2.165.732 
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CoPPER SWEETENING SAVINGS 


3. REDUCED CHEMICAL COSTS 


Chemical regeneration—by use of only a small 
quantity of air—in both PERCO COPPER SWEET- 
ENING processes results in theoretical ELIMINA- 
TION OF CHEMICAL CONSUMPTION. And in 
actual operations it is necessary to make up only 
SMALL mechanical losses of the treating solution. 
CHEMICAL COSTS have frequently been RE- 
DUCED by more than 90 PERCENT below the 
expenditure required by the best of the older 


methods. And that’s REAL ECONOMY! 


All inquiries will be answered promptly. Write 


PERCO INCORPORATED 


Bartlesville, Oklahoma 





Or Consult our Licensing Representatives 


FOSTER WHEELER, LTD., THE LUMMUS COMPANY PROCESS MANAGEMENT COMPANY 


Aldwych House, 411 West Fifth Street 120 East 4lst St., 
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Conspicuous under the company name in the sign in 
front of the Marine Oil Co.’s service station in New Or- 
eans are the words, “Wholesale-Retail’. The company 


yants station customers to know it is also in the whole- 


South’s Fight 
Against Heat 








Sales of fuel, lubricant and the cooling medium to refrigera- 


tion installations, where diesel engines supply the operating power, 


have been developed by a New Orleans oil marketer. 


This marketer—one of the oldest independent jobbers active in 


business today—sees greater possibilities in this field as industrial 


refrigeration and air-conditioning of 


throughout the south. 


large buildings develops 


This company sells fuel and lubricants to diesel engines on 


the farms and in other industrial uses besides refrigeration plants. 


It has also found tires and certain automotive accessories profitable 


items that fit into its established gasoline and oil business. 


O NE of the oldest independ- 


Where diesel engines provide the 


ent oil jobbers in the country has power to operate the equipment, this 
found a profitable market in connec- jobber, as he expresses it, “gets a 
tion with the south’s increasing use of three-way crack at this market”. He 
refrigeration in the manufacture and sells diesel fuel oil, the lubricants fo1 
handling of foods, in large scale air- the diesel engines and he also han- 


conditioning of buildings and for other 


purposes. 


dles ammonia, which is the refrigerat- 
ing medium used principally in indus 
trial installations. 


bd e e Through his salesmen, who are die- 
; iH | se} lubricating engineers, this jobber 
” se has also developed business in the 
be running i compar , ; ie : ee 
em. tee tering - 37 vem selling of fuel and lubricants to diesel 
He sendin g in fr f the road tractors on farms to diesel engines in 
er hi erate he general industrial uses. 
1e The reader’s first thought will likely 
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SOUTH’S HEAT 


MAKES 


MARKET 


FOR 


OIL JOBBER 





be that this is a new oil marketing 
concern, alert in looking for new 
lines, and without the years of ex- 


perience in the selling of gasoline and 
motor oil which so many jobbing firms 


ylave had, and which sometimes makes 


it difficult for them to try out other 
goocs and types of services. 

On the contrary, the head of this 
company, W. O. Hudson of New Or- 
leans is 74 years old, or 74 years 
“young”, as it should properly be ex- 
pressed, and he has run this oil job- 
bing company, the Marine Oil Co., for 
37 years. When a lot of men who are 
heads of oil jobbing companies today 
were still in short trousers, this man 
was helping to organize the oil mar- 
keters of the country in their first na- 
tional association. He had a hand in 
the fight of the few independent oil 
men of those days against the rebat- 
ing to the Standard Oil Co. by the rail- 
roads of part of its freight costs. 


One of the gasoline pumps at his 
service station in New Orleans still 
carries on the globe the Red Hat in- 
signia the national marketers associa- 
tion adopted some 20 years ago, when 
it tried to have independent jobbers 
everywhere sell gasoline under a _ uni- 
form brand name. He served for sev- 
eral terms on the executive commit- 
tee of the organization, the Independ- 
ent Petroleum Marketers Association 
in the days when its membership in- 
cluded independent jobbers who bought 
their gasoline in trainloads from the 
Mid-Continent. 

Mr. Hudson is still active in his com- 
pany. He is at his desk every morning 
and that desk is not in a private office 
but in a big room his office force and 
salesmen use. He hears the salesmen’s 
reports and he gives them a slap on 
the back as they start out on their 
Gay’s work. 


Mr Hudson thinks the opportunities 
for the independent oil marketers in 
the future will be largely in other 
products than gasoline and motor oil 
aud in services that can be developed 
around the increasing use of internal 
combustion engines. He believes the 
growing application of diesel engines 
in many kinds of industrial and farm 
service provides a market the oil job- 
bers should not overlook and in the 
south particularly he is of the opinion 
that refrigeration will be used to a 
much greater extent in the future both 
industrially and for the comfort of 
people through air-conditioning, and 
that this will bring opportunities to 
oil marketers. 

Because of the intense competition 
in the wholesaling of motor fuel and 
motor lubricants, he sees for the fu 
ture limited profits for oil companies 
in these products; but he says they 
are the necessities for motorists the 
oil companies will carry, as the gro 
cer carries flour and bread and sugar. 
Around them the oil jobber can build 
a profitable business, fashioned in each 
case according to the capabilities of 





W. O. Hudson as he looked some 
years ago 


the individual marketer and the needs 
in his trade territory. 

The Marine Oil Co. in its early years 
had a big business selling cylinder oil 
to the sawmills that were operating 
over this section of the south. Mr. 
Hudson had traveled this territory for 
the Standard Oil Co. when there was 
just one Standard company for the 
entire country. He knew the sawmill 
owners. He said it was nothing un- 
usual for him to sell a carload and a 
half a month of cylinder oil to these 
mills. He bought his oil from the Na- 
tional Refining Co., one of the pioneer 
independent refining companies. Then 
the sawmills began to go out of busi- 
ness as the timber lands were cut over 
until now the Marine Oil Co.’s sales 
of this product to sawmills are a few 
drums a month at the most. 


T nen came the tremendous growth 
in the use of motor vehicles, and the 
gasoline and motor oil business grew 
faster for a time than the oil market- 
ing companies could expand to take 
care of it. That boom period passed 
and increasing competition began to 
cut the profit in this business. But Mr. 
Hudson, in the meantime, had been 
looking for new markets. He found 
them in connection with the growing 
use of refrigeration in his section of 
the country and the operation of these 
systems with diesel engines. 

The refrigeration systems are used 
on ships, at ice plants, meat packing 
houses, breweries, ice cream and candy 
manufacturing plants, hotels, hospitals 
and of course in the last several years 
in connection with air conditioning of 
many buildings. Mr. Hudson says the 
independent jobber can give just as 
good service on this class of business 
as the large oil companies. He picked 


his diesel lubricating oil salesmen by 
taking the men from the diesel engine 
companies who were qualified in the 
mechanics and operation of the en- 
gines and then he gave them his own 
training in selling, built largely around 
the service he could offer. He buys 
his stocks in tank car lots and does his 
own blending of his diesel lubricants, 
carrying four grades, the oils being 
very similar to the regular automotive 
motor oils. 


Wirn the operator of a diesel en 
gine, the first thought when something 
goes wrong, is to blame it on the oil, 
says Mr. Hudson; thus it is important 
for the oil company to be able to give 
service promptly and also to have a 
man competent to diagnose the trouble 
and fix it himself if it is a matter of 
simply servicing. -He gave this exam- 
ple of the service his company renders, 
through a salesman who is also a 
licensed engineer. 


A call came to the Marine Oil Co. 
from a small town near New Orleans. 
It was after working hours but the 
salesman started at once for the scene 
and arrived in the evening to find the 
owner of the plant away. He left word 
to be called when the owner returned 
and went to the local hotel. It was 
three o’clock in the morning when he 
was called back to the plant, but the 
diesel was fixed and ready to operate 
in the morning and the operator knew 
the trouble was not the fault of the oil 
he had been using. 


Tue Marine Oil Co. handles fuel oil 
lor diesels, although there is not great 
profit in this, Mr. Hudson says, but he 
finds it necessary, in giving complete 
service, to be able to supply fuel as 
well as lubricants. His sales of diesel 
lubricating oil run from one to several 
drums with one order, considerably 
more than could be expected on one 
order of automotive motor oil. Sales- 
men’s cars carry a neat sign on the 
side of the door, “Marine Oil Co., En- 
gineering Department”, which Mr. Hud- 
son says helps to get over to custom- 
ers the fact that the salesmen are prop- 
erly qualified to discuss the mechan. 
ical problems of lubrication. 


The ammonia for use in the refrig 
erating systems, he has also found 
to be a profitable item. He handles this 
entirely on consignment for the manu- 
facturer, and supplies are received in 
50-pound, 100-pound and 150-pound cyl- 
inders, and stored, at his bulk plant, on 
a platform with open sides. Companies 
using this product in their refrigerating 
systems generally order enough of the 
cylinders to run them through a season, 
he states, and then the Marine Oil Co. 
gathers up the empty cylinders and 
ships them back to the supply house. 


Like many other independent jobbers, 
Mr. Hudson has fe" .u tires a profitable 
line of merchandise for an oil marketei 
to handle. He secured the wholesale 
agency for a line and his salesmen, 
who are out in the territory selling his 
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Training the atoms 


Here is a black carbon atom with 
.:) four white hydrogen atoms Together 
they form a hydrocarbon molecule 


Gasoline is made up of hydro- 
carbon molecules 





How good the gasoline is depends 
on how the atoms are arranged and trained 


Here’s heptane—C,H,,—prominent in straight-run 
gasoline Atoms arranged by Nature—octane num- 
ber zero 





At the right below is benzol, C,H,—an anti-knock 
molecule—atoms arranged by Dubbscracking 


Dubbscracking assembles the 
atoms in the oil into various 
anti-knock molecules, includ- 
ing those of the benzol series 


That’s why Dubbscracked 
gasoline gives the motorist 
more knock-free miles for his 
money 





Universal Oil Products Co 
Chicago, Illinois 














SOUTH’‘S HEAT MAKES MARKET FOR OIL JOBBER 





motor oils and diesel lubricants and 
fuel, handle tires. He carries a large 
stock of eight to ten sizes and receives 
a discount for warehousing the entire 
stock, which he says he handles with- 
out additional expense at his bulk 
plant and also at the one service sta- 
tion his company owns and operates. 
This station is located at the same site 
as the company’s headquarters on St. 
Charles St., a principal thoroughfare 
not far from downtown New Orleans. 
The few other service stations the com- 
pany owned Mr. Hudson said he sold 
some years ago when he realized that 
gasoline stations on the whole must 
operate on a small volume of business 
and also a smaller margin on their 
sales. 

This one service station, however, 
sells at the posted price, although with- 
in a few blocks around are stations 
with cut price signs and it has a gal- 
lonage of 15,000 a month, Mr. Hud- 
son says. This station also sells about 
$3600 worth of tires a month through 
three merchandising plans the com- 
pany has adopted in retailing tires. 

First, the man in charge of the sta- 
tion puts his attention on selling tires, 
not gasoline. When a car drives into 
the station, the operator first sizes up 
the condition of the rubber on the car. 
As he cleans the windshield on the driv- 
er’s side, while another man is putting 
gasoline in the tank, he suggests to 
the motorist, if he has found a bad 
tire, that the tire be removed and ex- 
amined for spots that may cause trou- 
ble later, explaining that this is a free 
service the station offers. 


Ir the customer will spare the time 
and the car, all the tires are removed 
by the station crew right then and 
checked over for nails or cuts and the 
inside of the rim is painted to keep 
it from rusting. In the meantime, the 
car’s license number has been sent 
into the oil company’s office and the 
owner is noted and his credit rating 
checked. If the credit rating is ap- 
proved, the station tries to sell him the 
one or more new tires needed, offering 
him 30 to 60 days time to pay for them. 
If the gasoline customer cannot take 
the time right then to have his tires 
removed and checked, the station tries 
to make an appointment for him to 
come in later and take advantage of 
this free service. 

Second, when a tire is sold, the old 
one removed is tagged with the owner’s 
name and he is told it will be held at 
the station for a few weeks and that 
maybe he has a friend or can himself 
find some one to buy the old tire and it 
so he is to be sent to the station. If 
the owner can’t sell it or does not 
try to sell it, he is not likely to argue 
over the allowance the oil company 
will make him on the tire. 

Third, the oil company gives free 


made for the road service. Seven or at the automotive supply store, they 


eight service calls are averaged a day 
during the summer, the station reports. 

When gasoline stations around New 
Orleans began to sell to the public 
at under their posted prices, Mr. Hud- 
son figured out a unique plan which al- 
lows him to offer a discount to a certain 
class of trade but to draw a hard and 
fast line there and which also involves 
the sale of a tidy volume of motor oil. 
He went to selected stores and industrial 
concerns where a number of people 
were employed and told their proprie- 
tors that, if enough of the employes 
would come in on the plan, he would 
sell them gasoline at two cents off at 
his one station—-provided that each 
person would also buy a five-gallon can 
of his motor oil at his regular price 
for a sale of this quantity. 

The individual is billed for the oil at 
the address where he works and the oil 
is stored at the station in a special five- 
gallon container with the name tagged 
on it and used as the purchaser calls 
for it. There are no markings on the 
can itself and the cans are re-used in 
this service. The customers have to 
be in on a group sales arrangement 
and they have to come to this one sta- 
tion for their motor oil and gasoline 
both 

The Marine Oil Company has also 
figured out a plan to meet the compe- 
tition of the cut rate automotive ac- 
cessary stores, of which there are sev- 
eral in the vicinity of its service sta- 
tion. When a customer asks the price 
of light bulbs, ar a fan belt or spark 
plugs, the station quotes a price as 
low as that of the cut rate store and 
then adds that, if the installation is 
made at the station, there will be a 
service charge of whatever amount is 
necessary to bring the price to the full 
listed figure; sometimes the price, in- 
cluding the installation, is even higher. 
Customers are told that, if they buy 





either have to install the item them. 
selves or pay a garage man for doing 
it and that the service station’s price 
includes also the installation charge. 


T HIS station sells 35-cent motor oil 
by showing the customer what a smal! 
amount is actually spent for prope 
lubrication of his automobile, when he 
uses premium oil, and telling him what 
a repair bill can amount to if its lu 
brication is neglected. It gets $1 for 
lubrication jobs, while some nearby 
Stations sell a grease and wash job 
both for that figure, by showing that 
the work is done by men who know 
how to lubricate a car thoroughly. 

In front of the service station, unde) 
the company’s name, are the words. 
“Wholesale and Retail’. “I want peo 
ple who stop at the station to know 
that we are also in the wholesale oil 
business,” said Mr. Hudson, “and |] 
don’t know any other way to tell them 
that fact plainly. Sometimes people 
who are retail customers for gasoline 
or motor oil turn out to be wholesale 
customers for something alse we have 
to sell.” 

Mr. Hudson started his business as 
a stock company, his larger customers 
being his stockholders, the provision 
being that, as they retired from busi- 
ness, he was to have the option to 
buy in their stock. This was back in 
1902 and now he is virtually the entire 
owner of the business. He has taken 
an active part in civic affairs in New 
Orleans and was the head of its port 
commission at one time. At noon now, 
on certain days of the week, he puts on 
his hat and goes down the street to a 
director’s meeting in a magnificent 
modern building, the white masonry of 
its upper stories standing out vividly 
against the blue of New Orleans sky: 
and he will tell you that he helped to 
organize that bank, along with a group 
of other men who had faith in the fu- 
ture of their city and that part of the 
South. 


Driving Time Shown On New 
A A A Map 


WASHINGTON—Hours are more 
important than miles to the motorist 
on vacation, so the American Automo- 
bile Association has issued a new mile- 
age chart of the U. S. which, in addi- 
tion to giving the mileage between im- 
portant points also gives the approxi- 
mate driving time. 

Announcing the new chart, A.A. A. 
said it is “reflective of a changed at- 
titude on the part of the traveling 
public.” 

‘Now, instead of considering “how 
far” a vacation spot is, the A. A. A. 
feels the average tourist wants to 
know, “how long will it take me to 
get there.” 

The average driving speeds shown 



































































































































































































































road service, in the city only, for pur- How ammonia cylinders are stored at the on the chart were prepared with all 

chasers of its tires. It maintains two a Po Marine Oil Co. in New factors, “such as speed laws, road con- 

light cars, equipped with an air cylin- en ae ee — ditions, congestion, and so on, taken 

der and the equipment for changing aaartatley 4 = nid es aa into consideration, and are based on 

tires. The company makes the regular ine: phanie. Giana wii. tea fal ded driving times as reported by our fleet 

charge for the repair service and, for lubricants for the diesel engines which Op- of scout cars now covering the nation’s dD | 
any call outside the city, a charge is erate the plants in many cases highways,” says the A. A. A. ” 
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Anything that flows through a pipe line is 
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best stored at General American. You can 


tlre 


accumulate cargoes by the single carload or 
: in train loads. You can lease tanks for a 
: single shipment—or for a year. You can use 
small two hundred barrel tanks, or the big 
fellows of 80,000 barrels. Your exact require- 


ments are met in the most eflicient way. 


The separate lines shown here guard your 


product from contamination. 


Low insurance costs at our terminals are 
proof of extra savings. Here you have all- 
steel tanks — finest scientific safety appli- 
ances—complete fire protection—minimum 


evaporation loss. 





They say, ‘General American are specialists 
in speed.”’ Solid trains are dispatched at all 
hours. Ships are quickly cleared. It is 
speed, with careful handling, that means 


extra savings. 





“Strategically located to\serve you 


ENERAL AMERICAN TAIN)K STORAGE TERMINALS 
oIVIiStON OF GENERAL AM ER UGRAIN’ TRANSPORTATION CORPORATION 


Goodhope, La. (Port of New Orleans) \\/ Carteret, N. J. (Port of New York) 
Westwego, La. (Port of New Orleans)\ P *, Galena Park, Tex. (Port of Houston) 


Corpus Christi, Texas 








Still more new ways to increase Summer Profits are being re- 





SUMMER PROFITS... ror 


beckons. “It is a proclamation of new 

















W 
ported to NATIONAL PETROLEUM NEWS by Independent jobbers and better values for You.” It goes 0 
Th err on to tell of the products and services a 
over the country. ey mciude: available at this company’s station. ‘ 
WHAT THEY SELL—Items added to jobbers’ lines are range Another direct mail folder has a sky- 
3 : a > cover sprinkled with white stars. 
burners, hot showers for tourists, insecticides for summer campers blue cover sprinkled with star: s! 
é ; ; It asks provocatively: “Mr. (customer’s ti 
and fishermen, snack lunches, soft drinks, candy, cigarets. name), do you know which Star to : 
ADVERTISING—Jobbers using their own ideas in advertising follow?” Upon opening the folder the t] 
, : pues 3 : star is shown leading to the station’s 
and sales letters. Concentrating their advertising in most profitable ~aien & 
trade areas. Greeting customers themselves from the pump island. A blotter recommends chassis lubri 
NEW EQUIPMENT—Computer pumps are found to cut gasoline cation every 1000 miles and changing u 
los and increase sales at stations. Larger capacit umps and Se ee n 
— . g a The company is proud of its 14,000 , 
meters cut bulk plant operating costs. Pumps and meters on trucks per month gasoline gallonage in a town 
expedite truck deliveries. of 2600 people. Its complete service , 
, ‘ station is open 24 hours a day. 
CONSTRUCTION AND MODERNIZATION—New service stations P : t! 
° . ° ° . b 
are being built and old ones modernized. Trailer camps laid out, , x 
tourist cabins built. Approaches improved at stations, walks laid ‘ 
to rest room entrances. Dealer Sales Letter ; 
Below are other ways in which oil marketers are making the Is Found Helpful 
i i f th ear's bi i i ' i 
most in profits out ° e ye ar's iggest gasoline business now in A monthly sales letter, to build good ¢ 
full swing and more ideas will be given in the next issue of NPN. will among his dealers and convince 
them he is trying to help them increase 
their business, is being sent regularly 
by C. W. Lepsch, owner of Wm. Lepsch 
& Co., Hornell, N. Y., who succeeded 
e e bs 9 his father upon the latter’s death in 
Finds His Own “Uncanned May. : 
These letters cover semi-technical] oil 
a . ° . . 
Advertising Pulls Better problems, sales’ ideas, interesting 
stunts, or bits of news. For instance, 
when the new S.A.E. specifications for 
a gear lubricants went into effect July 1, 
Some of its own home written ideas weekly. It increases this advertising Mr. Lepsch devoted his June letter to 
have been getting business results for during ihe summer. this subject, explaining how these I 
the Pyramid Oil Co., Colby, Kans., a “We feel’, Mr. Taylor continues, changes affected the ‘lubes’ his dealers 
major brand marketer when coupled “that the direct mail does us more sold. In another letter he enclosed a 
with ideas of the supplier's national sood, for it is directed in most cases copy of a 51-year old invoice from his 
advertising. to customers who are not our regular present refinery source to a customer | 
For example, one such home written patrons and to people who are not fa- who is still trading with the same sup 
ad ran in a Colby newspaper a few miliar with the high type of service plier. 
days before the Fourth, announcing the that we render. , 
company’s” five-day tire sale. A half “We are able to couple, our advertis- 
page in size, this ad dominated the ing program (with the supplier’s), Presents Bouquets 
paper with its oneinch, boldface-let- which we feel is advantageous to us. . 
tered head and the word, “SPECIAL Naturally, the advertising material LO His Customers 
in all caps set diagonally across one : es ell-worked out type. de- ; 
‘corner for attenti ralue used is of -welworked 4 ae aie setting the personal touch into busi- 
corner tor attention value. signed to get whatever good results : 
“Thi "7 M. A. Tavlot = x W h as es ie ness by making the customer feel he 
Ss aq , SaVS WS. A. ayior, ‘ » : _ oe » 4 Ss . ‘ ‘ A ° 
- a nee 1 | Oh igi re can be obtainec : € _ “ef ; - is being given more than ordinary busi- 
aR genre ne m«¢ nrg a - some of our own UNcATINEt ideas ness routine, is proving a repeat-busi- 
tion in the tire business ... and it Is which, we feel, has even more effect ness getter and advertising help to the 
of our own writing. It got results. and some increasing beneficial results. Harwood Service Station. Rochester. 
“While we do not sell as much tire One piece of direct mail used by the Minn. 
merchandise as does our 100 per cent company and furnished by its supplier Customers are given a bouquet of 
competition, we are not far behind,” he is patterned after an old-time proclama- flowers grown in the station gardens 
added. tion, set in old style type on what looks or they are promised seeds, plants or 
The Pyramid company uses both di- like brown parchment. “Give eye, give bulbs if they wish them. 
rect mail and newspaper advertising ear, to this Proclamation’, the piece “As we are located on a highway in 
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a rural district”, explained O. J. Har- 
wood, proprietor, ‘and have an acre 
of ground for a flower garden, we hit 
upon the idea of giving a bouquet with 
each reasonable purchase. 

“As we have living quarters at our 
stations, Mrs. Harwod is here at all 
times and invites the ladies to inspect 
the garden and gather what flowers 
they care for. 

“If the customer is especially inter- 
ested in any particular item, we offer 
to save seeds or plants or bulbs, if they 
will stop later for them. We get the 
name and address so that we may fol- 
low up these contacts. 

“We tried out this plan in a small 
way last season and were surprised at 
the repeat business and advertising it 
brought. 

“We believe’, Mr. Harwood contin- 
ues, “that the main point in this idea is 
getting in a personal touch with each 
customer and not make it appear as 
simply a routine matter, like giving a 
glass or dish with each purchase.” 


Sells Candy, Soft Drinks 


Candy, cigarets, pop and other soft 
drinks, and a_ nickel soft-drink dis- 
penser cooler, have been added as sum- 
mer items by Lomas Oil Co., Bismarck, 
N. D., says W. P. Lomas. 

The company has also purchased a 
three-quarter ton pickup truck and has 
added sleeping bunks for transport and 
truck drivers. 


Oil Burners Added 
To Jobber’s Line 


Above-ground storage tanks of 120 
and 200-gallon capacity are being used 
for farm trade and small commercial 
accounts, by Pennypacker Oil Corp., 
Lockport, N. Y., according to W. G 
Pennypacker. 

The company is also soliciting marine 
business, Lockport being on the Barge 
Canal in Niagara county. 

New accessories being offered by the 
company are oil burners for furnace 
and range. It has installed new me- 
tering equipment on its tank truck, and 
has bought two new trucks, one a 1'’:2- 
ton and the other a transport truck of 
1000 gallons capacity. 

One controlled service station is be 
ing built. 
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RITHE OIL MARKETER — 


Hot Showers Make 
$40 A Month Profit 


R. R. Boston, Independent marketer 
of Centralia, Ill., is operating five tour- 
ist cabins at “practically 100 per cent 
occupancy”, he says. 

“Our hot showers bring us a net of 
$40 to $50 per month, at 10 cents per 
shower,” he adds. 

Mr. Boston leases two 19,000-gallon 
storage tanks at his bulk plant to a 
competitor “for enough to pay operat- 
ing and maintenance cost on entire 
plant”, he says. He also rents a truck 


to competitors for enough to cover its 
cost of operation. 

Mr. Boston is as yet undecided on 
opening a parking lot, on buying a new 
truck and building new service stations. 
He said he “may try a beverage dis- 
tributor”’. 


Widens Approach 
To His Station 


In order that motorists may see his 
station in time to stop, Paul Peterson, 
proprietor of the Blackwell Hill Serv 
ice Station, Central Point, Ore., has 
widened his driveway “by cutting down 
many feet of high bank along the high 
way on both sides of the station, so 
there is now a clear view from 
directions.” 

“A fine, new, up-to-date rest room, 
garden pool, and flower gardens come 
into this view”, he adds. 

“In order to increase profits one has 
to have customers, so I am trying to 
make my station so attractive, 
cars will drive in,” he concludes. 

His station is open from 5 a.m. to 9 
p.m. 


both 


more 


Improved Greasing Facilities 
Brings in More Business 


Modernizing its stations, adding im- 
proved tacilities, and making greatei 
sales efforts, has been part of the bet- 
ter-business program of Paramount- 
Pingree Oii Co., Salt Lake City. The 
company operates nine bulk plants in 
Utah. 

Oil 
crease” 


sales showed “an excellent in- 
the first five months of this 
year over the same period last year, 
A. H. Ehler, president, reports. 

“This is due to a concentrated sell- 
ing effort on the part of every service 
station lessee’, he says, “pursuant tuo 
our special training. 

“We train our dealers to 
the territory surrounding their sta 
tions thoroughly”, he adds, “even to 
making a house-to-house canvass each 
month. 

“We are improving our stations con 
stantly”, he continues, 


work all] 


“adding wash 


and grease rooms and betier lubrica 
tion facilities, so that our stations are 
not only the most attractive in thei» 


particular vicinity, but offer the utmost 











in auiomotive service to customers.” 


More efficient route-planning foi 
trucks enabled the company to elimi 
nate one truck. Mr. Ehler says, “just 
because firms have had four or five 


trucks in operation for several years, 


it is hard to believe that tney can get 
along with less. However we found 
that we could eliminate one unit 


through more efficient route-planning. 
“We also discovered it was possbile 
to build a combination tank wagon and 
stake truck. At the time gasoline 
is delivered, crankcase drainings 
be picked up at the service 
tion on the same truck. This 
tion also eliminates one truck.” 
The company has purchased two new 
l'z-ton trucks the months. 
“We find ii more economical and profit 
ible’, Mr. Ehler veports, “to 
these new trucks than trucks 
are four or five years old.” 
Five new and modern service stations 
were recently leased by the 
These have wash and 
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Another Oil Transporter 


“o TWINS 


Of 


PETROLEUM CARRIER CORPORATION ADDS 4 SETS OF 
BUTLER TWIN-TANKS TO LARGE FLEET OF TRANSPORTS 


One of the major gasoline transporters in the Southeastern area is 
the Petroleum Carrier Corporation, Jacksonville, Florida. Operating a 
large fleet of transports from water terminals, this company is very much 
alive to the weight savings with safety which only Butler Twin-Tank 
Safety Transports can give them. Shown here are 1 ‘Sets of Twins” 
recently added to an already large fleet. 
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Compared To A Con- 
ventional Oval Tank 
Of Same Height And 
Width: Safer, 


hand pro 
pes See lo inerez 
1, Butler Twin-Tank strength en 

” demand | 


as a beam gives a 20 to 1 


: : : Even 
factor of safety. engineers 
ltis a de 

2. Butler Twin-Tank hopper stepping 
or liquid carrying strength lanks in 

lo carry 


is 314 times greater. 

4 7 time the 
radius in 
Iwo bot 


3. Butler Twin-Tank — shear 


strength is twice greater. 
The : adii r Butler 
4. The short radii of But Many] 


Twin-Tank shape virtually 
eliminates vibration and _ re- | 
| 


duces possibility of cracking. 


5. Butler Twin-Tank bottom 


strength or strength over the 
integral frame (most vital see- 
tion of any tank) is 8 times 
greater. 
6, “pillage on Butler Twin- 
Tanks is drained out of the 
depressed walkway at rear. This 
reduces fire hazard—protects 
tank finish. 
7, Butler Twin-Tank capacily 
is 14 gal. per inch of length 
greater. 
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BIG SWING to Greater Safety thru GREATER STRENGTH 
and MAXIMUM PAYLOAD SWEEPS ON! 


Safer, yet lower cost transportation is the reason. On the one bottom. Here, where it is vital, Butler Twin-Tanks have 8 times 
hand profitable operation calls for weight saving in transport units greater critical bottom strength. 


lo increase payload. On the other hand tightening regulations : ae ; ; 
dnl eeeater ontety. Like every great advancement Butler Twin-Tank design is 


simplicity itself. Each ‘*twin” is a stronger shape and stands the 


Even before these opposing problems began to get acute Butler strong way. Prove the extra strength inherent in Butler Twin-Tanks 
engineers had them solved with a revolutionary transport design. to your own satisfaction. Crush an egg placed flatwise between the 
lisa design that increases safety at all vital points while actually palms of your hands. Then, see how much harder it is to crush 
stepping up capacity. Actually, the two shapes in Butler Twin- Se eee seed beste Meatrewee’ edliae. 
lanks increase beam strength until it is 20 times as great as needed 
locarry the combined weight of tank and full load. At the same Before you buy any gasoline transport call upon Butler engineers to 
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Factors That Hit 


very Marketer's Prices 


Analysis of Causes of Low Prices Today; But to 


Some They are Reasons for Profitable Prices 


By Warren C. Platt, kditor 


I. IS only human nature fo) 
man to see and understand the near- 
by things that immediately disturb and 
hurt him, and particularly those for 
which he thinks he can say that he is 
not responsible. 

rherefore, we hear much in business 
ibout price cutting and other alleged 
baa business practices that have oc- 
curred right close by and that have al- 
ways been perpetrated by “the com 
petition.” If the price cutting or al- 
leged business misconduct by the com- 
petitor is important enough to occupy 
much conversation, then those nearby 


acts are taken to the exclusion of all 


else that may be happening just ovel 


the individual’s nearby horizon line, as 
sufficient explanation of each individu- 
al’s difficulties. 

Most everywhere you go in the oil 
industry you find this true. 

In oil marketing the Independent 
jobber will tell you with much vehe- 
mence and detail of alleged cut prices 
and bad practices of his “great com- 
petitor.” You call on the representa- 
tives of the “great competitor’ and 
they will charge similar misconduct 
on the part of the jobber and often- 
times offer a file of “evidence” in sup- 
port of their statements. 

So, in trying to find out what is 
wrong in oil marketing, you generally 
do not get much further than the ‘“un- 
ethical competitor” around the corner. 

Today, if the jobber or major mar- 
keiing representative, would see him- 
self and his troubles—if any—clearly, 





one should keep in mind that 


have tried to get necessary 

away. The longer they 

the more their gallonage shrinks. 
Why? 


at the lower prices. 

f How are they doing it? 
Is it better equipment? 

management? 





Where is the Bottom of Prices Today? 


As you read this article of the 16 factors that affect your prices, 
many of 
profits for some marketers while making losses for others. 

One should also keep in mind that 
to them 
kets even over considerable area, have found their gallonage drifting 
hold to the higher prices in these instances 


Somewhere among these 16 points probably is the answer, or maybe 
there are additional important points. 
Somewhere and somehow somebody is presumably making a profit 


Bet‘er location of source of supply? 


Ask yourself these questions as you read this article. 


these factors are increasing 


larger companies, when they 
higher prices in some local mar- 
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he must look past the alleged miscon- 
duct of his competitor and view al- 
most a score of factors that are at work 
to increase the keeness and severity 
of his competition and hence work to 
reduce his price, his margin and his 
profits. 

The following 16 factors are among 
the many that have worked, adverse 
ly to some but profitably to others. 
These tactors are not especially new. 
They have been coming into existenct 
and gaining in prominence for the past 
several years. All of them have been 
reported time and again in the pages 
of NATIONAL PETROLEUM NEWS. 
However, judging from the way many 
men in oil marketing talk, these points 
are probably still pretty much “news.” 


1—The Crude Oil Situation.— 


New fields in Illinois, right in the 
heart of a big consuming area, have 
developed in 2 years more than 260, 
000 barrels a day of production which 
has been thrown on the market a? all 
sorts of prices and regardless of sound 
engineering conservation, because I] 
linois has no conservation or 
ration” law. 

Illinois backed up ento the older 
fields of the Mid-Continent the same 
amount of crude oil, quite a bit of 
which has been sold at cut 
which in turn means cut 
prices. 

The Michigan fields are taking some 
of the consuming market which other- 
Wise would have been enjoyed by the 
producers of the Mid-Continent, mak 
ing the latter still more restive with 
their smaller sales, often at cut prices. 

New production along Louisiana’s 
and Texas’ Gulf coast particularly is 
continuing to develop a big refining 
industry there which is pushing into 
existing markets here and there, try 


“pnro- 


prices, 


gasoline 
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. that’s one reason why leading authorities recommend Flexible 





Atz. METAL or METAL LINED Hose for handling flammable liquids. 


‘* All hose used in un- 
loading should be 
metal lined, and 
all connections and 
fittings should be 
tight’’. 


- Quoted from 
FACTORY MUTUAL RECORD, 
December, 1938. Publication of 
Associated Factory Mutual Fire 
Insurance Companies. 








150 BROADWAY, 


Four buildings were destroyed and two others damaged as the result of 
the general alarm fire shown above which started when gasoline that was 
being unloaded from a tank car became ignited, burned through the un- 
loading hose and released a 2 inch stream of gasoline which could not be 
stopped until the entire car emptied. 


This fire points out very clearly the necessity of using fire resistant 
Flexible METAL LINED or ALL METAL Hose in tank car unloading and in 
similar cases, such as in oil burner connections, where fire hazards exist. 
Leading fire prevention authorities recommend Flexible ALL METAL or 
METAL LINED Hose for such uses because these types of hose will not burn 
through. 

In addition to this important safety feature, Flexible 
METAL LINED or ALL METAL Hose provides positive metal 7 , 
to metal contact which greatly reduces any fire hazard due | PACT Bog, | 
to static electricity. | ; | 


Write for your copy of the “FACT BOOK”. It's packed / 
full of useful information on the many applications where La 
Flexible ALL METAL and METAL LINED Hose can cut costs 9 “—"—={“— 


as well as eliminate hazards. 
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ing to get a share of the business with- 
out unduly disturbing prices. 


2—Transportation,— 


BY WATER—Continued great devel- 
opment of petroleum products moving 
by tanker and barge, owned by major 
company and small company and In- 
dependent jobbers. As new water ways 
are opened up to navigation each year 
and as all refiners and all marketers 
do not see or cannot avail themselves 
of these new facilities at a given mo- 
ment, the result is the newer low cost 
transportation makes for ragged prices, 
generally called ‘cut prices’, though 
they may be entirely profitable prices, 
by which a particular marketer is try- 
ing to increase his volume of business 
beyond the natural percentage of 
growth of “his market.” 

BY TRUCK AND TRUCK TRANS- 
PORT These are not only reducing 
materialiy the hauling cost but their 
Nexibility permits a marketer to in- 
vade new territory and at a saving in 
COSL. 

BY GASOLINE PIPE LINES—These 
so far have probably not created lower 
markets so much as they have served 
to hold existing markets for various 
refiners and refining groups that other- 
wise would have had to drop out of 
iheir old territories against the com- 
petition of water transportation, crude 
oil pipe lines, truck transport and “price 
selling” at trackside stations. For il- 
lustration, the refiners in the Great 
Lakes Pipe Line would have had either 
10 have found some other cheap way 
to move their gasoline north, or else 
would have had to have dropped out 
ot that vast northern market just as 
the smalier and “unbranded” Mid-Con- 
tinent refiners have done. Whatever 
the reason, the net result is that the 
gasoline pipe lines have increased the 
competition for existing business. 


3—Direct Deliveries,— 


TO CONSUMERS- By reason of the 
requirements of many consumers get- 
ting larger, there has been a steady 
rrowth in direct deliveries from refin- 
ery or marine or pipe line terminal 
to those consumers. 

TO SERVICE STATIONS-—-Because 
of the continued great growth of gaso- 
line consumption per square 100 miles, 
say, and for other reasons later noted, 
more and more service stations in the 
larger consuming areas have built up a 
gallonage permitting them to receive 
gasoline in tank car and in truck trans- 
port. As their volume of business in 
many cases is greater than that of most 
western jobbers, these stations have 
therefore commanded better prices, in- 
cluding tank car prices. 


4—-Better Merchandising and 
Management,— 


National gasoline brands with their 
accompanying sales and managing ad- 
vice and service, have greatly widened 
the gulf between the good and the poor 
stations. These national brand owners 
ind their only 


distributors are not 





greatly increasing the efficiency of 
their operations and training their dis- 
tributors to be better managers and 
sellers, but are always erecting the very 
latest in modern type stations and 
equipment. They are not leaving their 
merchandising system nor its develop- 
ment to the independently owned re- 
tail station operator who has little or 
no money nor generally any manag- 
ing ability. The result is more busi- 
ness is being attracted to the newer 
type company owned stations and away 
from the poorer type, thus lowering the 
per-gallon operating cost of the for- 
mer and raising the cost per gallon 
for the poor type station. 


5—"Price Sellers’’—Trackside 
Operators,— 


The quality and efficiency of sta- 
tions and management, and also prod- 
ucts, of the “trackside” stations have 
much improved in the last few years. 
Chains of these stations that sell on 
price, are as well, if not in many cases 
much better, managed than at least 
most of those handling national brands. 
Many of these chains with their more 
direct management and more rigid ad- 
herence to style and pattern, have 
placed a glamour about their businesses 
that has done much to remove the old 
stigma of being a “price cutter’, a 
phrase that generally meant a dilapi- 
dated, run-down and dirty station and 
poor management. Over a wide area 
of this country, and particularly in the 
large gallonage sections, a price sell- 
ing station does not look like, nor mean, 
a shanty with an old rusty pump, stuck 
on a junk heap. 


6—Ethyl Brand Aids Price 
Sellers,— 


As the sale at refineries of Ethyl 
brand gasolines has became more gen- 
eral in the past several years, more and 
more price sellers have bought Ethyl 
gasolines in the open market. First 
they got “regular” grade “leaded” and 
of late they have bought and are sell- 
ing “Ethyl Premium” grade. This 
especially since the federal court’s de- 
cision a few months ago that the Ethy! 
Gasoline Corp. could not include retail! 
prices in its restrictions. Many price 
sellers now push Ethyl premium gaso- 
line at their own reduced prices and 
their own differential over “regular’’. 
They play the Ethyl emblem up at their 
stations. The result is this is the first 
time those who sell on price and do 
not have a national gasoline brand have 
had the assistance of a national adver- 
tising campaign cn which millions to: 
many years have been spent. For the 
moment the price seilers seem to be 
able to conduct their without 
maintaining as great a differential un- 
der their competitors “normal” prices 
as in the past. 


sales 


7—The Sales Power of Clean 
Toilets,— 


For the tourist and many other diiv- 
ers, clean toilets, or stations that icok 


as if their toilets might be clean, have 
a growing pulling power for station 
business. A very large number of sta- 
tion operators do not seem to realize 
that the public is being educated to 
higher and cleaner sanitary standards 
by all kinds of advertisers and maga- 
zines. Nor do these operators realize 
that the “last” gallon of gasoline will 
run the average car for 15 or 20 miles, 
which is enough to survey several 
several dozen stations in a town from 
which to pick the one that seems to 
have the cleanest and best toilet facili- 
ties. 

From comment heard one can easily 
believe that many of the traveling 
public are not so much concerned as 
to the quality of gasoline that an ad- 
vertised national brand denotes, but ac- 
cept it for the kind and character of 
toilet facilities that may be found un- 
der that brand. The desire of the pub- 
lic for cleaner toilets and the fact that 
the exterior appearance of a station 
is at least an indication of the char- 
acter of the toilet within, is widening 
still more the gulf between the good 
and the poor station, and sending more 
gallonage to the former and taking it 
away from the poorer stations, thus in- 
creasing the latter’s operating costs 
still more. 


8—The Battle of the Small 
Refiner,— 


Since the price paid by jobbers for 
so much of the country’s branded gaso- 
lines is based on and, in fact is, the 
price of unbranded gasolines sold by 
the Independent refiner to private 
brand jobbers, the national advertising 
and special merchandising service giv- 
en with the branded gasoline has proved 
a handicap to the small refiner. As 
the small refiner’s private brand job- 
ber customers compete with the na- 
tional brands by supplying their own 
advertising or else sell on a price dif- 
ferential below the regular retail 
prices, the effect of this contract set-up 
has been to drive the small refiner’s 
price steadily downward. 

This has made the small refiner’s 
position so unprofitable that many have 
quit and others have turned to other 
means of distribution, either establish- 
ing their own outlets close at home or 
seeking price sellers. The small In- 
dependent refiner has long realized that 
the jobbers who have taken on national 
brands have in fact turned against the 
Independent refiner, so the battle today 
is one for existence of the Independent 
refiner and his private brand jobber 
versus the national brand jobber and 
the latter’s major source of supply. 


9—The “Iowa Plan”’,— 


When so many of the oil companies 
leased most of their stations to their 
dealers starting in the summer of 1935, 
they turned over to men utterly un- 
trained for the responsibility, the job 
of setting and maintaining the indus- 
try’s retail prices on gasoline, motor 
oil and station services. In the inter- 
vening four years many of those old 
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station men who had been trained in 
oil company organizations, have gone 
out of the picture and the newcomers 
are without such direct company train- 
ing. The result has been continuing 
chaos. 

These station lessees, like practically 
all small business men, know only how 
to sell on price. Their trend has been 
to reduce price rather than to raise it. 
Price has not only deteriorated but so 
nas station appearance and the quality 
of station service. Today oil com- 
panies are beginning to take back at 
least some of their key stations. It 
is generally easy to spot a-direct com- 
pany operated station, even as against 
dealer stations of the same company, 
because of the noticeable difference in 
station appearance, service and in the 
men themselves. The retail price mak- 
ing of the oil industry today is in the 
hands of some 400,000 individual op- 
erators who by their very number are 
unable to act on prices as a unit ex- 
cept downward. 


10—Unemployment of Men,— 


The 10 years of depression and its 
10 million unemployed has sent men 
of all abilities to all sorts of fields of 
possible employment. As most people 
look on “storekeeping” as a relatively 
simple operation, even one requiring 
little work, it was but natural than men 
turned to running service stations as 
being a business that required no spe- 
cial training. Service stations have 
been continued in operation and new 
ones have been established, because 
men preferred to work in them at low 
wages even down to and below the 
prevailing WPA wage. 


While the oil industry is to be com- 
mended. for thus providing a means 
ot livelihood tor probably a good many 
tons of thousands of men, the effect on 
the industry has not been conducive 
to good prices and fair profits. Gal- 
lonage has been, spread thinner and 
thinner each year and costs at the sta- 
tions if figured on a good living wage, 
have gone up. Were the industry to 
raise prices—if it could—-so as to make 
operation of all stations today “profit- 
able” in the opinion of all their op- 
erators, there would certainly be such 
a new infiux of men from WPA and 
elsewhere, Manning new stations, that 
prices would have to go up again and 
igain until the whole WPA was run- 
ning service stations. And it is these 
men who today, under the “Iowa plan’, 
have the sole power to raise retail prices 
in most territories. 


11—Unemployment of Real 
Estate, Due to the automo- 
bile itself largely,— 


As better cars and better roads have 
made it easier to travel more miles 
more quickly, the population of the 
country has been spreading out over 
more land. 

This has sent people away from the 
centers of congested living and work- 
ing, With the result that there is much 
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idle real estate in down-town city areas. 
Old business buildings, even ten-story 
ones, are no longer profitable and are 
being torn down for parking lots and 
service stations. Old residences are 
being abandoned and effort is made to 
install some commercial use of the 
property, generally a filling station. 
The result is more service stations, 
many erected by the frantic property 
owner trying to get some revenue tu 
pay interest and taxes. Others erected 
by oil companies who find good loca- 
tions at now fairly reasonable prices. 
These stations, manned partly at least 
by the men thrown on the market by 
our depression, are almost invariably 
serious price hazards. In fact many 
such stations are built to sell on only 
price because of their central location. 


12—Greater employment of 
Real Estate, Due to the 
Automobile Itself,— 


As the automobile has flattened out 
cities and moved their population fur- 
ther and further into the country onto 
larger pieces of property per individual 
and hence per automobile, new areas 
have been opened up for the installa- 
tion of new service stations. At the 
same time it has not always been de- 
sirable to tear down the stations in the 
older portions because men are to be 
had who are willing to work for down 
to WPA wages who will keep the old 
investment from being a heavy loss. 

What the limit will be to their spread- 
ing out of city population it is impos- 
sible to say, but it is conceivable that 
it will continue to the extent of cre- 
ating new manufacturing and business 
communities around which will be 
grouped business men and workers liv 
ing on at least small acreage and, as 
Henry Ford is reported believing, being 
at least to some extent self-sustaining as 
to food. While car owners living in 
this way will be willing to travel a 
few miles to buy their gasoline, they 
will be met on the road by the man 
who is willing to sell a relatively small 
volume for enough to live on, especially 
as he may have his own truck garden 
right there to eat from. He will also 
sell other merchandise. How that will 
affect gasoline marketing only time 
can tell. 


13—New Motor Traffic 
Routes,— 


Contributing to the spreading out of 
the population are the new motor traf- 
fic routes. Their construction leaves 
some stations in an unfavorable or 
even ruinous gallonage location. They 
generally create new station locations. 
However they shoot the motorists along 
at such a rate and for such a long time 
that his stops are regulated more by 
the needs of nature than by the needs 
of his engine. In and around large 
cities new routes and new bridges are 
being constantly cut and erected, to 
the loss of many old service stations. 

In the smaller cities and towns 
through routes are being construct- 









ed around the towns entirely or at 
least away from the old down-town con- 
gestion, which again presents service 
station problems. 

All stations whose business is af- 
fected by any such improvements are 
some kind of a price hazard, for their 
owners and operators must decide 
whether to close them up entirely o1 
try and struggle along on a WPA wage 
and gallonage level. And always with 
the construction of such important new 
routes where considerable traffic be- 
comes concentrated, ccme the _ price 
selling station operators who may put 
up fine looking and efficient stations 
at key places where most of the traffic 
can be stopped, which greatly extends 
the influence of their low prices upon 
and down the highway. 


14—Zoning Laws that Limit 
Stations,— 


More-and more owners of good resi- 
dential property are getting laws to 
permit them to protect their use of that 
property. Practically all fair to good 
residential districts today are generally 
protected to some degree by zoning 
laws. Undoubtedly new _ residential 
areas will be absolutely protected, so 
that there will not be any unrestricted 
or unguarded pieces of property in such 
an area where a commercial enterprise 
can slip in or a “hi-jacker” hold up the 


other property owners of the com- 
munity. 
Today these zoning districts have 


forced stations to group themselves on 
their borders and in the unrestricted 
streets, and thus in putting the stations 
even side-by-side, these laws have 
made the stations appear all the more 
numerous and all the more competitive. 
A cut price sign can be seen in these 
districts by many customers of all sta- 
tions. Also a clean, high class look- 
ing station, that probably has a good 
toilet, can be easily picked out. There 
can be no question but that zoning 
has increased the keenness of com- 
petition between stations and between 


“regular” price stations and “price 
selling” stations. 
Down in the old districts, where 


residences are being abandoned and 
there isn’t any zoning, the service sta- 
tions built to serve the affluence of the 
past, are left to battle for a decreas- 
ing number of cars and oftentimes for 
a poorer and poorer class of car own- 
ers. 

Zoning laws are being asked of state 
'egislatures to apply to country roads, 
both on behalf of the rights and inter- 
ests of the property holders and also 
on the grounds of safety, in order to 
keep as long open stretches of roads 
clear of traffic turning in and off it as 
possible. The new high-speed highways 
are oftentimes closely zoned and serv- 
ice stations regulated, as a wide right- 
of-way is obtained in the first place 
and managed by government. Around 
New York City, for instance, the fa- 
mous Parkway systems, where signs 
say “Minimum Speed 45 miles an 
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This Leland motor is doomed to 
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hour’, government, as represented by 
Park Boards, controls wide stretches 
of land on each side on which it limits 
the number and type of service sta- 
tions and who shall run them; also 
government says where you can turn 
off and turn on the Parkways. 
Probably not since our forebears 
came to this country and wandered 
where they would, has the population 
been in such a state of movement. 
Then our forebears huddled in stock- 
ades and towns both for protection 
and because man and beast could walk 
only a few miles a day. Now we trav- 
el in comfort 400 and even 600 miles 
by road and 2500 and 3000 miles by 
air in a day. The oil man who builds 
new stations tomorrow will need much 
imagination to make sure he has a 
good station 10 or 20 years thereafter. 


15—More Large Quantity 
Consumer Buying,— 


As individual consumers grow and 
use more petroleum products, they 
have in time turned to buying in large 
quantities and to demanding and get- 
ting lower prices than the small buyer. 
Today they get a “consumei’s tank car 
price’, which often is as low or per- 
haps even lower than the jobber’s tank 
car price. Government has been one 
of these big buyers to get low prices. 

Years ago as the railroads grew they 
began to buy direct from the refiner 
not only because of their iarge quan- 
tities getting low prices but also be- 
cause they needed to work closely with 
the refiner on their many lubricating 
problems. While the tonnage of ail 
the Standard Oil companies was a 
mighty factor in throwing the rail- 
road business to a now extinct com- 
pany, the two facts above mentioned 
remain. 

As manufacturing’ establishments 
grew and required more lubricants and 
more expert advice, they bought the 
petroleum products they needed di- 
rect from the refiners, at lower prices 
than from the marketer. Today there 
is relatively little industrial business 
of any size that is not done direct with 
the refiners. 

When the U. S. entered the World 
war (1918) this government started 
out to buy its oils and gasolines by 
trade brand, for truck, passenger car 
and aviation use. The situation almost 
immediately became impossible, espe- 
cially in aviation. Many aviators re- 
iused to go up unless their engines 
were oiled with a _ particular brand 
and supplied with a certain brand of 
gasoline. The result was the flying 
fields were littered with cans and bar- 
rels of all the oils and gasolines known, 
bought at retail prices. 

The government organized central 
specification divisions for each of its 
petroleum uses and after much battling, 
set up its own specifications on which 
it invited bids. That cut down the con- 
fusion of brands, eliminated the ex- 
pense of handling all brands, made sure 
that the right oil or gasoline for a par- 





ticular purpose was bought, and per- 
mitted the government to buy in large 
quantities which meant direct from 
the refiner. 


That policy continues today. It has 
been expanded to include all depart- 
ments of all governments, with the 
result that comparatively /ittle petro- 
leum business is done except direct 
with the original sources of supply. 


As the truck fleets of private con- 
sumers grew in size they too began 
to buy more and more direct from re 
finers on a quantity price basis. Many 
of them set up their own specifica- 
tions which, while no different  per- 
haps than the specifications of any of 
the good brands today, neverthelss atf- 
forded the private consumer a stand- 
ard by which his own laboratory could 
check the quality of the product de- 
livered. In other words the large pri- 
vate consumer ceased to be dependent 
upon the brand as a means of pro- 
tecting himself in his own purchases 
and of insuring what he needed for 
his own use. 


When the buyer no longer needed 
the seller’s brand to protect himself, 
and when he was big enough to make 
his wants known to the seller—-right 
there started the development of con 
sumer business at consumer. discounts 
that has caused so much criticism 
within the industry of recent years. 

Furthermore, these bigger buyers 
pointed out most persuasively and defi- 
nitely that, as they were not buying 
at retail and not buying as a result 
of a company’s regular retail sales cam- 
naign, therefore they should be al- 
lowed to buy their petroleum prod- 
ucts minus all the expense of selling 
them at retail, that is minus the cos! 
of the retail advertising, minus the 
cost of the sales helps, signs, poster's, 
sales and merchandising experts and 
all the extra expense used to push 
sales through retail outlets. 


While no jobber or retailer likes to 
see any business get away from him, 
no matter what the reason, the slippage 
of this big consumer business might 
not have hurt so much had it not been 
for the fact that the refiners, in acquies- 
cing in the argument of the big buyer, 
deducted the retail merchandising costs 
from a tank car price that never had 
those retail costs in it. That tank car 
price, not only in the Mid-Continent 
refining area but most everywhere 
else, was always been for unbranded 
goods, speaking particularly of gaso- 
lines. That tank car price has been 
made by the small unbranded refine 
and not the major national brand com- 
pany. ‘The jobber who bought from 
these small refiners had to pay the 
cost of his advertising and merchandis- 
ing out of what he collected from the 
retailer and the public. But the job- 
ber who bought from a major oil com- 
pany at these unbranded prices had 
the advertising and merchandising 
help given him free of charge. Either 
the major oil company has been guilty 
of cutting the price of the unbranded 
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refiner and giving away something ex- 
tra like a premium, or else it never 
realized that the cost of the advertis- 


ing and merchandising should have 
been added to the unbranded price. 


The result was that, when the major 
companies came to giving the large 
consumer an unbranded price, it ac- 
tually gave such consumers the adver- 
tising and merchandising discount 
twice, if one considers price from a 
sound accounting viewpoint. 


All of this may seem fairly simple 
when analyzed back this way but it 
is not so simple. The situation came 
about through natural evolution and 
the industry’s attention being centered 
so largely on the problems at the re- 
tail end. The very size of its adver- 
tising and merchandising appropria- 
tions tended to take the industry’s at- 
tention from the important starting 
point, which is the refinery gate, where 
there is opportunity for littke glamour 
but from which tens of thousands of 
plain looking tank cars of gasoline 
emerge every day. 


But whatever the story of the rea- 
son, when price concessions once start, 
no matter how much they may be jus 
tified in a given case, competition 
makes their application ragged. It is 
hard to draw a line where a certain 
price ends and a lower one begins. 
Different men have different minds 
on that and different men have vary- 
ing urgencies for getting the business, 
or think they have. 


So the tendency has been for all buy- 
ers whose business they consider large 
enough to have a tank and pump on 
their own properties, and who think 
they do not need the protection of a 
brand, to demand a large consumer's 
price. What then is a “large consumer” 
is a matter of barter between each 
refiner and each such buyer. The re- 
sult has been a spreading of lower 
prices to the great disappointment of 
the Independent marketer and compet- 
ing major companies. 


16—The Industry's Love for a 
“Market Leader’ ,— 


When Mr. Rockefeller, Senior, was 
operating his most profitable oil mo- 
nopoly, he did all the setting of profit 
able prices. They were so remunera- 
tive indeed that competition did not 
nave to bother about getting them. 


Just a “little bit off the low” was 
still a highly pleasing price. With the 
assistance of a tremendously expand- 
ing market and large influxes of cheap- 
er and cheaper crude oils, the industry 
has been able to pursue this policy of 
leaving the “other fellow” to make its 
prices. But in the last few years par- 
ticularly the “market leaders” have 
shrunk so much that they can no ionger 
raise and maintain profitable prices 
over all comers. These “market lead- 
ers” in order to hold their gallonage 
have found it necessary to meet low 
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prices until they too, in effect, are sell 
ing at a “little bit off the low.” 


Until every man in the industry, 
salesmen included, realizes that it is 
his responsibility tv make his own price 
and not leave it to the “other fellow’; 
until every man learns that he must 
fight his price up to the extent of his 
ability, the industry’s prices can go 
no other way than downward. That is 
the only way they can go when the in 
dustry’s whole thinking is to sell “at 
the low” or a “quarter under the low” 
of the other fellow’s price. 


The foregoing are offered as at least 
some of the factors that are affecting 
prices, and mostly adversely, in the oil 
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industry today. They are not all of 
the causes. Not all of the foregoing, 
perhaps, effect every jobber or apply 
to every part of the country. We offer 
as much explanation as to the man 
ner of the coming of these factors as 
We reasonably can. However, such ex- 
planation is not by way of defense or 
approval of the bad practices these 
points may indicate. 

We believe that a study of all these 
factors by every oil man will permit 
him to do some intelligent planning 
either to avoid them or to make these 
factors work for him, to the end that 
he may have more to say about a price 
of his own making on his own mer- 
chandise. 





BLACKMER builds rotary 
pumps for handling any 
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of FHA insured 
loans applicable to oil marketing 
properties are reduced and the loan 
period shortened, in amendments to 
the Federal Housing Act effective July 
1. The changes are: 


Loan limit reduced from $10,000 
to $2500. 


Loan period shortened from 5 
years to 3 years and 32 days. 


Cost raised—A charge of % of 
1% for modernization and non-resi- 
dential buildings, and % of 1% for 
residences is provided. This is to 
be borne by the bank making the 
loan and cannot, says FHA, be 
passed on to the borrower. 


The New Deal has recently intro- 
duced in Congress several bills propos- 
ing loan of upwards to Three Billions 
to help the “small business man,” 
among others. Amendments to the 
housing act, however, are contrary to 


FHA Tightens Up On Loans 


Modernization 


these proposals to help “little busi- 
ness.” While FHA loans for construc- 
tion of any non-residential building for 
agricultural use can run as long as 10 
years, loans for construction or mod- 
ernization of non-agricultural commer- 
cial buildings, such as service stations 
and garages are reduced to a maxi- 
mum of 3 years and 32 days. 

Finance charges are not changed by 
the amendments, remaining a maxi- 
mum of $5 per $100 for modernization 





Maximum 
Type Use of loan amount 
CLASS 1 Alterations or repairs 
to or in_ connection 
wit existing struc- 
RE Se ras A nee ares $2500 
CLASS 2. Construction of non- 
residential buildings... $2500 
(a) Non-agricultural 
(b) Agricultural 
CLASS 3. Construction of resi- 
dential buildings $2500 
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and construction of non-residential 
buildings and $3.50 per $100 for new 
residential loans. 

As in previous regulations, property 
owners must sign notes for a loan, or 
the borrower must have a lease run- 
ning at least six months past maturity 
of the loan. 

Briefly, new amendments divide Title 
One FHA loans into three classes, 
maximum amount being the same, 
$2500: 


Maximum Insurance 
finance charge premium 


Maximum 
maturity 


3 years, 32 days $5 per $100 % % 
3 years, 32 days $5 per $100 % % 
10 years, 32 days $5 per $100 ™ % 
10 years, 32 days $3.50 per $100 in % 


REPAIRS in Class 1 loans include 


carpentry, masonry, electrical and 
plumbing work. 
REDECORATING includes floors, 


walls and woodwork. New floors or 
“permanent” floor covering, such as 
tile or cemented linoleum, may be laid. 


REMODELING includes structural 
changes, such as building or remov- 
ing partitions, building additions or 
converting a building from one type to 
another. 


MODERNIZING includes _ building 
cabinets, shelves or other conveniences; 
installing new plumbing, heating and 
wirin:y or modernizing old systems. In- 
stallation of septic tanks or cesspools 
or the drilling of water wells, with 
plumbing equipment, would also be 
eligible. 


LANDSCAPING includes improving 
ground on which building stands, grad- 
ing, laying walks, building fences and 
planting. 


Loans may not be used to complete 
unfinished buildings. This, however, 
does not exclude loans for repairing 
buildings damaged by deterioration, 
flood, fire or other casualty. Neither 
does it exclude the construction of an 
attached garage or other attached 
buildings in connection with a com- 
pleted building. 


Construction of a gasoline service 
station, or other buildings in connec- 
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Service station modernization of the type 
which can be done under an FHA insured 
loan. The building above has been re- 
modeled with a new exterior and the re- 
moval of the small canopy. Such loans 
cannot be used to purchase gasoline 
pumps or other movable equipment 





tion with the oil industry would fall 
under Class 2, Sect. (a) above. 

Cost of equipment used in the opera- 
tion of a business occupying the build- 
ing may not be included in the loan, 
but the cost of heating or lighting sys- 
tems may. 

“For example,” the FHA states, “if 
the loan is used to build a ‘gas’ station, 
part of the loan may be used to install 
a heating system but not to buy and 
equip the structure with pumps or 
other trade equipment.” 

No part of the loan may be used to 
purchase land or existing buildings. 
More than one new structure, tourist 
cabins for example, may be built on 


a single piece of land, if the total 
amount expended does not exceed 
$2500. 


Class 3 loans are for financing con- 
struction of new buildings used “wholly 
or in part as residences,” says FHA. 
This includes vacation cottages, filling 
stations, roadside stands, and similar 
commercial buildings which contain 
living quarters. 

It is relatively simple for oil mar. 
keters to apply for an FHA insured 
loan. Over 13,000 banks and other lend- 
ing institutions have been approved by 
the housing administration and are 
supplied with standard credit state- 
ment-applications, to be filled out by 
the prospective borrower. 

Regular income, as well as a good 
credit standing is necessary. The form 


to be filled out requires personal and 
credit information. Description of the 
proposed improvements or installa- 
tions, their estimated cost and the con- 
tractor doing the work must be out- 
lined. 


The borrower must certify that all 
proceeds of the loan will be used ex- 
clusively in payment for alterations, 
repairs or new construction eligible 
under the act. 


Some banks make it a rule to pay 
the contractor after the work has been 
satisfactorily completed, the borrowe1 
at no time receiving the money. 

A practice which is frowned on by 
many banks is for the contractor to 
make arrangements with the borrower 
to do the work, and attempt to sell the 
notes to a lending institution. Many 
banks refuse to purchase such notes, 





insisting that the borrower deal di- 
rectly through the bank. 

J. L. Wadsworth, FHA administrator 
for northern Ohio, gave the schedule 
of payments on a $2500 loan, to show 
the cost to the borrower. This amount 
is the maximum insured under new 
amendments; payments on _ smaller 
loans would, of course, be correspond- 
ingly lower. 


Monthly 

Period Total note payment 
12 months $2631.58 $219.30 
18 months 2692.31 149.58 
24 months 2753.04 114.71 
36 months 2874.50 79.85 


Applying this schedule of payments 
to a service station with an average 
monthly gasoline gallonage of 5000, the 
station operator would have to pay 4.4 
cents per gallon for principal and in- 
terest on a 12 months loan. 

Spreading his payments out over a 
longer period, however, the station 
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operator could decrease his cost pe! 
gallon, but he would also increase the 
total cost of the note to him from 
about $131 for 12 months to $374 fo 
36 months. 


The cents-per-gallon cost on 5000 
monthly gallonage would drop 19 
slightly under 3 cents, with 18 months 
maturity, for 24 months to about 2.2 
cents and to slightly over 1.5 cents pei 
gallon when the loan runs 36 months. 


While at least one authority states 
that, if it cost more than one cent pel 
gallon to pay off a service station 
modernization loan it is a poor invest 
ment, the value of the loan should also 
be considered in terms of increased 
business it will bring into the station, 
or a decrease in operating costs. 








Dear Editor: 

May I be allowed to comment on 
Mr. J. Howard Pew’s case against Mar- 
keting Divorcement. The writer has 
been either employed in or engaged in 
the lubricating oil and grease end of 
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the business for the past forty years. 
Being on the sidelines, as you might 
say, I have not absorbed the view- 
point of the motor fuel jobber, and 
have taken issue with the proponents 
of disintegration, although during the 
years there have arisen many situa- 
tions that have caused my blood to 
boil and that were patently unfair, un- 
ethical, and sometimes illegal. 


Of all the two-fisted fighting men in 
the industry, I give the palm to the 
Pews. They apparently go along do- 
ing business independently and don’t 
give a tinker’s dam about what the 
other fellow thinks or does. 


In the matter of transportation, I 
fail to see where any great increase in 
price would be necessary if in fact any 
at all. If tankers were in other hands 
they could be chartered. If pipelines 
were common carriers, in fact, they 
could be used as such. The same 
stockholders could hold stock in a 
transportation company that hold stock 
in the oil company. 

To meet one of Mr. Blazer’s objec- 
tions, could not the refiner be allowed 
to operate bulk terminals to supply 
jobbers, taking advantage of cheap wa- 
ter transportation. 

While Mr. Pew states his company 
shows profit in each branch of the in- 
dustry, that is certainly not true of oth- 
er companies, and the industry as a 
whole is on trial and not just Mr. Pew’s 
company. Showing of profits or losses 
sometimes are due to bookkeeping 
methods. 

Speaking of filling stations, while 
the major companies have divested 
themselves of the operation, they still 
own and lease their stations, and con- 
sidering the chain store and unemploy- 
ment and old age taxes they are dodg- 
ing, probably think it a smart thing. 
This is simply a tax-dodging scheme. 

The Standard of New Jersey only 
operate six stations where they once 
operated 2100. The saving in unem- 
ployment and old age taxes alone 
should be close to a half-million dol- 
lars, Maybe more. 

As for the filling station being in- 
dependent, that is mere hooey. They 
can change from one gas to another, 
but suppose they handle more than one 
gas, then the margin is cut. 

When it comes to operating cheaper 
than the jobber, that is another far- 
fetched idea. In looking over the list 
of an independent jobbers association, 
who by the way are endorsing this 
legislation, I find 43 jobbers listed. Six- 
teen distribute Shell products, six 
American, four Cities Service, three 
Standard Oil of New Jersey, three Con- 
tinental, two Texas, one Sinclair, and 
eight, the smallest of the lot, Inde- 
pendent. 

If the jobber did not do a better job 
of marketing, he could not exist, and 
he would not be distributing the major 
company products. 

With the statement that motor fuel 
jobbers have never handled hundreds 
of petroleum products, have no facili- 
ties for handling them, and no con- 
tracts with or knowledge of the busi- 
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ness in them, I thoroughly agree, but 
they might learn, Mr. Pew did. 

Frankly, dollar for dollar invested, I 
believe the jobbers have more brains 
and are better merchandisers than the 
majors, but the prestige accruing from 
immense wealth and influence wielded 
therewith, ofttimes prove insurmount- 
able. I wonder where some of the men 
who speak so glibly of the jobber, 
would be if they were in his shoes and 
did not have the wealth and power be- 
hind them that they have? They would 
be just another “lousy jobber,” for 
that is just what their salesmen class 
us as when they call on the trade. 

Mr. Paul G. Blazer in his statement 
against the bill gave a diametrically 
opposite picture of the jobber to that 
given by Mr. Pew. One or the other 
is wrong. 

From my own observation over the 
years, it has been the jobber who has 
forced prices to a lower level, except 
in those instances where a deliberate 
attempt was made to wreck some par- 
ticular jobber. The independent job- 
bers in the East are at a greater dis- 
advantage in obtaining supplies than 
those of the Middle West due to the 
lack of independent refining facilities 
and crude oil production, and are pos- 
sibly more articulate in the support 
of this legislation for that reason. 

Following Mr. Pew’s ideas to a con- 
clusion, there are about 20 oil com- 
panies who should own and control all 
the oil business in the country. The 
investments of the jobbers and _ inde- 
pendent refiners should be scrapped. 

There is a crying need for the re- 
vamping of the marketing end of the 
industry. This has been proved by 
several recent investigations. Profits 
are sacrificed for volume daily. 

In conclusions, get this straight, 
there is no major oil company that 
does as good a job as the independent 
jobber who knows his business. We 
might not make much money, but we 
have a hell of a lot of fun. 


A. B. Gardner, president-treasurer 
United Oil Co., Inc., 
Baltimore. 














Mexico at the Bar of Public Opinion, 
a “survey of editorial opinion in news- 
papers of the Western Hemisphere” 
concerning Mexico’s appropriation of 
American and British oil properties 
in that country in March, 1938, has just 
been issued by the Mail and Express 
Publishing Co., 160 Varick St., New 
York, under the copyright of Standard 
Oil Co. (N. J.). 

The compilation was made by Burt 
M. McConnell, former member of the 
Literary Digest Editorial staff, and 
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contains editorials and special articles 
from more than 300 newspapers, press 


associations, magazines and foreign 
publications (‘in Central and South 


America). 
In his preface, Mr. McConnell states 
that he was given carte blanche in the 
preparation of his book the ultimate 
impression to be gained from which 
is best expressed in Secretary Hull’s 
note to the Mexicon government of 
August 22 last year, in which he said: 
“The taking of property without 
compensation is not expropriation. It 
is confiscation. It is no less confisca- 
tion because there may be an ex- 
pressed intent to pay some time in the 
future.” 
Returning to 


Author McConnell’s 


preface for a “nucleus” around which 
the book was built, one finds: 
“The rights of their (the expropri 


ated companies’) stockholders were en- 


tirely ignored by President Cardenas 
when he confiscated American owned 
properties in Mexico. Of even greater 
import to our national economy than 
the loss or jeopardy of such invest- 
ments caused by President Cardenas’ 


action, is the loss in foreign trade 
which directly followed... .” 
Final chapter in the book quotes 


from editorials suggesting means for 


dealing with Mexico in the present 
(and lingering) crisis. The chapter, 


summing up all that has gone before, 
is entitled: “Shall we deal with Mex- 
ico with a firm hand?” 
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Mid-Continent 


TULSA, July 24.—-Gasoline was of- 
fered less freely in the open market 
by Mid-Continent suppliers than for 
some time past according to reports 
here the past week. This was attrib- 
uted by some market observers to the 
fact that inter-refinery purchases of 
several hundred cars of gasoline, and 
also the fact that consumption, as 
reflected in shipments against con- 
tracts, has been unusually heavy. 

An Oklahoma refiner reported buy- 
ing 50 cars of 67 octane leaded gaso- 
line last week. Refiners for the most 


part said their gasoline quotations 
were unchanged and no open _ spot 


sales were reported. 


Grade 26-70 natural gasoline was 
said to be in good shape, but reports 
indicated that demand currently was 


centered on lower vapor pressure 
grades. Quotations and sales prices 
reported last week for Grade 26-70 


were at 2.75 cents, Group 3 and Breck- 
enridge. 


Eastein 


NEW YORK, July 24.—-Posted prices 
for gasoline along the eastern seaboard 
generally were unchanged during the 
week ended July 22, according to re- 
ports of suppliers. Although seasonal- 
ly heavy movement of gasoline was 
said to be exceeding early expectations, 
suppliers said conditions both at the 
Gulf and in local markets were re- 
sulting in considerable shading of 
posted prices, particularly in the New 
York and Boston districts. Confirma- 
tion of rumored sales, as much as 
0.25 cent below postings, could not 
be obtained. 


alifoani 


LOS ANGELES, July 22.—Warlike 
maneuvers across the Atlantic brought 
increased inquiry for petroleum prod- 
ucts into the California market. Quo- 
tations were reported made on one 
cargo of 87 octane, leaded gasoline for 
Atlantic foreign lifting within 60 to 
90 days. 


A cargo of 64 octane, 390 e.p. was 
reported sold to a European buyer, 
but the supplier was reluctant to dis- 
cuss price in view of interest in a 
second cargo. This also held true for 
a cargo of gas oil which was lifted 
a week ago for the Orient. 

With a maritime strike in prospect 
for the Pacific Coast next September, 
inquiry for package goods was re- 
ported looking up. One supplier was 
reported in a 100,000-case sale of ex- 
port kerosine to Siam. The price was 


not available but was said to be less 
than $1.65 a case, c.i.f. 

Domestic markets reflected some 
uncertainty in competitive grade gaso- 
line quotations, with independent 
plants making deliveries in the Los 
Angeles Basin at 6.75 cents, exclusive 
of tax. This was 0.25 cent lower than 
minimum quotations reported a week 
ago. 

Suppliers reported an unexpected 
firmness in fuel oil prices. Heavy prod- 
ucts were reported moving at 55 cents 

up 5 to 8 cents a barrel—and light 
grades were bringing about 10 cents 
a barrel more, it was said. 


Gulf 


NEW YORK, July 24.—A Gulf re- 
finer reported the past week the sale 
of a cargo of approximately 75,000 
barrels of 48-52 diesel index gas oil 
at 3.25 cents, early August lifting, for 
export shipment. An unconfirmed re- 
port of the sale of 80,000 barrels of 
Grade C bunker fuel at 75 cents for 
early August lifting, domestic ship- 
ment, was also heard here. 

Prices at the Gulf generally were 
reported unchanged during the week. 
Of two foreign inquiries which had 
been reported for cargoes of gasoline. 
one was said to have been withdrawn, 
and the other temporarily suspended 
in expectation of more favorable of- 
ferings in the near future. 


Pennsylvania 


CLEVELAND, July 24.—Quotations 
for refined products in western Penn- 
sylvania generally were reported un- 
changed in the week ended July 22. 
teports from.some refiners indicated 
volume of lubricating oil business was 
good and that bright stock and neutral 
oils were scarce. 

A refiner who had been quoting 3 
cents, New York, for 124-126 A.m.p. 
white crude scale reported reducing 
his quotation to 2.95 cents, but no 
other changes in quotations were re- 
ported. Shading of quotations for U. S. 
Motor, “Q” gasoline, and kerosine for 
Ohio delivery was indicated in some 
quarters. 








N. P. N. Gasoline Index 


Dealer Tank 
T.w. Car 
Cents per Gal. 


July 24 ........ 9.67 5.68 


Month ago ...... Sz O01 
VEATCOPO: soe 10.24 6.13 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 





























Mid-Westen 


CHICAGO, July 24.—Open spot sales 
of 17 cars of gasoline were reported 
by tank car marketers here last week, 
and quotations generally were re- 
ported unchanged. One tank car mar- 
keter said he had sold 10 cars of 
straight run gasoline, f.o.b. Central 
Michigan, at 4.25 cents for shipment 
into Wisconsin. 

Occasional unconfirmed reports of 
price shading on 70-72 octane leaded 
gasoline were encountered. Some re- 
sellers cited large movement of leaded 
gasoline from Michigan refineries into 
Wisconsin and Illinois as a factor in 
decline of leaded gasoline movement 
from southwestern refineries. Jobber 
demand for shipments against contract 
generally was said to be good. 


Wax 


NEW YORK, July 24.—Prices 0.15 
to 0.2 cent per pound lower were re- 
ported the past week for crude scale 
waxes at New York and New Orleans. 
Demand for certain scale grades, which 
suppliers said had been unseasonably 
heavy, was said to have slackened with 
the scarcity of these grades less 
acute than for some time past. Fully 
refined waxes were unchanged, re- 
ports indicated. 


Fuel Ol 


CHICAGO, July 24.-Light fuel oils 
were offered at lower prices by some 
Chicago tank car marketers the past 
week. Two marketers reported reduc- 
ing their quotations 0.125 cent a gal- 
lon. Prices reported at the end of the 
week ranged from 3 to 3.75 cents 
for No. 1 prime white, 2.875 to 3.25 
cents for No. 2 and 2.75 to 3.125 cents 
for No. 3 oil. 

Consumer demand for heavy indus- 
trial fuels against contracts continued 
to hold up well, resellers said, and 
quotations generally were reported un- 
changed. 

* * * 

TULSA, July 24.—A one-car sale of 
14-16 fuel oil was reported last week 
by an Oklahoma refiner. No other open 
spot sales of heavy fuel oil were re- 


ported in the Mid-Continent. Ship- 
ments against contracts were fairly 


heavy, reports indicated. 

Little activity was reported in the 
light fuel oils. Quotations generally 
were unchanged, according to reports. 

: * * * 

NEW YORK, July 24.—Higher prices 
for No. 2 fuel oil were reported by sev- 
eral suppliers in the Boston, Provi- 
dence and New York districts the past 
week. Increases generally were 0.125 
cent at New York and Providence, and 
0.25 cent at Boston. 

Three suppliers at New York and 
Boston and two at Providence also re- 
ported advancing their quotations for 
diesel oil, shore plants, and 28-34 gravi- 
ty gas oil. 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days) unless otherwise staled. Prices in cents 
per gallon, except heavy fuel oils in dollars per barrel of 42 gallons, waz and petrolatums in cents per pound in barrels, tank car lots, FOB refineries in 
districts designated, except where otherwise noted. Inter-refinery and export prices not included unless so stated in the respective markets. Fe 
municipal tazes not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are deler- 

tM. D-357-33T; and lubricating oil specifications determined according io A.S.T.M. methods, unless otherwise noted. 


deral, state or 








Gasoline 
Prices Effective July 24 July 17 
OKLAHOMA 
U.S. Motor: (Octane L-3) 
62 oct. & below.... 4.25 4.625 4.25 4.625 
63-66 oct........ 4.50 1.875 4.50 1.875 
67-69 Oct... cc ccces 4.75 >bae 4.75 5.125 
Oe, Se S.c08 3.60 5.375 
60-62. 400 e.p........ (h) 4.25 -—4.375(h) 4.25 -4.375 
WESTERN PENNA. REFINERY QUOTATIONS 
Bradford-Warren: 
Motor gasoline: 
U.S Motor (58-62 F (h)4.625 e)4.625 
Min. 65 oct.. (h) 6.25 -6.50 (h) 6.25 -6.50 
“Q” gasoline (h) 6.25 -6.50 (h) 6.25 -6.50 
Other districts: 
Motor gasoline: 
U. S. Motor (58-62° 
i ee 1.50 5.00 4.50 5.00 
“Q”’ gasoline. . 6.25 - 6.50 6.25 - 6.50 
CENTRAL MICHIGAN (a 
Str.-Run Gasoline. . . 4.25 1.50 1.25 1.50 
U.S. Motor: (Octane L-3 
67-69 octane....... €)6.25 e)6.25 
70-72 octane 7.00 7.25 7.00 7.25 





July 24 July 17 


| CALIFORNIA (3c tax to be added if used in state) 
U. S. Motor: 


| 54-58 gravity, for in- 


Prices Effective 


state shipment 6.50 9 25 6.75 9 25 
| §4-58 gravity, for out- 
side state shipment. 6.50 — 9.00 6.50 — 9.00 
| 58-61 gravity, 375-400 
| e.p., 65 oct. & above 7.50 9.75 7.50 - 9.75 
| N. TEX. (b) 
| U.S. Motor: (Octane L-3 
62 oct. & below... 295 - 4.50 4.25 — 4.50 
63-66 oct cossas £.4602- 3.00 4.625-— 5.00 
Gi-G9 OCb......0..+- 4.9 5.00 4.75 5.00 
i. ? 0 See 5.00 >. 50 5.00 5.50 
| 60-62, 400 e.p.... h)4.25 h)4.25 
KANSAS For Kansas destinations only) 
U.S. Motor: (Octane L-3 
62 oct. & below.... 4.50 >. 00 4.50 >. 00 
67-69 octane 4.875-— 5.50 4.875-— 5.50 
70-72 octane.... 5.29 2.aie &.25 9.875 
W. TEX. (b 
U.S. Motor: (Octane L-3 
62 oct. & below. ... (h) 4.25 -4.50 (h) 4.25 -4.50 
| 63-66 O08... .cccess e)4.75 e)4.75 
| 67-69 oct...... h)5.00 h)5.00 
70-72 oct... e)5.25 e)5.25 


Prices Effective July 24 July 17 


CENTRAL WEST TEXAS (Prices to truck transports) 
U.S. Motor Gasoline: (Octane L-3) 


62 oct. & below.... h)4.25 h)4.25 
63-66 octane....... e)5.00 e)5.00 
66-70 octane....... e)5.125 (e)5.125 

E. TEX. 

U.S. Motor Gasoline, (Octane L-3) 
CA k. =e .(h) 4.625 75 (h) 4.625-4. 75 

60-62, 400 e.p........ (h 25 h)4.25 

N. LA. (For shipment to La. & Ark.) 

U.S. Motor: (Octane L-3) 
62 oct. & below... .(h) 4.25 —4.375(h) 4.25 -4.375 
63-66 oct..........(e) 4.50 —4.625(e) 4.50 —4.625 
67-69 oct..........(e) 4.75 —4.875(e) 4.75 -—4.875 
70-72 oct...... ..- (e) S$.125-5.375(e) 5.125-5.375 


ARKANSAS  (F.o.b. 

shipment to Ark. & La. 

U.S. Motor: (Octane L-3) 
62 octane & below.. 
67-69 oct.... 


Ark. plant of one refiner, for 


1.625 
>. 00 


1.625 
5.00 


OHIO (S. O. Ohio quotations for statewide delivery 
and subject to exceptions for local price disturbances) 
70-72 octane.... er 7.375 7.375 


Continued on next page) 





Excluding Detroit shipment. (e 
Prices discontinued. 


One 


(a) Prices FOB. Central Michigan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. 
New Mexico destinations; Group 3 prices quoted for northern shipment. (c 
sellers holding licenses. (h) Two refiners quoting. (i) No quotations reported. (j 


refiner quoting. 


b) For shipment to Texas and 
['wo suppliers quoting. (g) To re- 





surrounding territory. While the prices are 


quoled on a Group 3 


MID-WESTERN TANK CAR MARKET 


Prices in this Midwestern Tank Car Market table are gathered from refiners and lank car marketers or brokers from their offices located in Chicago and the 
Oklahoma) freight rate basis, this is in accordance with the custom of the oil industry which 
uses Group 3 as a price basis for the ease of comparing prices even when the material originales in another refining district. 
| this Chicago market, the origin of the material is nol known al the time the quolation is given, oflentimes even with the quoting refiners who have refineries in more 
than one refining district. All other gasoline prices are given by and for the particular refining district where the material is made and from which il is shipped. 


Generally when prices are quoted in 

















a) For shipment to Texas and New Mexico destinations: Group 3 prices are quoted on northern shipment 


b 





Oner 


© Prices Effective July 21 July 17 
Gasoline No. 6 oe $0.35 -$0.15 $0.35 -$0.45 
Prices Effective July 24 July 17 ny — oe _— | U. G. I. gas oil. .... 2.625-— 3.00 2.625-— 3.00 
U.S. Motor: (Octane L-3) I uel and Gas Oils Range oil..... . 3.29 3.875 3.25 3. BT 
62 oct. and below... 4.00 - 4.50 4.00 - 4.50 Prices Effective July 21 July 17 Chicago Naphtha and Solvent 
67-69 oct... . cece 4.375- 4.875 4.375- 4.875 No. 1 p.w. , 00 . 7c 3 19S 3.75 FOB Group 3 as quoted by two Chicago sellers) 
70-72 oct cece £50 9.25 1.50 9.25 No. 1 straw.... $00 aan 5.00 $ 375 Stoddard solvent. ce 9.875 9.875 
a 2 No. 2 straw.......... 2.873- 3.25 3.00 $25 ae naphtha. . 6.375 6.375 
. ht Se ore ei 3.125 2.875- 3.125 . M. & P. naphtha 6.375 6.375 
Kerosine NGS. «. $0 .575-$0 65 $0.575-$0.65 Mineral spirits. . . >. 300 9.375 
41-43 gravity, w.w. 3.375-— 4.00 $.50 6.335 Rubber solvent 6.375 6.375 
| 42-44 gravity, w.w. 3.625 25 3.625- 4.375 Lacquer diluent 7.375 7.375 
. . . . ry” T a] 6 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended July 21, 1939) 
U.S. Motor, (Octane Number determined according to L-3 Method 
in Okla., Texas and Mid-Western Districts): July 17 July 18 July 19 July 20 July 21 
62 octane and below: 
Oklahoma ee ee Peer rrr ree rare ee ee ee 4.25 4.625 4.25 $.625 4.25 4.625 4.25 4.625 = 4.625 
Cee III 6h sa os oki Wank Mende rdedee cae 4.25 $50 4.25 4.50 4.25 1.50 £.25 1.50 1.25 1.50 
West Tesme......... peaares aca wiarece c) 4.25 -4.50 c) 4.25 -4.50 c) 4.25 -4.50 c) 4.25 -4.50 c) 4.25 —4.50 
Mid-Western (Group 3 basis)... .........ccceceeees 4.00 1.50 4.00 4.50 1.00 £.50 4.00 4.50 1.00 1.50 
| 63-66 octane: 
| MII ro as aay has ooo aw Sid DMV TAR en eer aekweeees 1.50 4.875 $.50 4.875 4.50 +.875 £.50 4.875 150 4 875 
SAE RCI ORE ETT $.625- 5.00 $.625- 5.00 $.625- 5.00 4.625- 5.00 1.625- 5.00 
, Serer ere rr re ere b)4.75 b)4.75 b)4.75 b)4.75 b)4.75 
Mid-Western (Group 3 basis) $.25 1.50 £.25 £50 $.25 £50 $.25 1.50 25 1.50 
67-69 octane: 
| Perey ee eee a rt Pee Tea 4.75 5.125 1.75 >. 125 4.75 S599 4.75 5.125 4.75 5.325 
| i I co aka ak saa nak eens hw cake 4.75 5.00 4.75 >. 00 4.75 5.00 1.75 >. 00 4.75 5.00 
Se ee ere Mere ©)5.00 ©)5.00 c)5.00 ©)5.00 ©)5.00 
Mid-Western (Group 3 basis) 4.375- 4.875 4.375- 4.875 41.375- 4.875 +.375- 4.875 1.375- 4.875 
70-72 octane: 
EES ee PORT eS eer Tr eee eee eee ee >. 00 ». 375 >. 00 >. 375 >. 00 >. 375 ».00 >. 375 5.00 >. 375 
Cy Ns icc dc Awcae Kadcneeeese awe cweeeneci >. 00 >. 50 >. 00 >. 50 >. 00 >.50 >. 00 >. 50 5.00 >. 50 
We SE Eee reer er rrr rr rrr b)5.25 b)5.25 b)5.25 b)5.25 b)5.25 
| a Ee er eee re rr rer ee rer er Terre ree c) 4.625-4.75 c) 4.625-4.75 c) 4.625-4.75 c) 4.625-4.75 c) 4.625-4.75 
Mid-Western (Group 3 basis).......... 4.50 - 5.25 4.50 — 5.25 4.50 -— 5.25 4.50 -— 5.25 $.50 - 5.25 
Motor Gasoline, 60-64 octane: 
EES a eer ere ee or i se » 90 5.75 > 90 >. 75 5.90 5.75 , 90 ae ; OO 
PRUGGCINTAR GIBETICE. . 2... 26 cccweecee 5.75 - 6.50 ».75 — 6.50 ».75 — 6.50 ».75 — 6.50 » 75 - 6.50 
Baltimore district....... - mats b)5.75 b)5.75 b)5 75 b)5.75 b)5.75 
Motor Gasoline, 65 octane & above: 
TORO OI oo cea dstceieseneenncas 6.00 - 6.25 6.00 — 6.25 6.00 — 6.25 6.00 — 6 25 6.00 — 6.25 
on PEE CUE EE 6.00 — 6.50 6.00 ~ 6.50 6.00 — 6.50 6.00 — 6.50 6.00 — 6.50 
A ee eee reer Tre CeCe Tere 6.00 00 6.00 7.00 6.00 00 6.00 00 6.00 00 
U.S. Motor, 58-62°: 
Bradford-Warren (Western Penna. aia b) 4.625 b) 4.625 b) 4.625 b)4.625 b) 4.625 
Other districts (Western Penna.)...............6505- ; $.50 5.00 1.50 >. 00 $.50 — 5.00 150 5.00 1.50 5.00 
Motor Gasoline, Min. 65 octane: , 
Bradford-Warren (Western Penna.)................ c) 6.25 -6.50 c) 6.25 -6.50 ce) 6.25 -6.50 c) 6.25 -6.50 c) 6.25 -6.50 
“QO” Gasoline: 
Bradford-Warren (Western Penna.) tie esa eee c) 6.25 -6.50 c) 6.25 -6.50 ce) 6.25 -6.50 c) 6.25 -6.50 c) 6.25 -6.50 
Other Districts (Western Penna.)..........-. 6.25 6.50 6.25 6.50 6.25 6.50 6.25 6.50 6.25 6.50 


eliner quoting. c I wo refiners quoting 












































REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). 
| except heavy fuel oils in dollars per barrel of 42 gallons, tank car lots. FOB refineries in districts designated, ercept where otherwise noted. Inter- 
refinery and erport prices nol included, unless so stated in the respective markets. 
apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor method. 

4.8.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 


Prices in cents per gallon 


Federal, state or municipal tares not included. Prices quoled 
































































‘OB GROUP : 
FOB GROUP 3 Los Angeles 


, ° Note: All above heavy 
Kerosine tion 400; light fuel, spec. 


and stove distillate, spec. 


WESTERN PENNA. REFINERY QUOTATIONS 
Bradford-Warren 


N. LA. (For shipment to La. and Ark. 


CENTRAL MICHIG “AN a | Note: Red ae prices co 





T ~ ° Prices Effective July 24 July 17 
| « « « ~ » - 3 3 
Natural Gasoline coe ees 
(Prices to blenders on freight basis shown below. San Joaquin Valley: 
Shipments may originate in any Mid-Continent manu- OORT Y TUG. 55s). + 5s: $0.55 -$0.75 $0.50 —-$0.75 
facturing distri Light fuel. .......... $0.75 -$0.85 $0.75 -$0.85 
‘ - Diesel fuel (per gal.).. 2.75 4.00 2.75 - 4.00 
> . > r - . 5 
Peten Mitentive July 24 July 1 Stove dist. (per gal.).. 3.00 — 5.00 3.00 - 5.00 


Grade 26-70. . 2.25 2.75 bas 

= , l I . Heavy fuel an SA . $0.55 -$0.90 $0.45 -$0.90 

FOB BRECKEN IGE Light fuel ; ... $0.65 -$1.00 $0.55 -$1.00 

: pf — KENRIDG! — pea Diesel fuel (per gal.).. 2.00 1.00 2.00 4.00 

Grade 26-70... .. 2.75 2.75 Stove dist. (per gal.). 2.25 5.00 2.25 5.00 

CALIFORNIA = (F.o.b. plants in Los Angeles basin San Francisco 

75-85, 350-375 ep. fi 5 5 

paeeee “35 nee ap. Sar sas = Heavy fuel $0 95 $0.95 

blending 6.00 6.75 6 00 6 75 Light fue $1.05 $1.05 

Diesel fuel (per gal. 1.50 1.50 
Stove dist. (per gal.). 5.50 5.50 


fuels meet Pacific specifica- 
300; Diesel fuels, spec. 200; 
100 


45 gravily w.w... 1.875 875 
. 46 gravity w.w es 375 e)5 37a 
Other districls: Neu tral Oils 
45 gravity w.w... 1.875- 5.00 1.875- 5.00 
46 gravity w.w... {ho 125 0 fe5 125 | WESTERN PENNA. REFINERY 2UOTATIONS 
47 gravity w.w. >.iZo- 9.25 >. 125- 5.25 Vi Neutrals N. 3 ! Vi , 1 70° F) 
» p 7 » "ol. scos . 
CENTRAL MICHIGAN (a Ee ee es ee ee 
<6 : . 7 e Se i 200 Vis. (180 at 100°) 420-425 fl. 
47-49 gravity w.w.... 150 > 20 150 5.20 i 7 
. Wis 0.6 se saKser< (e)19.50 (e)19.50 
OKLAHOMA 10 p.t.... 12.2.2... (@)18.50 (e) 18.50 
41-43 gravily w.w... 3.625-— 4.25 $.625- 4.25 1S Miho ssc ccc sccie ARO Ue (e)18.00 
42-44 gravity w.w... 3.75 1.625 3.75 4.625 25 p.t. weveeceee 16.50 -17.00 16.50 -17.00 
KANSAS (For Kanses destinations only . : - 
. - anes | 150 Vis. (143 at 100) 400-405 fl. 
41-43 gravily w.w.... e)4.125 e)4.125 | a - 
2-44 gravity w.w. 4.125-— 4.50 4.125- 4.50 | i ee ciceen oe (e)18.50 
TEX 1 | St ee eer rrr. (e)17.50 (e) 17.50 
ee ee aN BG Wb cinscateensic (e) 16.50 (e) 16.50 
41-43 gravity w.w.... 1.00 1.25 4 00 4.25 Sets <i ace ee .. 14.50 -15.50 14.50 -15.50 


41-43 gravity w.w.....(h) 3.75 -4.125(h) 3.75 -4.125 | SOUTH TEXAS 
ARK. (F.o.b. Ark. plant of one refiner for shipment | Vis Color 
to Ark. and La.) Pale Oils: ( _ al 100°F 
41-43 gravity w.w.... 4.25 4.25 100 No. 14%-2%..... 1.50 5.00 4.50 5.00 
CALIFORNIA | 200 No 2- 3. ae ee ee 6.00 6.25 6.00 6.25 
‘ . ‘ ee 6 nm | eS 6.50 6.75 6.50 6.75 
40-43 gravity w.w. > 00 7 00 > 00 7.00 500 No. 2%-3%..... 7.50 + dy i 7.50 7.75 
ci ate = er 8.00 8.25 8.00 — 8.25 
1200 No. 8-4......... 8.375-— 8.75 $.375- 8.75 
= “ | 2000 No. 4 8.50 - 9.25 8.50 — 9.25 
ie . 
Gas and Fuel Oils 
| Red Oils 
WESTERN PENNA. REFINERY QUOTATIONS 200 No. 5-6... 640 — 6 35 6.00 — 6.25 
Bradford-Warren: 300 No. 5-6....... . 6,50 6.75 6.50 6.75 
36-40 gravity . (e)4.625 ©)4.625 500 No. 5-6......-.. 7.50 - 7.75 9 7.50 ~ 7.75 
ee . , P 75 5- 00 A" Q 
Other districts: (Excluding P ittsburg th District Prices saan ag = “% ps os Shia 4 375 : = : a ; re 7 ; 
36-40 gravity 25 25 2000 No. 5-6.. 8.50 - 9.25 8.50 - 9.25 


ver oils with green cast; blue 


P.W. Distillate... . 4.00 150 1.00 150 cast red oils are slightly lower in some eases 
No. 3 gas oil, Str - "3.75 ¢.25 3.75 25 | 
U.G.L. gas oil : 3.50 1.00 3.50 1.00 | MID-CONTINENT § (Vis. at 100° F.; F.o.b. Tulsa 
Fuel Oils (Vis. at 100): | basis). 
500-700 Vis 2.375— 2.50 2 $75- 2.50 | Pale Oils 0 to 10 P.P.) 
300-500 Vis. 2.50 -— 2.75 2.50 -— 2.75 Vis. Color 
. . > == 9- pga a ae 
100 300 Vis 2.75 $25 2.75 3.25 60-85—No. 2.... 5 50 5.50 
OKLAHOMA 86-110-—No. 2 6.00 6.00 
No. 1 prime white 3.125- 3.875 3.125- 3.875 150—No 3... _9.00 9.00 
No. 1 etraw...... .  (@)3.375 3.375 | 180—No. 3 9.50 -10.00 9.50 -16.00 
No. 2 straw... 3.25 3.375 3.395 3.375 200—No. 3... ... 10.00 -10.50 10.00 -10.50 
No. 2 dark «-@) 2.75 -3.2 )2.75 -3.25 250—No. 3...... 11.00 -11.50 11.00 -11.5060 
U.G.L. gas oil (h) 3.00 -3.25 (h) 3.00 -3.25 280—No. 3 12.50 12.50 
28-30 gravity fuel oil. (e)3. 25 (e)3.25 300—No. 3 13.00 13.00 
28-30 gravity zero fuel 2.50 3.25 2.50 3.25 ; 
i 24-26 gravity fuel... .(¢) $0.85 $0 90(e) $0.85-$0.90 Red Oils 
14-16 gravity fuel (e'$0 70 (e)$0.70 180—No. 5 (e)9 00 (e)9 00 
No. 6 fuel ee (h) $0.35 $0) 15(h) $0.35-$0. 45 200—No. 5.......... 9.00 —- 9.59 9.00 - 9.50 
Range oil... (h)3 625 h)3.625 280—No. 5........ (h) 11.50-11.75(h) 11.50-11.75 
KANSAS (For Kans. destinations only). | 300—No. 5..... (h)12.00 (hb) 12.00 
No. 1 p.w. fuel oil 3.75 — 3.875 3.75 - 3.875 | Note: T he following oils, of 15 to 25 p.p., are 
10-14 gravity fuel oil. $0.45 $0.80 $0.45 - $0.80 generally quoted these amounts under 0-10 p.p.; 
| viscous oils, 0.5c; non-viscous, 0.25c. Viscous oils 
N. TEX. (b) ne - 
iia ° ah Fins (150-300 vis.), No. 4 color, generally are quoted 
No. 1 Prime white... . (@)3.75 e)3.75 0.5c above No. 5 color oils. 
N. LA. (For shipment to La. and Ark. 
20-24 gravity fuel... ..(¢) $0.95-$1 05(e) $0.95-$1.05 CHICAGO | (Vis. at 100° F 
16-20 gravity fuel... . (¢) $0. 75-$0.85(e) $0. 75-$0.85 (e) Pale Oils @ to 10 p.p. 
10-14 gravity fuel... . (e) $0 65-$0 i5(e $0 .65-$0.75 Vis. Color 
yd aig 2 Ark. plant of one refiner, for shipment 60-83-—No. 2 . 7.95 7.25 
esa A 86-110—No. 2..... 1.19 7.75 
me. 2T0eh....... 3.375 8.375 150—No. 3 9 00 9 00 
28-30 gravity gas oil 180—No. 3....... 10.00 10.00 
zero : 3.820 \.a2o 200—No. 3 10.50 10.50 
Tractor Fuel..... 450 })4.50 950—No. 3 11.50 11.50 





Prices Effecti 
CHICAGO (¢ 
(e) Red Oils: 


180—No. 5... 
200—No. 5... 
250—No. 5... 
280—No. 5... 
300—No. 5... 


ve July 24 July 17 


Jontinued 


arene 9.00 9.00 
Vee 9.50 9 ro 
aaa : 10.50 10.56 

ieee 11.50 11 20 
eI ; 11.75 11.75 


Note: Viscous oils, 15 to 30 p.p. are quoted 0.5 
lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 


to 30 p.p., 0.25 


Chicago, add ( 


x¢ lower. To obtain delivered prices in 
).25c per gal. 


Cylinder Stocks 


MID-CONTINENT § (F.0.b. Tulsa basis 
Bright Stocks: 


190-290 Vis. at 
150-160 Vis. at 


210° D. = (e)19.00 (e)19.00 
210° D: 


0 to 10 p.p Mae biwrevece 14.25 -16.00 14.25 —-16.00 


10 to 25 p.p.. 
25 to 40 p.p.. 
150-160 vis. at 


.. 13.50 -15.00 13.50 -15.00 
..... (bh) 13.25-13.50(h) 13. 25-13.50 
210° E. 12.50 -14.50 12.50 -14.50 


120 Vis. at 210° D: 


ot to 10 p.p 

25 to 40 p.p. 
600 S.R. Dar 
600 S.R. Olive 

a | ae 


beaieta .(h) 13.75-14.50(h) 13.75-14.50 

alata (e)12.75 (e)12.75 
Green.. (e)5.50 (e)5.50 
Green. . (h) 7.00 -7.50 (h) 7.00 -7.50 
ie seca (e)12.50 (e)12.50 


.....ee (h) 3.50 -4.00 (h) 3.50 -4.00 


(e) CHICAGO (Viscosity at 210°) 


Unfiltered Stez 


Bright stocks, 
0 to 10 p._p 

15 to 25 p.p 
39 to 40 p.p.. 
E filtered Cyl. 


am Refined: 


paleiere ; 9.00 9.00 
ones : 10.00 10.00 
patere wane 11.00 11.00 


160 vis. at 210. No. 8 color: 


pa tea wace 15.75 15.75 
Riess. 14.75 14.75 

= 14.25 14.25 
Stock. 13.50 13.50 


Note: To obtain prices delivered in Chicago, add 


0.25c per gal. 


WESTERN PENNA. REFINERY QUOTATIONS 


600 S.R. filterable.... 8.00 - 9.00 8.00 — 9.00 
a rere 10,90 -11.00 10.00 -1L.00 
nt, OO 10.50 -12.00 10.50 -12.00 
eg earaneriee te eyecare 13.00 -14.00 13.00 -14.00 
Bright stock, 145-155 vis. at 210°, 540-550 flash, No 
8 color: 

La, Se 18.50 -19.50 18.50 -19.50 
15 p.t. 17.50 -18.50 17.50 -18.50 
25 p.t. 16.00 -16 50 15.50 -16 50 


Petrolatums 


WESTERN PENNA. (In bbls., carloads; in tank 
cars, 0.5c per Ib. less. One refiner reports he equalizes 
freight with nearest refinery to destination). 


Snow White. 


Daly WOO. onc scans 
cream White. 
Light Amber....... 


Amber...... 
Red 


Seweresi's 5.875- 6.125 5.875- 6.125 
4.875- 5.125 4.875- 5.125 
3.875- 4.125 3.875- 4.125 
2.50 2.50 
Sralig-ane 2.20 2.25 
(e)2.125 (e)2.125 


Wax 


WESTERN PENNA. REFINERY QUOTATIONS 
In bbls., carloads, New York. 


122-124 A.m. 


OKLAHOMA = (Ia bbls. 
124-126 A.m.p., w.c. 


weale..... 


CHICAGO 
refiner, in b 


points are E, 


to convert in 
Fully refined: 


122-12 24 esa only 


p., W.C. 
ebians . (h) 2.90 — 2.95(h) 2.90 -3.00 


arses - £.00- 2.95 2.85 - 3:00 


A 


» burlap bags, carloads 


(h)3_00 (h)3.00 


(FOB Chicago district refinery of one 
ags or slabs loose, carloads. Melting 
M.P. (A.S.T.M.) methods; add 3° F 
to A.m.p. 


..2 4.25 
4.35 4.35 
4.70 4.70 
5.00 5.00 
3.25 §.25 
6 00 6.00 








(a) Prices FOB. Central Michigan refinery group basis, for shipment within Mich. 














New Mexico destinations: Group 3 prices quoted on northern shipments. (c) Excluding Detroit shipment. 
holding licenses. (h) Two refiners quoting (j) For shipment to Ark. points only. 


Shipments may origin: ate at plants outside Central group. (b) For shipnont to Texas and 


(k) Two suppliers posting. 











) One refiner q: ioting. 


Quotations. (m) 


(f) No quotations reported. (g) To resellers 


Sales 






























NA 


TION as 








PETROLEUM NEW 


























kerosine lares, where levied, are indicated in footnotes. 
June 7, 1939, or write lo NPN. 


TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service stalion prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general foolnole. 
tares, shown in separate column, include 1c federal, and state taxes; also city and county taxes as indicated in footnotes. 


Kerosine tank 





April 12, 


Gasoline 


wagon prices also do not include lares: 
Dealer discounts are shown in footnotes; for commercial consumer discounts, see NPN for March 29, 


These prices in effect July 24, 1939, as posted by principal marketing companies at their headquarters offices, but subject to laler eorrecticn. 


April 19 and 





O. New Jersey 
Essolene 
(Regular Grade) 


Consumer Gaso- Kero- 


Tank Dealer line sine 
Car T.W. Taxes T.W. 
*Atlantic City, N. J. 6.9 8.7 4 7 
*Newark, N. J........ 6.9 8.7 4 7 
Annapolis, Md. 7.85 9.35 5 8 
Baltimore, Md 7.25 8:78 § 8 
Cumberland, Md.... 8.65 11.15 5 10 
Washington, meS..... Te 9 3 9.5 
Danville, Va..... 8.45 10.95 6 12.9 
Norfolk, Va........ 7.20 9.75 6 10.5 
Petersburg, Va..... 7.55 10.05 6 11.7 
Richmond, Va. 7.55 10.05 6 10.7 
Roanoke, Va.... 8.75 11.25 6 11 
Charleston, W. Va 8.05 10.55 6 12.6 
Parkersburg, ‘5 ae : 7.35 9 35 6 2 
Wheeling, W. ay 8.35 10.25 6 12.2 
Charlotte, N. c pearets 8.4 10.9 a 11.8 
Hickory, N.C.... 8.95 1.45 7 12.3 
| a, St 8.8 11.3 7 52.2 
Raleigh, N. C........ 8.15 10.65 7 1L.5 
Salisbury, N.C. 8.45 10.95 7 11.9 
Charleston, 8. C.. 1.20 9.75 7 10.6 
Columbia, S. C. ; 8.25 10.75 7 11.6 
Spartanburg, & 6... 8.95 11.45 7 12.4 
Discount lo undivided dealers: thru territory, except 
New Jersey points, which see in “Note” below: 


Dealer t.w. price less 0.5¢ per gal. 
*Effective Dec. 1, 1938, S. O. New Jersey posted 
a minimum retail resale price of 11.2c thru New 
Jersey, except Trenton area and Cumberland county. 
Note: While the above posted prices continue at 
Atlantic City and Newark, N. J., dealers will pay ¢ 





net price of 8.2c per gal. for Essolene. Dealers 
having pumps marked only Esso, Fssolene and 
“Standard” White gasoline will pay 7.7c per gal. 


for Essolene. 

Kerosine Discount: 1c 
or more, under contract thru 
City contract not necessary 
state of New Jersey. 


price’ or 25 gals., 
territory (Baltimore 
except no discount in 


off t.w. 


Socony-Vacuum OilCo., Ine. 
(Ss. O. York Division) 
Socony Mobilgas 
(Regular Grade) 
Con- “*Split”’ 
sumer Deal- Gaso- Kero- 


New 





Tank er line sine 
Car T.W. Taxes T.W. 

Metropolitan N.Y. City: 

Boroughs of Man- 

hattan, Bronx and 

Brooklyn (Kings and 

Queens) 6 6 RS 5 6.75 
Borough of Rich- 

mond (Staten Is.). 6.6 8.5 #5 6.75 
Albany, 6.5 8.8 5 7 
Binghamton, N.Y 7.8 10 5 8 
Buffalo, N.Y 7.4 6.8 5 7.5 
Jamestown, N. Y 7 8.5 5 (a 
Plattsburg, N. Y ee 9 6 5 7.5 
Rochester, N. Y 7.6 9 5 <.08 
Syracuse, N. Y oe 8.5 5 7 
Danbury, Conn 7.3 9 4 7 
Hartford, Conn 6.9 9 1 6 
New Haven, Conn 6.8 8.25 1 6 
Bangor, Me 6.9 7.8 5 7 
Portland, Me 6.5 7.8 5 6.75 
Boston, Mass 6.5 8.25 4 6.5 
Concord, N. H (e 9.6 5 Tae 
Lancaster, N. H 8.1 10.6 5 8.5 
Manchester, N. H ta 9.2 5 1.2 
Providence, R. I 6.5 8.3 4 65 
Burlington, Vt 7 6.5 § 7.25 
Rutland, Vt 7.4 8.5 5 7.5 

*Plus 2% city sales tax computed at time of 


each sale. 
Discount lo undirided dealers: 
dealer t.w. 


0.5¢ less than “‘split” 


Atlantic Refining 


Atlantic White Flash 
Gasoline 


(Regular Grade) 


Commer- 


cial Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Philadelphia, Pa 7 8.5 5 10 
Pittsburgh. . . 8 9.5 5 10.5 
Allentown, 7.5 9 5 10 5 
Erie ideas 8 9.5 5 10 
Seranton.... & 9.5 5 10.5 
Altoona... 8 9 5 10.5 


Harrisburg 7.5 9 5 10.5 
Williamsport 8 9.5 5 10.5 
Dover, Del....... 9 5 10.5 
Wilmington. . 8.5 5 9.75 
Boston, Mass 8.25 4 6.25 
Springfield, Mass 8.5 1 7 
Worcester, Mass 8.5 1 7 
Fall River, Mass 8 A 7 
Hartford, Conn 9 4 6.5 
New Haven, Conn 8.25 4 7 
Providence, R. I 8.3 1 6.5 
Atlantic City, N. J. 8.2 4 7 
Camden, N. J. 8.1 4 7 
Trenton, N. J.. 8.2 4 7 
Annapolis, Md 9.35 5 9.5 
Baltimore, Md 8.75 5 8 
Hagerstown, Md. 9.85 5 10 
Richmond, Va.. 10.05 6 10.7 
Wilmington, N. C. 9.85 7 10.8 
Brunswick, Ga 9.5 7 *10.5 
Jacksonville, Fla 8 8 10 

*Georgia has kerosine tax of le per gal., not in- 
cluded in above price 

Discount to undivided dealers: Dealer t.w. less 
9.5c per gal. except in Georgia and Florida, dealer 


t.w. and undivided dealer price is same. 
Discounts: At Scranton, Pa., le per gal 


voluntary 
discount allowed to dealers only 


at time of delivery 


effective July 8, 1939 
Kerosine discount: Thru Pennsylvania and Dela 
ware, 2c per gal. off t.w. price on t.w. deliveries of 
25 gals. or more at one time. effective since Oct 
29, 1936 
‘ . 
S. O. Ohio 
Sohio X-70 Gasoline 
Regular Grade) 
Con- tDiv- Gaso- Kero- 
sumer _— line sine 
; Dir. {S.S. Taxes T.W. 
Ohio, Statewide 10.5 9.5 32.5 § #12 
Akron. 10.5 8.5 10.5 5 *305 
Cincinnati 10.5 9 7:3 6S *12 
Cleveland... 10.5 9.5 12.5 5 *12 
Columbus. 10.5 9 as Ss *12 
Dayton... eS 9 .S 5 *12 
Marietta. ; 10.5 9 11.5 5 *12 
Portsmouth 10.5 9:5 12.5 5 *12 
Toledo 10.5 85 Il 5 *12 
Youngstown. 10.5 9 Ss 5 "21.5 
Renown Gasoline 
Third Grade 
Ohio, Statewide 10.5 9:5 32.5 5 
Akron. exces ee $.5 16.5 5 
Cincinnati errr ae M.S 5 
Cleveland. .. re SF $5 12:5 5 
Columbus... . 10.5 9 mS § 
Dayton. . 10.5 9 1.5 5 
Marietta. 10.5 9 M.S 6S 
Portsmouth ; 10.5 95 12.5 5 
Toledo 10.5 8.5 Il 5 
Youngstown. . 10.5 9 m.S 65 


Note: Prices at other Ohio points may be obtained 
by writing NPN 

*Ohio has kerosine tax of le per gal. 
in above prices 

This price also to authorized agents, exclusive of 
0.5¢ rental 

{Prices are at company-operated service stations 

Discount to undivided dealers: 0.5 less than divided 
dealer t.w 


, not included 


S. O. Kentucky 


Crown Gasoline 
(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 
T.W. Dir. Taxes T.W. 
Covington, Ky 11.5 8.5 6 95 
Lexington, Ky 13.5 10.5 6 10 
Louisville, Ky 12.5 9.5 6 9 
Paducah, Ky 12 9 6 9 
Jackson, Miss 12 9 7 *g 
Vicksburg, Miss 12 9 7 *B5 
Birmingham, Ala 13 10 *8 8.5 
Mobile, Ala 9.5 6.5 *Q 8.5 
Montgomery, Ala 13 10 *Q *O 5 
Atlanta, Ga 14 11 7 *% 
Augusta, Ga 13 10 7 *8 
Macon, Ga 12 9 7 *g 
Savannah, Ga 12 9 7 *7 
Jacksonville, Fla 12 9 8 8 
Miami, Fla 1b.5 8.5 8 8 
Pensacola, Fla 12 9 *9 8 
Tampa, Fla 12 9 8 re 
Kyso Gasoline 
(Third Grade) 
Covington, hy 10 7.5 6 
Lexington, hy 12 95 6 
Louisville, Ky 1! 85 6 
Paducah, Ky 10 7.5 6 


Jackson, Miss 10.5 
Vicksburg, Miss 10.5 
Birmingham, Ala 11 
Mobile, Ala 8 
Montgomery, Ala 11 
Atlanta, Ga 12 
Augusta, Ga 11.5 
Macon, Ga 9.5 
Savannah, Ga 10 
Jacksonville, Fla 10.5 
Miami, Fla 9.5 
Pensacola, Fla 10.5 
Tampa, Fla 10.5 
Discounts to all tank 
Jan. 4, i 


per gal. below 
below, 


*Tares: 


consumer t.w 


aaa 


w 


8 
8 
9 


Imei 


8 
8 


enenene 


wagon consumers: 
1937, thru territory, on Crown gasoline, 3c 
price; 
regardless of quantity purchased, 


on 


Effective 


Kyso, 2.5¢ 


per month 


In the tax column is included these city 


and county gasoline taxes at the following points 


Mobile, 2c city; Birmingham, 
le city and le county; 


and Montgomery, Ala. have 
per gal., and Mississippi 0.5c, 
prices 


le city; 
Pensacola, 


le 


kerosine 
not included in above 


Montgomery, 
city. Georgia 
taxes of le 


S. O. Indiana 


Red Crown (Regular Grade) 


Stanolind 
Red 
Crown - 
Cons. 


Chicago, Il ll 9 
Decatur, Ill 11.1 9 6 
Joliet, Il 11.1 9 6 
Peoria, Ill... Itt 9 6 
Quiney, Tl 10.9 9 
Indianapolis, Ind 11.8 10 
Evansville, Ind 11.6 10 
South Bend, Ind 12.1 10-¢ 


Detroit. Mich 
Grand Rapids, 
Saginaw, Mich 
Green Bay, Wis 


Mich 


9 10 


) 
) 
l 
l 
1.3 9.4 
I 
l 
1 
I 


l 

1 

1 
Milwaukee, Wis l 
La Crosse, Wis 11.5 «610 
Minneapolis-St. Paul 11.5 10 
Duluth, Minn 11.9 10 
Mankato, Minn 11.5 10 
Des Moines, Ia 10.9 9.4 
Davenport, Ia 11.1 9 6 
Mason City, la 11.3 9 8 
St. Louis, Mo 10.7 9.2 
Kansas City, Mo 10.4 8.9 
St. Joseph, Mo 10.4 8 9 
Fargo, N. D 2:7 «%¥.2 
Huron, S. D 12 10.5 
Wichita, Kans 9.9 6.6 

*Taxes: 


and state 


taxes: Indiana has 4c, lowa 3c 
not ineluded in above prices. 





(Third Grade 
Dealer Pric 





—~ Gaso- Kero- 


Red Stano- 
-W. Crown lind Taxes ‘ 


8: 


8 
9 
8 
9 


line s 





) 4 
2 1 
1 1 
l i} 
3 1 
9 5 *10.7 
6 5 *1005 
1 > *10 
6 4 com 
4 9.7 
6 4 9 3 
9 = 10.8 
3 5 10.2 
5 5 10.4 
5 5 10.4 
9 5 10.8 
5 5 94 
9 4 *9 8 
1 1 *10 
9 e “80:2 
*4 % 
9 *4 % 
+ 1 7.9 
7 5 11.6 
5 10.9 
5 4 7.4 


in the tax eolumn is included these city 
gasoline taxes at following points: Kansas 
City, St. ious and St. Louis, le city tax. 
per gal 


Kerosine 
state tax, 


S. O. Nebraska 


Standard Red Crowa Gasoline 
(Regular Grade) 


Gaso- Kero- 
line sine 


r.W. Dealer Taxes T.W. 
(rnoha, Neb 11.5 10 6 10 3 
MeCo « 10.5 yo 6 9 
Norfolk il 9 9 6 9 
North Platte 12.3 10.8 6 11.1 
Scottsbluff. . 12 99 6 11 
S. O. Louisiana 
Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W 
Little Rock, Ark 7.25 9 75 7.5 10 . 
Alexandria, La 6.75 9.25 8 "1.5 
Baton Rouge, La 6.75 9.25 8 *9 5 
New Orleans, La 6.75 925 *10 *9 ; 
Lake Charles, La 6.75 9.25 8 *II5 
Shreveport, La 5.5 8 8 *10 
Lafayette, La 7 95 8 *10 
Bristol, Tenn 10.25 7 8 13 
Chattanooga, Tenn. 9.5 ll > 8 14 - 
Knoxville, Tenn ick 12.5 8 14.5 
Memphis, Tenn. 8 10.5 8 11 
Nashville, Tenn...... 9 11.5 8 12 
*Taxes: New Orleans gasoline tax includes 7c 
state, lc federal, and 2c parish tax. Louisiana has 


kerosine tax of le per gal.; 


in addition New Orleans 


has lec parish tax, none of which are included in above 


prices 
Price basis to dealers 
dealer price, less 0.5c. 


Undivided 


dealers 


get 





















Above prices include these inspec tion fees on both gasoline and kerosine unless otherwise one ified, per 
Arkansas, | 
in lots of 25 bbls. or more; 


Nevada, 


Alabama, | 
in lots up to 25 
sota, l 


bhik., 1 


40c on gasoline. | /2c on kerosine; 
bbls.; 2 /25c per gal. 
25e; Missouri, 3 /100c: Nebraska, 3 
Se in lots less than 50 bbls.: 
Kerosine inspection fee only: 


100c 
South Carolina, 
lowa, 3 50c; 


= 


Se: 


Michigan, L /5« 


xc per gal. in a single 
Kansas, 1 /50c, (3 
gasoline. | /20c; North C 
South Dakota, 1 /10c; 


per gal 


barrel, 20c per gal. 


arolina,. | / te; 
Tennessee, 2 /5c; 


and Wisconsin, 


Florida | /8c; Illinois, 3/100c; 


Indiana, 1 
Louisiana, 


gallon. figured on basis of 50 gallons per barrel: 
in bulk; 
50c¢ can be chi iene to meet inspection department expenses) ; 


North Dakota, | 


‘Se per gal 
1/326; Minne- 


20c; Oklahoma, 2/25c¢ per gal. lots of more than 50, in 


LO0« 



















$$ $$ — $9 rr? ————— 





























TANK WAGON MARKETS 


Tank car, tank wagon, dealer, ana service station prices for gasoline do not include taxes; they do, however, include ins 
ares, shown in separate column, inc.ude \c federal. and state fares: also city and county tares as indicated in footnotes. 

kerosine tazes, where levied, are indicated in footnotes. Dealer discounts are shown in footnotes; for commercial consumer discou 
June 7, 1939, or write to NPN. These prices in effect July 24, 1939, as posted by principal marketing companies at their h 





ction fees as shown in general footnote. Gasoline 
erosine lank wagon prices also d» not include tares; 
nts, see NPN for March 29, April 12, April 19 and 
eadquarters offices, but subject to later correction. 











Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 


i 
Dallas, Tex 8 
Ft. Worth, Tex. . 8 
Houston, Tex 9 
San Antonio, Tex 9 


Thriftane 


wnNre Lp 


lA 


Gaso- Kero- 
line sine 


Taxes T.W. 
5 8 
5 8 
5 % 


Leaded, 67 Octane, Purple Gasoline) 


Dallas. aay 
Ft. Worth. . 7 
Houston. 8 
San Antonio A ss 


2 
, 
> 


o 


U. S. Motor Gasoline 


(Third Grade) 


Dallas, Tex ea ete 6.5 
San Antonio, Tex..... 7 


mw 


v 


*These tank wagon prices apply to all classes of 


dealers and consumers. 


Continental Oil 


Conoco Bronz-z-z 


ito F 
Denver, Col 11 
Grand Junction, Col... .13.5 
Pueblo, Col ia. 
Casper, Wyo ee 
Cheyenne, Wyo 10.5 
Billings, Mont... iz 
Butte, Mont 14 
CGireat Falls, Mont 13.5 
Helena, Mont 14.5 
Salt Lake City, Utah [2:5 
Soise, Ida **14.6 
Pwin Falls, Ida 7715.1 
Albuquerque, N. M 10.5 
Roswell, N. M 9 
Santa Fe, N. M 10.5 
Ft. Smith, Ark 9 
Little Rock, Ark 9.25 
lexarkana, Ark. . 9 
Muskogee, Okla 8 
Oklahoma City, Okla 8 
Tulsa, Okla ; & 


Demand Gasoline 
Third Grade 


Denver, Col 10 
Grand Junction, Col 12.5 
Pueblo, Col ; ‘é 10.5 
Casper, Wyo 11.5 
Cheyenne, Wyo 9.5 
Billings, Mont... 11.5 
Butte, Mont 1 
Great Falls, Mont l 
Helena, Mont. . i; 
Salt Lake City, Utah .1 
Boise, Ida “_ **] 
Twin Falls, Ida. . } 
Albuquerque, N. M 
Roswell, N.M.. 
Santa Fe, N.M.. 
Ft. Smith, Ark 
Little Rock, Ark 


A.sas 
Aca e ew 
vw 


Vexarkana, Ark 5 


1 


Muskogee, Okla 
Oklahoma City, Okla 
‘Tulsa, Okla 


int 


tIncludes city tax of 0.5e. 


"Includes le city tax. 


tPrices are in t.w. deliveries 


dealers. 


*Prices include 0.le to cover 1-mill tax for toll 


bridges. 


h7T.w. prices in all states except Utah, Idaho and 


to consumers 


Regular Grade 


Gaso- Kero- 
line sine 
Taxes [T.W. 

5 l 5 
: 15 


» 
5 9 


New Mexico are to consumers and dealers 


S. O. California 
Standard Gasoline 
(Regular Grade) 


I 
San Francisco, Cal l 
Los Angeles, Cal l 
Fresno, Cal <i 
Phoenix, Ariz : l 
Reno, Nev l 
Portland, Ore. . l 
Seattle, Wash l 
Spokane, Wash l 
lacoma, Wash l 


Flight Gasoline 


Gaso- Kero- 


line sine 


Taxes T.W. 


4 11 


(Third Grade) 


San Francisco, Cal. l 
Los Angeles, Cal......1 
Fresno, Cal. . 

Reno, Nev l 
Phoenix, Ariz l 
Portland, Ore l 


Wthovimaetow 
“ 





and 


Seattle, Wash........ 12.5 13.5 6 
Spokane, Wash....... 13 14 6 
Tacoma, Wash....... 12.5 3.5 6 


*Arizona has kerosine tax of 5c per gal., not 
included in above prices. 

tWashington has 0.25c per gal. tax on kerosine 
sales, not included in above prices. 

Discount to 100% dealers, thru territory, off posted 
t.w. prices, on gasolines: on Standard Ethyl, Standard 
Gasoline and Stanavo Aviation, 3c per gal.; on 
Flight gasoline, 2c. 


Canada 


PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 
3-Star Imperial Gasoline 
(Regular Grade) 


Kero- 

Gasoline sine 

Tw. Taxes T.W. 

Hamilton, Ont.......15 8 15.5 

Toronto, Ont.. <a 8 15.5 
Brandon, Man a | 7 22 

Winnipeg, Man.......19.5 7 20.5 
Regina, Sask......... 19 7 21 

Saskatoon, Sask. .....21.3 7 23.3 

Edmonton, Alta......19.5 7 21.5 

Calgary, Alta <6 7 18.5 
Vancouver, B. C......16 7 23 

Montreal, Que........ 14 8 14.5 

mt. sonn, NB... ....43.5 10 17.5 

Halifax, N.S 3.5 10 iz. 


Discounts to undivided dealers, le off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 

. . ™” . 
Aviation Gasoline 

Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 

Ss. O. OHTO 
Thru Ohio 


Esso Aviation 
Consumer Gasoline 
TW. re 


. axes 
4B OOURED. 6.6 6 v-0 see os 18.5 5 
80 octane ae al “sp eee > 
87 octane fi.o 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 


S. O. INDIANA 


Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Chicago, Ill...........14.9 

Detroit, Mich........16.5 4 
Milwaukee, Wis......15.1 5 
Minneapolis, Minn....15.3 5 
St. Louns, Mo......... 14.5 3 
Kansas City, Mo...... 14.2 *4 
Pereo, IM. Bc. . oes 8OsD 4 
Huron, 8S. D.........15.8 5 


*Includes le city tax. 
HUMBLE OIL & REFINING CO. 
74 Octane Aviation Gasoline, Clear 
Tank Car 
FOB Baytown, Tex........... — 8.5 
CONTINENTAL OIL CO. 


Conoco Special Gasoline 


Dealer Gasoline 
Price Taxes 
Denver, Colo......... 14.5 5 
Cheyenne, Wyo...... 15 5 
Helena, Mont ae 6 
Salt Lake City, Utah. .17.5 5 
Albuquerque, N. M...14 *6.5 


*Includes city tax of 0.5c. 
Ss. O. CALIFORNIA 


Stanavo Aviation Gasoline 


rw. 
Phoenix, Ariz........ a7.S 6 
Los Angeles, Cal... 15 4 
San Francisco, Cal. ...15.5 1 
Reno, Nev Lapeer, ee 5 
Portland, Ore. .......16 6 
Seattle, Wash : 16 6 
Spokane, Wash.......19 6 


Note: For discounts, etc., see note under Standard 


and Flight gasoline above. 


Naphtha (In Tank Wagon) 


Ss. O. NEW JERSEY 


Posted Tank Wagon Prices 
Mineral Spirits V.M. & P. 


a Sh OE Pere ae 11.5 15.5 
Baltimore, Md ; ; 15.5 
Washington, D.C...... ; 15 


Discounts: Buyers taking following quantities 
at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5c¢ higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers. 











SOCONY-VACUUM OIL Co. 


I eee 10.5 12 
ei ae >) 9.5 10.5 
Rochester, N. Y............ 12 12 
Syracuse, N. Y.........c00 12 14.5 
ROONOUNE, TOR... ccccesecees ll 11 
Bridgeport, Conn........... ll 1L.5 
Peererord, GOOM. ... 2.6 cicces 10.5 ll 
Providence, R.I............ ll 12 


*Prices apply to consumers only in quantities 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 

ATLANTIC REFINING CO. 


.S 


Philadelphia, Pa............ 11.5 12 
ee ee 13 14 
PHO OS ios dis icds on 12.5 14.5 


Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 


s. 0. OHIO 

S.R. V.M.&P. 
Solvent Naphtha 

RROD. sic siuscnassoass 2.5 13.5 
Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers off t.w. price; 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75¢; 2,500 to 

1,999 gals., lc; 5,000 or more gals., 1.5c. 


Ss. O. INDIANA 
(Prices include state and federal tares) 


Oleum V.M.&P. 
Spirits Naphtha Stanisol 


Chicago, Ill....... 16.2 16.5 15.9 
Detroit, Mich. ... 19.2 18.2 19.7 
Kansas City, Mo.. 13.9 14.9 14.4 
St. Louis, Mo ‘ 14.2 15.2 12.9 
Milwaukee, Wis. . 18.8 19.8 19.3 
Minneapolis, Minn. 19 20 17.7 
Note: All prices, with exception of Missouri points, 
include state tax. Prices shown are base prices, 


before discounts. 


fg ry. ™ 
Naphtha (In Tank Cars) 
{n Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 
V.M.&P. 
Naphtha Solvent 


Se MTOR TOT LT 10.5 9.5 
New York Harbor.......... 10 — 9 
Philadelphia district......... 10.5 ae 
Re rrr eri ee i 10.5 9.5 
Providence. .......0sesereee 10.5 9.5 
{Ohio points, delivered... .. 8.5 *3 


*This is on rubber solve t. 


tIn Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 


Sohio Solvent, prices are 0.125c less than on V.M.&P. 


Price Changes 


Dates and amounts of changes. 
See table for full current prices. 


S. O. New Jersey—Kerosine: 
Norfolk t. w. cut le, July 12. 
Socony-Vacuum Oil—Socony Mobilgas: 


Burlington split dealer t. w. cut 1.5c, 
July 


S. O. Kentucky—Crown Gasoline: 
Miami cut 0.5¢c, July 12. 


Kyso Gasoline: 


Macon cut 0.5c, July 13 
Miami cut 1c, July 12. 


Kerosine: 


Tampa t. w. cut 0.5¢c, July 1 


S. O. Indiana—Stanolind: 


Mason City dealer price cut 0.5¢c, July 15. 


Fuel Oils 
S. O. New Jersey: 


1939-1940 heating oil schedule’ estab- 
lished, thru North Carolina, June 1. 
No. 2 fuel at Charlotte and Hickory 
cut 0.25c. 
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Coming Meetings 


North Carolina Oil Jobbers Assn., Ocean 
Terrace Hotel, Wrightsville Beach, Wil- 
mington, N. C., Aug. 5. 

Retail Gasoline Dealers Assn. of Wisconsin, 
7th annual convention, Hotel Retlaw, 
Fond du Lac, Wis., Aug. 8 

Michigan Petroleum Assn., Traverse City, 
Mich., some time in September. 

American Institute of Mining and Metallur- 
gical Engineers, Industrial Minerals Divi- 
sion, Tuscaloosa, Ala., Sept. 2, 3, 4. 

American Society of Mechanical Engineers, 
Hotel Pennsylvania, and Engineering So- 
cieties Bldg.. 29 West 39th St., New 
York, Sept. 4 to 8. 

Oil Workers International Union, Hammond 
Ind., Sept. 5. 

Kentucky Petroleum Marketers Assn., an- 
nual fall conference and golf tournament, 
Lafayette Hotel and Ashland Golf Club, 
Lexington, Sept. 7 

American Chemical Society, Detroit, Sept. 
9 to 13. 

North American Gasoline Tax Conference, 
annual meeting, Nicolet Hotel, Minne- 
apolis, Minn., Sept. 11 to 13 

Montana National Bituminous Conference, 
Sun Valley, Idaho, Sept. 11 to 14. 

National Assn. of Petroleum Retailers, Des 
Moines, Iowa, Sept. 11 to 14. 

American Chemical Society, Boston, Mass., 
Sept. 11 to 15. 

National Petroleum Assn., 37th annual 
meeting, Hotel Traymore, Atlantic City, 
N. J, Sept. 15, 14; 35. 

Oil Trades Assn. of New York, sports day, 
Pelham Country Club, Pelham, N. Y., 
Sept. 19. 

New Jersey Oil Trades Assn., fall outing, 
Sept. 28. 

Society of Automotive Engineers, Hotel 
Schroeder, Milwaukee, Sept. 28, 29 

National Lubricating Grease Institute, Ste- 
vens Hotel, Chicago, Oct. 2, 3. 

American Institute of Mining and Metal- 
lurgical Engineers, Petroleum Division, 
Galveston, Tex., Oct. 4, 5, 6. 

Texas Mid-Continent Oil & Gas Assn., 20th 
annual meeting and _ convention, tice 
Hotel, Houston, Tex., Oct. 5, 6, 7. 

Society of Automotive Engineers, National 
Aircraft production meeting, Ambassador 
Hotel, Los Angeles, Calif., Oct. 5, 6, 7. 

American Gas Assn., annual convention, 
New York, Oct. 9, 10 

Society of Automotive Engineers, Annual 
dinner. Hotel Pennsylvania, New York, 
Oct. 16. 

Independent Petroleum Assn. of America, 
10th annual meeting, Ft. Worth, Tex.., 
Oct. 18-20. 

National Tax Conference, Palace Hotel, 
San Francisco, week of Oct. 16. 


40th Annual National Automobile Show, 
Grand Central Palace, New York, week 
of Oct. 15. 

National Safety Congress and Exposition, 
Convention Hall, Atlantic City, N. J., Oct. 
16 to 20. 

American Institute of Mining and Metal- 
lurgical Engineers, Petroleum Division, 
Los Angeles, Oct. 19, 20. 

Western Petroleum Refiners Assn., regional 
technical meeting, Allis Hotel, Wichita, 
Kan., Oct. 5. 

West Virginia Petroleum Assn., second an- 
nual meeting, Hotel Daniel Boone, 
Charleston, W. Va., Oct. 25. 

Society of Automotive Engineers Transper- 
tation & Maintenance Meeting, Coronado 
Hotel, St. Louis, Mo., Oct. 26, 27. 

Colorado Petroleum Industries Committee, 
annual convention, Shirley-Savoy Hotel, 
Denver, Oct. 27. 

Western Petroleum Refiners Assn., regional 
technical meeting, Washington-Youree 
Hotel, Shreveport, La., Oct. 27. 

Oil Trades Assn. of New York, annual ban- 
quet, Waldorf-Astoria Hotel, New York, 
Nov. 1. 

Society of Automotive Engineers Fuel & 
Lubricants Meeting, Mayo Hotel, Tulsa, 
Okla., Nov. 2, 3. 

National Motor Truck Show, Navy Pier, 
Chicago, Nov. 8-16. 

American Petroleum Institute, 20th annual 
meeting, Stevens Hotel, Chicago, Nov. 
13-17. 

American Institute of Chemical Engineers, 
32nd annual meeting, Providence-Biltmore 
Hotel, Providence, R. I., Nov. 15, 16, 17. 

American Society of Mechanical Engineers, 
Philadelphia, Pa., Dec. 4 to 7. 

17th Exposition of Chemical Industries, 
Grand Central Palace, New York, Dec. 
4 to 9. 

West Central Texas Oil & Gas Assn., Abi- 
lene, Tex., some time in December. 

1940 

Society of Automotive Engineers, Annual 
Meeting and Engineering Display, Book- 

Cadillac Hotel, Detroit, Jan. 15 to 19. 

American Institute of Mining and Metallur- 
gical Engineers, New York, Feb. 12 to 15 

Kentucky Petroleum Marketers Assn., 14th 
annual meeting and he ay pan Brown 
Hotel, Louisville, Ky., Feb. 14, 1! 

Ohio Petroleum Marketers ‘mene Deshler- 
Wallick Hotel, Columbus, O., Feb. 27, 28 
and 29 

American Assn. of Petroleum Geologists, 
Stevens Hotel, Chicago, April 10, 11, 12 

American Petroleum Institute, Eastern Dis- 
trict, Division of Production, Columbus, 
O., April 11, 12. 

National Petroleum Assn., 37th semi-annual 
meeting, Hotel Cleveland, Cleveland, O., 
Apr. 18, 19 

Natural Gasoline Assn, of America, 19th 
annual convention, Hotel Tulsa, Tulsa, 
May 15, 16, 17. 








S. O. NEW JERSEY 


SOCON Y-VACUUM OIL CO. INC. 
(S. O. New York Division 
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TANK WAGON MARKETS, HEATING OILS 


Prices in Effect July 24, 1939 
Following are posted tank wagon prices of various grades of heating vil al the points shown in various territories 
Prices are in cenls per gallon. 


No. 1 No. 2 No. 4 


| Wilmington, Del.. 7.75 5.5 5.5 5.5 





Rtinntle City, IN. Fo... cscs 7.0 §.7% §&.7 
ER ee one “eee Severe a 
Annapolis, Seeger ; oa 
Baltimore. ... ; 6.75 6.25 5.75 
WwW ae. | B: c. 7.00 6.50 6.50 
Norfolk, vous 7.0 6.0 6.0 
Sete lg rere Cerro ere rer ere 7.2 6.2 ; 
oS SPCC CP Eeee 7.25 6.35 6.3 
Oe a ee 8.75 7.5 ma 
ee re oe 
| ae $.75 7.25 
Charleston, iG os doses v« Be ES 
WINES «occas se ape eee 9.5 8.0 
PIE. ocd, ck wetennn’ 1e.2 €4 


} 


No. 2 No.3 No. : | Fuel Furnac e 
New: Fork City. .6. ccc cc secs 5.75 5.75 5.75 | Chicago , ; . (a)6.75 6.75 
Albany, N. Y. ataltea 5.75 5.75 5.25 | Indianapolis. .. : ‘ a b)7.8 
Rochester, N. Y......... ‘5 6.75 6.75 6.75 | Detroit PF ; ‘ y 
Boston, Mass. ee eceeeeeee 3.50 5.50 5.50] Milwaukee...... ulate 8.4 7.3 
pee SS eee 6.00 6.00 6.00] Minneapolis ‘ P 7.8 7.8 
Manchester, N. H............. 6.00 6.00 6 00 | A a ee ct c)6.7 
Burlington, Vt....... secesce Gram Grae Grae | Kansas City : 6.8 6.8 
Praviford, Gomi... so... sc cucss 6.00 6.00 6.00 (a) For 400 gz als. and over; 150 to 399 gals., 7.25c 
New Haven, Conn.......... . 5.50 5.50 5.50] 1 to 149 gals., 8.25c 
Providence, R.I........ §.50 5.50 5.50 (b) Excluding 4c state tax 


jote: Prices for No. 1 fuel in Socony-Vacuum | 
territory same as for kerosine which see in tank 
wagon table for various cities; prices change with | 





ATLANTIC REFINING 
Numbers 
1 2 3 1 5 6 
Phila., Pa. wee 2.23 6.6 6:0 6.0 3.75 3.0 
Allentown, ‘Pa $.5 6.5 6.5 6.5 


Springfield, Mass. 7.0 5.5 gab: waa’ 
Worcester, Mass.. 7.0 5.50 .... 5.50 
Hartford, Conn... 6.5 6.0 iin Gee 
Ss. O. OHTO 
No. 1 No. 2 No.3 
Columbus Division and 
Cleveland..... aa? ar see 
City of Lima..... . 8.00 8.00 7.00 
Rest of Ohio. ... ; 8.00 8.00 7.50 
Note: S. O. Ohio prices are for full compartment 
hose dumps, buckel dumps are 0.5c per gallon higher. 
S. O. INDIANA 
Stanolex Fuel and Furnace Oils 
No. 1 Stanolex 


c) For 400 gals. & over; 100 to 399 gals., 7c; 1 to 
99 gals., 8c 

Note: Small-lot deliveries of light fuel oils range 
up to 2c higher than above quotations. 
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The following are trademark applica- 
‘ions pertinent to our field pending in the 
Jnited States Patent Office which have 
been passed for publication and are in 
line for early registration unless opposi- 
tion is filed promptly. For further informa- 
tion address National Trade-Mark Com- 

any, Munsey Building, Washington, D. C., 
trendbasiealilh specialists. 


As an additional service feature to its 
readers, this journal gladly offers to them 
in advance search free of charge on any 
mark they may contemplate adopting or 
registering. You may communicate with 
the Editor of this Department, or send 
vour inquiry direct to the National Trade- 
Mark Comrany, stating that you are a 
reader of this journal 


EDGOL, Serial No. 419,196 Francis R 
Nichols, doing business as Edgol Company, 
Baltimore, Md Filed May 8&8 1939. Fon 
preservative oil for razor blades and the 
like Published July 18, 1939 


KOLZOL, Ser. No. 419,824 Vegetable Oil 
Products Company, Ine., Wilmington, Calif 
Filed May 25, 1939. For oils and 
for use in manufacturing and composition 
of lubricating oils and greases. Published 
July 18, 1939 


greases 


FLEXOL, Se! No 110,974 Carbide and 
Carbon Chemicals Corporation, New York 
N. Y. Filed Sept. 22, 1938. For Plasticizers 
for imparting flexibility to resins and plas- 
tics Published July 18, 1939 





G roup »3 F reight Rates 


To Division Headquarters 
Points of Standard Oil 
Co. of Indiana 


Gasoline- Distillate-Gas 
Kerosine Oil-Fuel Ol 
Cents Cents Cents Cents 

per pergal. per per gal. 

Cwt. 6.6 Ibs. Cwt. 7.4 Ibs. 


Chicago, Ill. 40 2.640 32 2.368 
Decatur, Il. 39 2.574 31 2.294 
Joliet, Il 40 2.640 32 2.368 
Peoria, Ill. 39 2.574 31 2.294 
Quincy, Ill. .. 36 2.376 29 2.146 


Indianapolis, Ind. 48 3.168 39 2.886 
Evansville, Ind. 46 3.036 37 2.738 
South Bend, Ind.. 53 3.498 42 3.108 
Detroit, Mich. 64 4.224 51 3.774 
Gd. Rapids, Mich. 62 4.092 50 3.700 
Saginaw, Mich. 66 4.356 53 3.922 
Green Bay, Wis. 51 3.366 41 3.034 
Milwaukee, Wis. 43 2.838 3.5 2.553 
LaCrosse, Wis. 46 3.036 37 2.738 
Min’ap’ls-St. Paul 46 3.036 37 2.738 
Duluth, Minn. 52 3.432 41.5 3.071 
Mankato, Minn. 46 3.036 37 2.738 
Des Moines, Ia. 36 2.376 29 2.146 


Davenport, Ia. 39 2.574 31 2.294 
Mason City, Ia. 42 2.772 33.5 2.479 
St. Louis, Mo. . 33 2.178 26.5 1.961 


Kansas City, Mo. 28 1.848 22.5 1.665 
St. Joseph, Mo. 28 1.848 22.5 1.665 


Fargo, N. D. . & 4.158 50.5 3.737 
Minot, N. D.... 83 5.478 66.5 4.921 
Huron, S. D. 53 3.498 42.5 3.145 


From Ponca City 13 *0.858 13s 0.858 
Wichita 

From Tulsa 21 *1.386 21 =+1.386 

From Cushing 19 °1.254 19 1.254 

*This rate also includes distillate rate at 
6.6 lbs. per gal. 

tThis rate is exclusive of distillate which is 
based on 6.6 lbs. per gal. from Ponca City, 
Tulsa and Cushing, Okla., to Wichita. In- 
cludes only gas oil and fuel oil. 

NOTE: There is no Group 3 rate to Wich 
ita, Kans. 
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SEABOARD MARKETS, EXPORT AND COASTWISE 
| 
7 
4/1 prices on this page are publisher's opinion of open market quotations or sales, for spol shipment (10 to 15 davs). In cargo markets, 
spol shipment is 90 davs. Prices in cents per gallon, ercept heavv fuel oil in dollars per barrel, in tank car lots. f.0.b. refineries or 
seaboard terminals in districts designated. unless otherwise noted. Federal, state or municipal tazes not included. Prices quoted applv 
on products made from legally produced crude. Unless otherwise noled, gasoline octane ratings are determined by C.F.R. Motor 
| method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 
Eastern Dom est ic Prices Effective July 24 July 17 Prices Effective July” 24 July 17 
| In Cargo lots, per bbl. GAS AND BUNKER OILS 
| Inter-refinery and export prices not included. ee uae ote &K above $0.95 _ 05 $0.95 -$1.05 Gas Oil (i): 
| iesel fuel. under 24 .. $0.85 0.90 $0.85 $0.90 : : si . 
| MOTOR GASOLINE f) 30-84 gravity, diese pa oi a 9 a ol > 
ee ‘ Ze . : 5 20 5 2 , =" 9 ane on 
[en — Grade C fuel oil. "3% 38 30 65 30 38 30 63 48-52 diree! index. 3.5 - 3-305 (pis. 25 
65 8 ‘ ° . ee , 53-57 diesel index. 3.375- 3.50 3.375- 3.50 
District: 60-61 Oct. Oct. & Above In Ships’ Bunkers, or deep tank lots, per bbl.: 58 & above. ..... 3.50 3.50 
N. Y. harbor... 5.75 -5.90 6.00 — 6.25 f) Diesel fuel oil..... $1.30 -$1.45 $1.85 -$1.45 “aT FUR = 
a) N.Y. harbor 5.75 b) 5.75 -6.00 g) Grade C fuel oil... $0.70 -$0.90 $0 70 $0.90 LIGHT FUEL OILS 
Philadelphia. . . 5.42 6.50 6.00 6.50 i No. 1 . 3.50 3.50 
Baltimore... .. 2 n)5.75 6.00 7.00 Cased Goods: (Per case No. 2.. 3.125—- 3.25 3.125- 3.25 
Norfolk ‘ 6.125- 6.375 6.25 6.75 U.S. Motor Pape $1.35 -$1.45 $1.35 -$1.45 
Wilmington, N. C.. 6.00 — 6.25 6.25 7.00 400 e.p. blend, under DIESEL and BUNKER OILS 
Charleston, S. C 3 6.00 6.50 6.50 7.00 65 octane.... $1.40 -$1.50 $1 40 -$1.50 - - 
Savannah . .(n) 5.75 -6.375 6.25 6.75 375-400 e.p. blend, 3 } ees k il $0 _* $0 85 0 + a 85 
Jacksonville 5.75 6.375 6.25 6.75 65 oct. & above $1.50 -$1.60 $1.50 -$1.60 ‘ : rah minker oil $ 5 $0.8 $0.85 
Portland o 6.50 d) 40-43 gravity, w.w. pies e C bunker oil, in - io 
Boston n)6.25 6.00 — 6.45 kerosine ..ee» $1.30 -$1.40 $1.30 -$1.40 ern $0.78 -$0.80 $0.78 -90.80 
Providence 6.00 - 6.25 600 6.50 Kerosine, p.w $1.25 -$1.35 $1.25 -$1.35 
MID-CONTINENT LUBRICATING OTLS 
WATER WHITE KEROSINE Cents per gal. at Gulf; in bbls.. FAS.; in bulk, FOR 
District: terminals) 
: Y r . 
N. Y. harbor.....4.25 - 4.375Charleston. 4.73-5 23 New York Export July 24 
a)N. Y. harbor. .4.125- 4.25 Savannah.. 5.00-5.125 i) Barrels Bulk 
| a 4.50 4.75 Jacksonville 5.00-5.125 Cents per gal. in bbls. FAS. New York 190-200 vis. D. 210 brt. 
sallimore Ae Portland 4.375 22 7 
Norfolk 4.75 { 875 Asnaroog | 375 CYLINDER OILS (Pennsylvania Products wenee wh 1D 210 brt. stock: | 7 — 
| Wilmington, N.C.4.75 5.00 Providence.4.25-4.375 Bright stock: 0-10 p.p. . 18.50 -19.00 14.25 -14.30 
Light, 25 p.t 23.00 23.00 10-25 p.p. 18.00 -18.50 13.75 —-13. 80 
| b) FUEL OILS Nentral oil 150-160 vis. E. 210 brt. 
| N.Y. : = stock....... 18.00 13.80 
} N. Y. harb. harb. barges 200.3 color, 25 p.t.. 24.00 24.00 120 vis. D 210 brt. 
Mec 95 1 375 1125 195 150 3 color, 25 p.t.. 22 00 22 00 stock 17.25 -17.50 13.00 -14.50 
Nos. 2-3. 3 873 Sts 600 s.r., unfiltered . . 15 50 15 a0 
No. 4 3 .695- 3.873 3.50 3 75 650 s.r., unfiltered 17.50 17.50 July 24 July 17 
| N bs ae eis 7 : 600 f1., s.r 18.00 18.00 
od m) $1.25 630 fl. sr 0 30 0 50 Bulk Balk 
No 6 $1 05 a ag a ae om 
180 vis. No. 3 color neutral: 
| 7 : ; 0-10 p.p.. . 10.05 -11.50 10.05 -11.50 
Phila. dist. Balt. dist. 15-30 p.p... 9.55 -11.00 9.55 -11.00 
No. | 150 1.75 1.75 y 4 —_ 
| Nos. 23 125 123 Wax, Domestic and Export 900 vie: No. 3 citer auawel: 
No, 4 $00 - 4.25 1.25 0-10 p.p 10.80 -12.00 10.80 —-12.00 
No. 5 $1.25 $1.25 A.S.T.M. Tests. Rpg “Laces however, are A.M.P., 15-30 i ee 1030 -11.50 10.30 -11.50 
No. 6 $105 $1.05 3 higher than E.M.P. Export prices, FAS., carloads. 600 s.r. olive green. 9.00 -11.25 9.00 —-11.25 | 
Domestic prices, FOB. refineries, in bags, carloads, 600 s.r. dark green... 7.00 —-9.25 7.00 - 9.25 
edt. diet. Prov, dite with 0.2c discount allowed for shipment in bulk, 
No. | i - t's ine ees | Se ee ee ee SOUTH TEXAS LUBRICATING OILS 
” ? ”. Te SEs > Maes . - | 
— . » on 5.875 Vis. at 100° cold test 0, bulk export shipment, FOR | 
- ; 3 ipl ao - = terminals.) } 
0 > q oe ' : 
No. 6 $1.05 $105 Prices Effective July 24 | Unfiltered Pale Oils 
New York | Vis. Color 
© Bunker Domestic Export 100 No. 3.. 450-4.75 4.50 - 4.75 
Distriet: « Fone! © Diesel Oil 124-6 Y.C. scale 2.75 —-3.00 2.75 - 3.00 200 No. 3.. 6.00 —- 6.25 6.00 —- 6.25 
| N.Y. tharhor $1.05 $1 6> -$1.70 122-4 W.C. scale. . 2.85 3.00 2.85 3.00 300 No. 3... 6.50 - 6.75 6.50 -6.% 
| Philadelphia $1.05 $1 65 ; 124-6 W.C. scale. . 2.85 8.00 2.85 3.00 508 No. 3% 7.50 7.50 
Baltimore $1.05 $1 63 123-5 Fally rfd... 4.00 3.625 | 750 No. 4.. 8.00 8.25 8.00 — 8.25 
Newtitk $1 05 $1 65 125-7 Fully efd..... 4.15 3.75 | 1200 No. 4.. 8.375- 8.75 8.375- 8.75 
| “yer pees $100 $1 635 —$1.73 128-34 Bully rfd... h)4.25 1.68 2000 No. 4 8.50 9 00 8.50 9.00 
Savannah $1 00 $1 785 130-2 Fully rfd.. et 60 4.25 | 
| Sachannwilin $1 60 $1 785 133-5 > Fully rfd.. : (h)4.90 4 65 Red Oils: 
a $0 95 $1.785 135-7 Fully rfd (h)5.15 5.60 Vis. Color 
Por thane $1.05 1.75 NI, 5 - =~ - =~ 
| — Boston $1.05 I 6" New Orleans 100 No. 5-6.. 2 eae ae 
i ee 5 5 7 200 No. 5-6. ... 6.00 —- 6.25 6.00 - 6.25 
rovidence $1 05 $1 65 Domestic Export 300 No. 5-6. . 6.50 6.75 6.50 - 6.7% 
} Di : . : 124-6 Y.C. scale. . 2.75 —- 3.00 2.75 — 3.00 500 No. 5-6.. 7.50 7.50 
| tesel Oil Gas Oil 122-4 W.C, scale 2.80 - 3.00 2.80 —- 3.00 750 No. 5-6.. 8.00 — 8.25 8.00 — 8.25 
wae oe 124-6 W.C. scale. . 2.80 - 3.00 2.80 - 3.00 1200 No. 5-6. $.375- 8.75 8.375- 8.75 
ne Plants Gravity 123-5 Fully rfd..... 4.00 3.625 2000 No. 5-6.. 8.50 - 9.00 8.50 —- 9.00 | 
| ew York harbor 8.5 1 oo $. 875- 4.125 125-7 Fully rfd ‘ 4.15 3.75 7 ‘ . oe i gree “as | 
Philadelphia dist 425 125 128-30 Fully rfd.. h) 4.25 1.00 a ee ee ee Se tae 
| Baltimore dist 1 » 4 \ 25 130 9 Fully rfd ay h)4 60 1 95 pric es tor blue cast red ols are shgzh y ower th SOM 
| Norfolk dist 4.25 125 133-5 Fully rfd hh) 4.90 165 — 
Charleston dist ‘25 1.25 
Jacksonville dist we | 
Tampa dist (25 ‘ ~ 
Portland dist O00 ‘.375 Gulf Coast hy | 
Boston dist 599 £00 400 - 4.125 Tanker Rates 
Providence dist , 875. «1.00 4.125 FOB. ship at Gulf for domestic and export shipment; : . = - 
minimum 20,000 bbls.; representing traders’ opinions (Approximate freight rates to Continental ports 
shillings per ton of 2240 Ibs., British sterling: U.S 
MOTOR GASOLINE ports cents per bbl.) | 
Rates Effective July 24 | 
P aft ia July 24 Crude &/or Refined Oil & 'o 
acific Export 60-62 61-63 64-66 a i“ | 
Gravity, Gravity. Gravity, , _— - | 
¢) (Quotations are at seaboard, Los Angeles, in cargo 400 e.p. 390 e.p. 375 e.p. Sort —" pa “—— 
lots, cents per gal., except where otherwise noted : ~ 9- = 97 - = — “ aan ™ } 
are é a 60 octane. 4.50 4.625 4.50 4.625 4.50 1.75 Gulf-U.K. /Cont.(k) 11/9 10/6 to lL/- 10 /6-to | 
Prices Effective July 24 July 17 65 octane. .4.75 5.00 4.75 5.00 4.75 5.00 . Tod ‘ by / , WW | 
U. S. Motor, under 67 octane q)5.00 (q)o5.00 (q)5.00 / eG . C 0 /. , c 7 
65 oct... 4.25 - 4.373 4.25 - 4.875 68 octane ..5.00 - 5.25 5.00-5.25 5.00 -5.25 Beer eee a a 
400 e.p. blend, under 70 octane. 5.00 5.50 53.125- 5.5060 9, 125-5 .590 Gulf-N. Atlantic(! 
65 oct... 4.375- 4.50  4.375- 4.50 72-THoet.. 5.25 — 5.50 9.25 9.25 (not E. of N.Y.) 
400 ep blend 65 oct Hvy “Crade & 
& above.. 1.50 175 4.50 —- 4.75 - 99 
d) 38-40 gravity, w.w, Prices Effective July 24 July 17 poco hoy lia lic 7 
ek oo - Ae Se esis ncnaians on i “fe 13 
y wat ys os = <5 2 may. or Lighter sar s) : see 
kerosine 1.50 1.75 1.50 1.75 44 gravity, w.w. 3.75 — 3.87 3 ts 3.875 Gasoline 14.5¢  14.5-15« 
44 gravity, w.w. kero : — 41-43 gravity, wew.. . 3.50 7 623 3.50 3.625 Kerosine l5e 15.5-l6ec 
sine... Ape 5.00 >. 20 5.00 5.25 41-43 gravity, p.w..... 3.50 - 3.625 3.50 3.625 Light Fuel l6c 16.3-L 7 
(a) In barge lots. (b) Fuel oils meet specifications of U. S. Commercial standards CS12-35. (ec Ships’ bunkers. Lighterage. additional at some points, not included. (d) 150 } 
| fire point. (e) For San Francisco cargo prices, add 5c per bbl. toc argo prices shown above. (f) Pacific Specification 200. (g) Pacific Specification 400. (h) Shipment in bags or | 
in bulk (i) Less than 44 of 1% sulfur. (j) Second-hand barrels. (k) Continental ports in range between ae saux and Hamburg, both inclusive. (1) Venezuela loading. same | 
sv en ae be = per bbl. additional. (m) Low pour test, low viscosity, No. 5 generally quoted at $1.35. (n) One refiner quoting. (o) No prices reported. (p) Sales. 
s quoting | 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S, 


gals. at the well. A. P. I. qravitv. 


Prices are effective as of 7 a. m. of dates as giver 

















EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Marc a oy a _cuoomt Corning 
24, 
Penna. Grade Oil in ices Penna. Pipe 
eer ere 1.65 
Penna. Grade Oil in Eureka Pipe Lines (West 
haar ti dimes A beac die NCA, 0 4Ie ads Gs atk ST 
Penna. Grade Oil in Buckeye ‘Pipe Lines 
(Macksburg, O.) . 91.55 


Corning Oil in Buckeye Pipe Lines (Ohio). $1.02 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Allegany — district Penna. and 
N. Y.) (Effective March 6, 1939)...... $2.00 
*The Pennzoil Co.: (Effective March 6, 1939 
Penna. Grade Oil in National Transit Lines *1 93 
*The Pennzoil Co. posts $1.93 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields, prices in 
other lower districts range down to $1.88 per bbl. 
at well. 


MICHIGAN 
Posted by Pure Oil Co. 
Midland, Midland County (April 17, 1939). . .$0.975 
Posted by Simrall Corp. 
(Effective April 20, 1939) 


Crystal, Greendale, Porter and Wise. . .$0 975 
Beaverton, Buckeye, Bentley, Edenville. ....$0.95 
OCU 6 6 5h caked wore ie amiirp aces wtraierd ees .. 8.89 


(Effective April 18, 1939) 

West Branch, Arenac, and equal grades... $0.74 
Posted by Bay Pipe Line Corp. 
(Effective April 20, 1939) 

Bentley and Buckeye Pieeeeeere oe mie sion $0.95 
Saginaw and Wise............. ior arte $0975 
CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 

(Effective June 8, 1939) 


Illinois and Western Indiana.......... $0.95 
gl Ree ae $1.05 
Posted by Sohio Corp. 

(Effective June 8, 1939) 

Illinois Basin... 2.2... P ‘ $1.05 
(Effective July 15, 1939) 

oo (Ind.) pool, sand wells $0.85 
Griffin (Ind.) pool, McCloskey lime $0.80 


Posted by Carter Oil Co. 
(Effective June 10, 1939) 

Louden, Fayette County, HL. $1.05 
Posted by Ashland Oil & Fiensemacencben Co. 
(Effective June 9, 1939) 

Somerset Oil in Ashland Lines, ene 
Big Sandy River. .... $1.02 
Kentucky River. . $1.10 
Posted by Stoll Oil Refining Co. 
(Effective June 10, 1939) 
Stoll Pipe Line Oil (Ky.).. $0.90 
Posted by Fordsville G athering Line. Inc. 
estern Kentucky 
(Effective June 9, 1939) 


Birk City Area...... ‘ ; $0.90 
Owensboro Area....... «+ -Oh.00 
Corydon Area (Henderson). . $0.90 


CANADIAN FIEL DS 
Posted by Imperial Oil Limited 
Veslern Ontario 
(Effective Oct. 25, 1938) 





he onto Oe nae ee ee at $1.90 
CR ON 5 ok Se ks A can ae ee , $1.97 
Alberta— Turner Valley 
(Prices f.o.b. field tankage) 
(Effective Jan. 5, 1938) 
he — Oil 
G50 FF 5. GE. VN ere $1.40 
GPE Bicccvcccs J 6 ty rr 1.42 
GEO. Dy ccecccce Bile Sk ree 1.44 
43-43.9......... 1.20 SOGED. s cccvas Ll 46 
se ee ' 97-57 .9 1.48 
a, ED oe 58-58. 9..... 1.50 
ats De eT 99-59 9, 1.52 
47-47 .9......... 1.28 am » ft eee 1.54 
SS-48..9..20.50.. 1. ol-61 9 1.56 
49-49 .9......... 1.32 62-62 .9 1.58 
50-50.9......... £.34 63-63 .9. 1.60 
1.36 04-04.9 1.62 
1.38 
C rade Naphtha, 65 grav. & above..........$2.14 
Absorption Crasoline 
90% Ree., 20 Ib. Re rrr re $1.94 


SOF Weae:, UF Tt TRO Vibe. 5 kc is ceccce $2.08 
MID-CONTINENT 
Oklahoma-Kansas 

*(Effective Oct. 11 to 22, 1938; and Feb. 16, 1939) 

Carter Conti- 
Mag- nental Sin- 
Ss. nolia Texas clair- 


Indiana Shell Co. Prairie 

Below 21°. .... $0.70 $0 60 

roe aba .63 

ro Sh 74 66 

y? .76 69 

24-24 .9...420. 78 72 , 
> i 80 75 $0.58 
> 82 78 , 63 
i ne 84 81 68 
28-28.9....... 86 84 = 8). 86 73 
: se 88 87 88 78 
30-30.9........ .90 90 90 82 
i. 92 2 92 86 
ke 94 94 94 90 
SO-S3 9.000000 96 96 96 96 
ee 98 98 98 .98 
ae: 1.00 1.00 1.00 1.00 
ogc ee 1.02 1.02 L 02 1.02 
Ct See 1.04 1.04 1.04 1.04 
38-38.9........ : .06 1.06 1.06 1.06 
2 ee .08 1.08 1.08 1.08 
40 & above. a i 10 1.10 poe 1.10 


*Effective | by Carter Oil, Oct. 13, posting iu 
Okla. only; Continental Oil, Oct. 11, with lowest 


grade below 29; Magnolia, Oct. 12, posting in Okla. 
only; Shell, Oct. 22; Sinclair-Prairie, Feb. 16, 1939; 
S. O. Indiana, Oct. 17; The Texas Co., Oct. 12. 
North-North Central and Central Texas 
*Texas Co. 





*Conti- 

Stano- {Sinelair- nental 
Effective lind Prairie *Magnolia 
1938: Oct. 17 Oct. Il 
Below 21° $0 60 
21-2 1.9., 62 
ee-ee 9 ot 

» ee bb PT . 

24-24.9.. 68 $0 76 $0.79 
25-25.9.. 70 for for 
26-26.9... 72 oil oil 
27-27 .9... 74 below below 
28-28 .9.. T6 29°. 29". 
29-29 9... 78 78 Sl 
30-30.9... 80 .80 83 
31-319. 82 82 5) 
32-32 .9.. 84 84 87 
33-33.9.. 86 86 .89 
34-34.9... BS 88 91 
35-35.9... 90 90 93 
36-36 9... 92 92 95 
37-379... 94 94 .97 
38-38 9... 96 96 .99 
39-399. 98 98 1.01 
40 & above. L.00 1.00 1.03 


*Effective Oct. LL, by Coutinental, in North Tex.; 
Oct. 12, by ‘Texas Co. in North & North Cae 
Texas. ‘Texas Co.'s lowest grade is 28-28.9, at $0.7 
by Magnolia, Dec. 3, in N. and N. Central Sg 

tSinclair-Prairie prices are in N. Cent. Texas 
and Mexia. 

Jefferson County, Texas 


Posted by Magnolia Petroleum Co. 





Beaumont 
Effective Oct. 12, 1938 

Below 20° $0.79 30-30 .9.. $1.08 
: $2 Ere re 
85 A ae » Ree 
88 Pe eee 1.14 
91 4-34:9.....-0< BMG 
ot a ee 1.18 
oF et ee 
1.00 Loi fk Sere 
1.02 SRE Rit cacene Ree 
1.04 39-399. Sere 
29-29 9 1.06 40 & above. Ore 


*For below 21°. 
Oct. LL, "38, Stanolind Oi & Gas Co. posted same 
gravity and price schedule in West Beaumont field 
as Magnolia 
PEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
*West Central Teras 
Iiffective Dec. 3, 1938) 


24-24.9 $0.71 33-33.9 30 89 
25-25 .9 73 $4-34.9 91 
26-26 .9 75 35-35 ..9 .93 
27-27 .9.. 77 $6-36.9., 95 
28-28 .9... 79 JC & ee 97 
29-29 .9..... Bl 83-389... 2 ess 99 
30-30 .9 ‘ 83 39-39 9 : . Lol 
St-32 9. 2.5 85 10 & above -- 1.& 
$2-32.9 87 


*Ine aia: eaeniin. Callahan, Coleman, Comanche, 
Eastland, Fisher, tlaskell, Jones, Shackelford, 
Stey hens, Throckmorton and Young Counties. 

Nole: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*Kasl Central Teras 
Iffective Oct. ut, 19 38 





28-23.9 $0.78 $0.96 
24-24.9., 80 98 
25-25 .9..... 82 1.00 
26-26.9... B4 1.02 
co i re 86 1.04 
28-28 .9..... 88 1.06 
29-29 .9... 90 1.08 
30-30.9... 92 39-39 .9 1.10 

31-31.9 94 10 and above 1.12 


r ected by Pan American Pipe Line Co. 
Iffective Feb. 15, 1939 
Cayuga, Anderson county. . . $0.68 
*Including Anderson, Che srokee, Lime ‘stone, Na- 
varro counties. 


PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
“fective Dec. 3, 1938 


’ 


Gray Carson- 
County Hutchinson 
28-28 9 $0.72 $0 .67 
yo ee 74 .69 
30-30 9..... 76 ey) 
Bee 78 73 
S23S.9. oc 00s 80 75 
Se $2 77 
ere 84 .79 
es ities oa was ‘ 86 81 
36-36.9...... Rigaes 88 .83 
Vo ee . , 90 85 
tt ee 92 87 
39-39 .9 rr P 94 89 
40 & above...... er 96 91 


Effective Oct. 11, 1938, Sinclair Prairie posted 
same prices in Panhandle ‘Texas as Humble posted 
Dec. 3. Dec. 3, Magnolia met Humble. 

EAST TEXAS 

Gulf, Humble, Magnolia, Sinclair Prairie, Stano- 
lind, Texas Co., Tide-Water Associated. ... . $1.10 

*Effective Oct. ll by Humble, Sinclair Prairie, 


and Stanolind; Oct. 12 Magnolia, Texas, Tide 
Water; Oct. 13 by Gulf. 








NORTHEAST TEXAS 
Posted by Humble, Oct. 11, 1938) 


Talco 


Posted by Magnolia, Oct. 12, 1938) 
Cass County and Panola County, Tex.: 

Same gravity and price schedule as S. O. Louisiana 
posts for N. La.-Ark. Crude, whieh see under that 
company. 

Posted by The Texas Co., Oct. 12, 1938) 
Cass County... i .. $1.05 

WEST TEXAS and NEW MEXICO 
a Effective Oct. 11, 1938 to March 24, 1939) 





Mag- 
nolia Texas 
Stano- . 
Humble lind Shell Sinclair 
Below 20° $0.53 b $0.53 (c) 
20-20 .9... wae pe 
57 ae 
59 59 
ol 6l 
63 63 a 
65 65 65 
6 67 67 67 
69 69 .69 69 
| Se 71 7 7 7 
29-29 .9..... 73 73 73 Tt 
30-30.9... ; 75 75 Me 75 
31-31.9.... 77 77 77 77 
32-32 .9.... 79 79 7 .79 
33-33.9... $l $l $l 81 
34-34.9... 33 838 83 83 
35-35 9... 85 $5 85 85 
36-36 .9.. 37 37 7 7 
ic f aoe 89 $9 for for 
38-38.9.... 91 91 oil oil 
39-399. ? 93 93 36° & 36° & 
40 & above. ... 95 95 above. above. 


Pecos County, West Texas 

(Posted by Humble and Shell, Oct. 11, 1938) 
I Re ne era eee pn oe ea ere $0. - 
Yates Shallow Pool (Shell) 

(a) Effective by Humble Oil & Refg., Shell on, 
Stanolind Oil & 1 and Sinclair Prairie, Oct. 
11, 1938; by Magnolia Petroleum and The Texas Co., 
Oct. 12, 1938. On March 24, 1939, Sinclair Prairie 
revised its posting from 46 & above, to 36 & above, 
at $0.8 
(b) Magnolia posts $0.63 for below 25; $0.65 for 
5-25.9. Stanolind posts $0.65 for below 26. 

(c) Texas Co. posts 9. 65 for below 26; Sinclair 
Prairie, $0.63 for below 25. : 

Note: Humble’s postings are in these counties: 
Andrews, Crane, Crockett, Ector, Gaines, Glass- 
cock, Howard, Rea an, Upton, Winkler and Yoakum, 
West Texas; and Lea county, N. Mex.; Magnolia’'s 
are in Crane, Glasscock, Howard, Mitchell, Upton 
and Winkler; Shell, in Crane, Ketor, Glasscock, 
rl as ston, Winkler, Lea; Stanolind in Hend- 
rick field, Winkler county; ‘Texas Co. in Ward, 
Winkler and Lea; Sinclair in W. Texas and Lea. 
Posted by Sinclair Prairie Oil Marketing Co. 

(Effective Oct. 11, 1938) 
Eddy county, N. Mex........... .$0.77 
Posted by Continental Oil Cc oO. 
“ffective Oct. 11, 1938) 

Artesia, Jackson and Maljamar "pools, New Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29 9, at $0.63; plus 2c differential for each gravity, 
up to 40 & above, at $0.85. 








COLORADO 
Posted by Continental Oil Ce 
Effective Oct. 11, 1938) 
Ft. Collins and Wellington 





$0.81 3$-35.9.... $0.95 

83 See .97 

85 2 8, Ae 99 

87 ee 

89 be ee 1.03 

: vena d as ol 40 & above..... 1.05 
34- 34 eines 93 

Canon City and Florence, Col... jisaae 


SOUTH AND SOUTHWEST TEXAS 
All Shown Below Posted by Humble Oil & 
Refining Co. 
Effective Oct. 11, 1938 
Carroll, Clark, Darst Creek, Hitbig, Salt Flat and 


SOR CINE s oc ke vc ovieawesgtawerusn $0 96 

Van crude......... ahr ae a seal Sea Rr 

Conroe. ...... ; a iia ie waa lle $1.27 
(E fective Dec. 3, 1938) 

i eee ee $1.23 


Oct. 12, °38, “Magnolia met Humble in Darst C reek; 
posted $0.87 in Luling; $9.99 in Lytton Springs: 
$1.14 for Cleveland, and $1.02 in Hardin, both in 
Liberty an Tex. 

Oct. 12, °38, The ‘Texas Co. met Humble in Darst 
Creek. 

*Anahuac and Dickinson 
Kffective Dec. 3, 1938) 





Below 20°... ...$0.74 30-30.9... $1.03 
20-20 .9... 77 9 1.05 
21-21.9... 80 i 1.07 
}7 > 83 . oe 1.09 
2. 2 ae 86 S ORE 
24-24.9.... 89 a tikedaie 1.13 
p+ .92 Weuidoaas 1.35 
yO ee 95 » Sree By 
rt ee 97 Oe ceascnal eae 
28-28 .9...... 99 39-39 9 ae l = 
29-29 .9, 1 Ol 40 & above l 


*Includes Cedar Point, Fairbanks, Gillock, Hulk 
Pierce Junction and Raccoon Bend (shallow sand). 
Raccoon Bend (Deep sand crude) Tomball and Satsuma 

“ffective Dec. 3, 1938) 


+ | BS 27-27 - eee $1.05 
TRON Dice ca vs 97 pe Ee eee 1.07 
yh 29- > Be EC 1.09 
25-2: 1.01 Ws cncccus Buen 

03 Wane cecatas 1.13 





. = 
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(Continued from 
preceding page) 
32-32.9......4-. $1.15 1 Ge $1.25 | Posted by Arkansas Fuel Oil Corp. | O’Connor-McFadden, Taft, Plymouth and Tom 
33-33.9.. 1.17 5 ees 1.27 | (Effective Jan 28. 1937) OQ’ Connor fields. 
oe ee 1,19 gS OE Pl ae snag dees $1.02 *Humbl T field 
“aarti § 121 Mickie. ta 4 ee See Ee a er eee 2 imble’s prices apply in these Texas fields: 
36.36.9......... «133 | Posted by Continental Oil Co. Amelia, Clear Lake, Goose Creek, Mykawa, Sugar- 
. : : 4 : land, Thompsons, Webster and West Columbia; 
Dec. 3, Magnolia met above price and gravity (Effective Oct. 11, 1938) also Refugio, Saxet, Greta, O’Connor-McFadden 
schedule in Tomball. Tepetate and Ville Platte, La................ $1.03 | aft, Plymouth and Tom O'Connor fields. : 
Posted by Humble (Effective Jan. 1, 1939) Oct. 11, 1938, Stanolind posted in Clinton, Hast- 
* Mirando Abbeville, La. ings, High Island, So. Houston, and Spindletop 
(Bifective Dec. 3, 1938) | Below 36.......$0.92 38-38.9........ $0.98 same prices as Humble in Texas Gulf Coast fields, 
| S636 .9......255. ooh 30-39.9........ 1.00 except that Stanolind’s lowest grade is below 21, 
Below 20°. 90.7 30-30.9.......:$1.038° | 37.37 9 96 40 & 4 at $0.82. 
20-20.9. “Et ir ane 1.05 ie ck a Seren above..... 1.02 a 
21-21.9. ne “30 39-32 9... 1.07 Posted by Caddo Crude Oil Purchasing Corp. | Oct. 12, 1938, The Texas Co. posted for Texas & 
99-99.9. |. || “gg 33-33 9. 109 «(| (Effective April 19, 1939 | La. Gulf Coast’ crude: $0.82 for below 21 plus 3c 
23-93 9 86 34-34 9 11l Alli ’ Sh live / F Ans “ 1.05 to 26-26.9, which is $1; from there on, 2c, to 34 & 
a. oe ag al ts Allison area, Shreveport field............... $1.05 | above, which is $1.16. . In Refugio, same as other 
oe ee a eee he's : tos Sila ll ded ao Effective April 29, 1939 Gulf Coast, except highest gravity is 28 & above 
eG 36-36.9........ 1.15 | ' F | a See ee any , 
o4.9 = > o Lisbon, N. La. $1.04. 
ee Oe Ferre ie, Bel 34. $0. 73 33 & at _ Ht 
Ce a re $8-38.9........ 1.19 | 34. > & vo @ above..... $0.77 Effective Oct. 11, 1938, Sinclair Prairie met 
ae .99 9.39.9. ....... 1.21 aie Humble’s Gulf Coast price & gravity schedule. 
635). .... 1.01 40 & above..... 1.23 *Inc ay Bunkie, “Caddo, Carterville, DeSoto, 
*Includes Duval, Jim Hogg, Jim Wells, Webb and | Sh int bee a ee ee ROCKY MOUNTAIN FIELDS 
crs. counties, Tex. and Heyser and Placedo (latter is Ark. part. of Tee peace field) tal | Posted by Stanolind Oil & Gas Co. 
Oct. *38, Texas Co. posted for Duval-Mirando, ote: ° uisiana prices in all La.-Ark. fields, (Effective Oct. 11, 1938) 
$0.77 or below 21, plus 3c differential to 26-26.9, — rong Fey “e on _—% —, — —— Salt Creek, (except Tensleep crude), Midway and 
$0.95; 27-27.9, $0. 97; 28 & above, $0.99. ee h ‘or ites” Wane a gg ” ocasaa Dutton Creek, Wyo., same schedule as Stanolind 
Dec. 3, Humble’s Mirando ‘schedule met by Ch os te il singe “he aton Rouge, Bayou, posts in Oklahoma-Kansas, ranging from $0.86 to 
Magnolia. shoctaw, Cheneyvi le, Darrow, Jeanerette, Lirette, $1.10, which lee Mid-Contui : le 
| N. Crowley and Roanoke. -10, see under Mid-Continent crude on 
LOUISIANA-ARKANSAS Oct. 12, 1938, Magnolia Petroleum and The peewee ae 
Posted by Standard Oil Co. of Louisiana Texas Co. posted same gravity and price schedule Tensleep, Salt Creek field..............-5. $0. 646 
nec : ss as S. O. La. posts in N. La.-Ark. in these fields: Iles, heavy...... See er ee ee re re 0.92 
(Effective Oct. 5, 1938 Magnolia, in Bull Bayou, Coiton Valley, Haynes- Elk Basin, light.................- aa 0.90 
+Columbia ville, Pine Island and Rodessa, i. .. and Eldorado Grass Creek light. Naenein Dena anes iie 0.90 
*N. La.- County, tSouth and Rainbow, Ark.; Texas Co. in N. La. Both also Frannie light. SER RSS A Ak NR» 0.55 
Ark. Ark. Louisiana met S. O. La in Smackover. Texas Co. posted $1.24 Grass Creek, heavy... : er ; ae ota : : : : Rae, 0.40 
Below 21° $0.73 $0. 66 $0.74 for Garden Island, La. and $1.04 for Lafitte, La. DERTNIUS POUND, WEIN i i. svc cesses ce eniens 0.35 
21-21 .9.... for for Re a *GULF COASTAL FIELDS POMS CHONG. 6.06.66 i686c00% bos aachwem es 0.42 
Below —. od Posted by Humble Oil & Refining Co. Posted by Ohio Oil Co. 
95° 25° 86 +(Effective Oct. 11, 1938) (Effective Oct. 11, 1938) 
$0.75 $0 i ‘a | Below 20.......$0. 79 30-30 .9 tetera $1.08 SR na Ce ee ee ee $0.90 
ok pt Sieg | 20-20.9......... .82 31-31.9........ 1.10 Grass Creek, light. eens Meee heres oes 0.90 
79 .72 94 | SOMEONE Ss ancl .85 Ek eee ae 1.12 Rock Grask es 1.00 
"81 “14 06 | a. ae 33.33 9 114 MOGs 6 ov ccc ecceneetecseseeetecees 
pa <<< .- Fe wereees . Lance Creek.......... ib ora ee senew ae w brea O.7 
.83 . 76 98 et ee ae 1.16 Dev Crack. Wont 0.92 
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Third Atlantic Rfg. 
Tanker Completed 


PHILADELPHIA—The third of At- 
lantic Refining Co.’s new 18,100-ton, 
welded tankers will be launched at Sun 
Shipbuilding and Dry Dock Co. yards 
at Chester, July 29. It will be chris- 
tened by Mrs. E. J. Henry, wife of Vice 
President Henry, for whom the ves- 
sel will be named. 

Like her sister ships J. W. Van Dyke 
and the Robert H. Colley, both of 
which were commissioned in 1938, the 
E. J. Henry has an overall length of 
541 feet, 5 inches and a beam of 70 
feet. 


CHICAGO 
on furnace and diesel oils has been 
held by Sinclair Refining Co., in Illi- 
nois, Indiana, Michigan, Ohio, and Wis- 
consin. 

The meetings were for a better edu- 
cation of the company’s sales personnel 
and a greater understanding between 
fuel oil distributors and equipment 
Modern oil burning 
equipment and accessories were on ex- 
meetings and were demon- 
talks on the correct uses 
“From Oil Tank to Chim- 


manufacturers. 


hibit at the 
strated in the 
of fuel oil 
ney.” 





Sales Meetings Held 
On Fuel, Diesel Oils 


A series of 15 meetings 


Cy nssue 





Positions Wanted 


LUBRICATING OIL SALESMAN. Thirteen 
years experience. Following in Northern 
Ohio. Will travel all or part of state. Now 
employed. Looking for direct connection 
with a Pennsylvania refinery. Best refer- 
ences. Box 142, 


WANTED—Position as salesman or sales 
manager wholesale division. Nine years ex- 
perience service station development. Excel- 
lent business background. Best references 
Successful record. Good reasons for desir- 
ing change. Write W. J. Ritchey, 9 Stand- 
ish St., Frostburg, Md. 


For Rent 





OIL TERMINAL 
Desirable water front. Bulk plant. 
Philadelphia, Pa. Storage tanks, load- 
ing platforms, meters, pumps, ready 
for use. Long lease. Reasonable 
rental. 
Address Box 7, 
Room 3111, 50 W. 50th St., 
New York City. 





Situation Open 








WANTED 
Good outside salesman, college grad- 
uate preferred. Must be thoroughly 
experienced in salesmanship and fa- 
miliar with the oil industry. Give full 
details in first letter. Confidential. 
Address Box 137 
National Petroleum News 





Professional Services 





PHOENIX 
CHEMICAL LABORATORY 
An Exclusive Petroleum Testing 
Laboratory 
Equipped For All Known Tests & 
Research in Petroleum Products 


3953 Shakespeare Ave., Chicago 
Telephone—Spalding 3578 














For Sale 


IF YOUR TANK CARS are short, know how 
much. Jandreau Gauger shows shortage in 
gallons. Instantly. Simple to operate. 
Tank car buyers and agents should know. 
Some slightly used. 39. 25 prepaid Bonded 
Service Warehouse, 223 Spring St., S. W., 
Atlanta, Ga. 


ATTENTION, OWNER WISHES TO RE- 
TIRE. Offers modern bulk plant complete 
with sufficient contract business to guaran- 
tee handsome future profits. Located in a 
prosperous city of 40,000 people in north- 
eastern Wisconsin. First $4000 takes it. A 
real future for someone. Write Box 141, 
National Petroleum News. 


ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 








ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Soa a Ave. 


NEWARK, N 
Telephone Bigelow 3-4020 











EQUIPMENT FOR SALE 

7 Sharples Super-Centrifuges Type 
M-1295 Q. 15000 RPM. 

7 Ditto, Type 5K-3, 3600 RPM 

All complete with motors and in 
first-class condition. 
Associated Metals & Minerals Corp. 
40 Rector Street, New York, N. Y. 








GEORGE A. BURRELL 
Petroleum and Gas Engineer 
Design Construction Reports 
Suite 1909, 
20 Pine Street 
New York City 


1936-42 Fifth Ave. 
Pittsburgh, Pa. 











For Sale or Rent 


Classified Rates 








OIL REFINERY FOR SALE OR RENT 
MODERN BRIGHT STOCK PLANT, 
in excellent condition, located in 
Pennsylvania. Complete, with all lat- 
est equipment, incl. Sharples super- 
centrifuges, refrigerators, and Herre- 
shoff furnaces. Ready for immediate 
operation. Also ideally suited for 
chemical purposes. 


Address Box 143, National Petroleum 
News 











“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—10 
cents a word, Minimum charge, $3.00. 


“Position Wanted”—5 cents a word. 
Minimum charge $1.00. 


Advertisements set in special type 
or with border—$4.00 per column inch. 


Copy must reach us not later than 
Saturday preceding date of issue. 


All advertisements carried on this 
page are payable in advance. 





















































James P. Dunnigan has been elected 
president of the reorganized Producers 
Refg. Co., West Branch, Mich. Mr. 
Dunnigan was formerly general man- 
ager of the plant. Other officers elect- 
ed at a recent meeting are D. E. Tol- 
free, West Branch, vice president; Phil- 
lip D. Dexter, Detroit attorney, secre- 
tary; Clyde W. Cressman, Detroit, 
treasurer. 


R. H. Robinson, formerly superin- 
tendent of operations in the Boston di- 
vision of Gulf Refining Co., has been 
appointed assistant division manager in 
charge of operations. 


Parker L. Melvin, of Bradford, Pa., 
of Towne-Melvin Oil Co., has been ap 
pointed Oil Observer for the state by 
Pennsylvania’s governor, Arthur H. 
James. Mr. Melvin will represent 
Pennsylvania at meetings of the Inter- 
state Compact Commission, although 
he will not be entitled to vote because 
Pennsylvania is not a member of the 
compact. 


M. H. Duffield, former assistant man- 
ager of the Chicago division of the 
Mid-Continent Petroleum Corp. has 
been transferred to the Terre Haute, 
Ind., office of the company as man- 
ager of tank car sales department. 
RK. N. Carter, special sales representa- 
tive at Chicago, will suceed Mr. Duf- 
field. 


Bryan S. Reid, general manager of 
the Chicago division of Socony-Vacuum 
Oil Co., accompanied by Mrs. Reid, 
Joan and Bryan S. Reid, Jr., are on 
vacation in Honolulu. They sailed in 
mid-July from San Francisco and ex- 
pect to return in late August. 


T. C. Jones of Delaware Gas Co. was 
elected president of the Ohio Gas and 
Oil Men’s Association by the board 
of directors at its recent meeting in 
Columbus. W. R. Pringle of East Ohio 
Gas Co. was named vice-president and 
Frank B. Mauller was re-elected secre- 
tary-treasurer. W. G. Rogers of the 
East Ohio Gas Co. was elected to the 
board of directors of the association 
filling the vacancy caused by the resig 
nation of J. J. McMahon. The execu- 
tive committee is composed of Mr. 
Jones, Pringle, and L. A. Seyffert of 
the Ohio Fuel Gas Co. 


Herman T. Schneebeli has been ap 
pointed commission distributor for Gulf 
Refining Co. at Williamsport, Pa. Mr. 
Schneebeli formerly was in charge of 
tire, tube and accessory sales in Gulf’s 
Philadelphia division. 


“STRICTLY PERSONAL” 









3ec Reid 


zeorge nei 


George Reid, executive secretary of 
the newly-formed Gulf Coast Refiners 
Ass’n. has been associated with the 
oil industry for the past 25 years. 
From 1914 to 1924 he was with inde- 
pendent refineries in North Texas and 
Oklahoma, then he engaged in con- 
sulting engineering work and free lance 
writing in California, joining Gulf Pub- 
lishing Co. in 1926, he was made edi- 
tor of Refiner and Natural Gasoline 
Manufacturer in 1934. A _ native of 
Illinois, Mr. Reid moved to Arkansas 
where he attended the University of 
Arkansas, majoring in chemical en- 
gineering. 

The Gulf Refiners’ Ass'n. 
formed to assemble and disseminate 
statistical information, is headed by 
D. W. Hovey, vice president and gen- 
eral manager, Republic Oil Refining 
Co Cornelius Kroll, president of 
Southport Petroleum Corp. and G. L. 
Rowsey, president of Taylor Refining 
Co., are vice presidents, and L. F. 
Rothermel, president of Maritime Oil 
Co., is treasurer. 


Coast 


* * * 


Thomas J. Harkins, research engineer 
for Pennzoil Co., succeeds G. O. Ebrey, 
who resigned as chief chemist of the 
company to join the staff of the Mellon 
Institute at Pittsburgh. 


All officers of the Pennsylvania 
Grade Crude Oil Assn. were re-elected 
at the directors’ meeting at Warren, 
Pa., last week, according to Wes W. 
Dunlap, publicity director of the organ- 
ization. Officers are: W. F. Clinger, 
Clinger Oil & Gas Co., Tidioute, Pa., 








president; P. L. Melvin, Towne-Melvin 
Oil Co., Bradford, vice-president; Otto 
Walchli, Richardson Petroleum Co., 
Wellsville, N. Y., vice-president; J. A. 
Beck, Pennsylvania Refining Co., But- 
ler, recording secretary; S. Messer, 
Quaker State Oil Refining Corp., Oil 
City, treasurer; W. R. Reitz, Quaker 
State Oil Refining Corp., Oil City, as- 
sistant treasurer; Fayette B. Dow, Dow 
and Lohnes, Washington, D. C., gen- 
eral counsel; J. E. Moorhead, execu- 
tive secretary; and S. A. Hartwell, Jr., 
assistant secretary. 

S. F. Pratt was re-appointed Euro- 
pean manager. 


John Stumpf is now in the Cen- 
tralia office of Apex Oil Co., St. Louis, 
which is the sales agency for Centralia 
Refining Co. and Basin Oil Refining 
Co. In NPN of July 12, Mr. Stumpf 
was incorrectly identified as sales man 
ager for Centralia Refining Co. 


Chester F. Pettit, has recently been 
appointed as field representative in 
the Division of Gasoline Tax Collec. 
tion, according to an announcement by 
Harry F. Kelly, Secretary of the State. 
Territory assigned to Mr. Pettit in- 
cludes Isabella, Gratiot, Midland, Clare, 
Gladwin and Roscommon counties, 
which comprise Zone Seven of the Gas- 
oline Tax Division. 


Ben H. Ziehler of Dayton, Ohio, 
president of Producers Oil Co. is re- 
cuperating from a recent surgical op- 
eration. 


Franklin F. Devine, for the past five 
years assistant general agent for Mex- 
ican Gulf Oil Co., has been appointed 
general agent at Tampico, succeeding 
James W. Bradbury who has_ been 
transferred to South America. 


A. L. Derby was re-elected chairman 
of the board of Derby Oil Co. at the 
annual meeting of the board of direc- 
tors here last week. Carl Fisher was 
renamed president and H. E. Zoller 
executive vice president and general 
manager. 


M. H. “Heiny” Hindman, of Butler, 
Pa., Pennsylvania Refining Co., was 
in Cleveland on business last week. 
“Heiny” expects some of his Cleve- 
land and Oil City friends to join him 
this week for a golf session at Butler 
Country Club. Included in the tourney 
will be M. R. “Miles” Wiseman and 
“Pat” Patterson both of Allied Oil Co., 
Cleveland, and “Chuck” Rennacker, 
Oil City, of James B. Berry Sons’ Co. 
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* car dealer. ~ 


‘‘Maybe your Gulfpride Oil will save me money,” 


And we ll 


experiment. 


i 
ee 
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So, off to far-away Detroit rumbled the pick-a-back twins. 
e In the crankcase of one was the car dealer's regular oil: in 
the other was Gulfpride. So far it wasn’t too tough on either 
TAO 


oil. But what about the trip back, with each truck II. 


pounds heavier? 





Back in Memphis with a thrifty moral for every driver! 


A 


* one pick-a-back twin had consumed 28 quarts of the competit 


other had used only 12 quarts of Gulfpride \e=- than half 
Said the delighted car dealer. ~* 


and recommend it to all our customers.” 


5. 


I orw hile 


ive oil. the 





said a Memphis. Tennessee, 


but you ll have to do better than claim it. You'll have to prove 


use these two ‘pick-a-back’ trucks as guinea pigs in a little 





Detroit. bk: new ears on its back 
Then. at iden- 


800) miles 


ich truck shouldered four shiny, 


same make, same model, same weight. driving 


tical speed. they rumbled off for Memphis. away. 
With both oils taking an equal amount of heavy punishment, 


could either show a clear-cut superiority over the other? 


<hws 


> ~~ = 





' 
a> much! 


Well use Gulfpride in all our trucks 


Take atip from this Memphis experiment. Fill up with 
Gulfpride. keep a record of your oil consumption. and see 
how much less oi! you add between drains. Notice. too, how 


much less you spend for engine repairs. 








Gulfpride Oil 


100% Pure Pennsylvar.ia - at Dealers’ in Sealed Cans Only 


wel 


For vou can take this a fact: There is no other oil like 


Galfpr ide. ( 


crude by Gulf's patented and exclusive 


as 
rulfpride is made from 100°) pure Pennsylvania 
Alehlor process a 
process which removes up to 20% more waste. 

pa s0 DRIVE IN at the Sign of the Orange 


her up with Gulfpride!” 


Dise. 


Say, “Fill 


grandest 
Gulf 


and vsoull the 
Gulf Oil Corporation 


Pa. 


‘ 
lubrication money can buy 





Refining ( ompany, Pittsburgh, 





JOBBERS AND COMPOUNDERS: 





Gulfpride Oil is typical of the quality found in Gulf Lubricants 





Benedum Honored 


Standing before a miniature ll aerrick, Congressm 


\ APTAINS of industry from all over the east gathered 
with political and labor leaders July 17 at the Duquesne 
Club, Pittsburgh, to honor Michael L. Benedum, oil man, 
on his 70th birthday. Among the over 200 congratulatory 
messages was a “Dear Mike” letter from President 
Roosevelt. Telegrams were also received from Former 
President Hoover. and Alfred M. Landon, Republican 
presidential nominee in 1936. Rubbing elbows in the 
crowd of 320 at the birthday party were such person- 
ages as E. T. Weir, steel master, and John L. Lewis, 


C.1.0. chieftain. 


Starting as an independent producer in the 1880's 


at Sistersville, W. Va., Mr. Benedum prospected for oil 


on His 70th Birthday 


man 








in Jennings Randolph, W. Va., left, presents birthday greetings from President 
Roosevelt to Michael L. Benedun Next E. T. Weir, steel 


and Justice James B. Drew, of the Pennsylvania supreme court 


and found it—in many corners of the world. Team- 
ing with J. C. Trees in 1900, the Benedum-Trees found 
so many fields that they became Known as ‘America’s 
No. 1 Wildcatters.” But they have held on to much of 
their production properties so that today they are among 
the country’s largest independent producers. They are 
also interested in refining and marketing. 

A life-long Democrat, Mr. Benedum became active in 
politics in 1924 when John W. Davis, from his home 
county in West Virginia, ran for President. During NRA 
days, Mr. Benedum served as a government representa 
tive on the Planning and Co-ordination Committee, ad 


ministering the oil code. 
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